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New Market Value 
Clause for Whiskey 
Now in General Use 


Accepted by Liquor Trade and In- 
surers as Fair Basis of Valuing 
Product and Profits 


AIDS CLAIM SETTLEMENTS 


Distinction Maintained Between 
Value of Bottled Goods and 
Younger Whiskey in Bulk 











The new whiskey market value 
clause, now being used throughout the 
country on both reporting forms and* 
covers, is being accepted by 
companies, producers and assureds as 
a satisfactory, if not wholly perfect, 
solution of the problem of proper val- 
uations and profits at time of loss. It 
allows a fair and reasonable basis for 
valuing whiskey for insurable purposes 
and meets the call for a form of cover- 


specific 


age which combines, on an _ optional 
basis, bottling profits and property 
damage value. The profit on bulk 


goods is allowed only up to the attained 
age when a loss occurs, and on the 
younger whiskey, which has not reached 
a bottling age recovery on profits is 
based pro rata on profits at the regu- 
lar bottling age. 


Bulk Whiskey Sales Limited Now 


At the present time there are only 
relatively small sales of bulk whiskey 
as the large liquor companies have 
bought up most of the independent dis- 
tilleries. As a result whiskey remains 
under the same ownership from the 
time it is distilled until it is sold in 
bottled form to jobbers and retailers, 
including the years of aging in casks, 
rectifying and bottling. With ceiling 
prices of bulk distilled spirits fixed by 
the government the problem arose 
months ago on how to value properly 
whiskey being aged and how to arrive 
at profits and the new market value 
clause aims to solve this so that there 
will not be serious disputes when losses 
are in process of adjustment. 

Profits today are made on the sale 
Ol case good lots and they can be in- 
sured now either separately from the 
fire and extended cover contracts or 
included, under the clause, in one re- 
Porting or specific contract. 

in pre-war days bulk whiskey prices 
were published each day and the whis- 
key valued accordingly. Now, with ceil- 
Ing prices, that custom is not followed. 
but the clause has been so worded that 
It can_ be continued in use when pres- 
ent price fixing is removed, by no other 
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AMERICAN AGENCY SYSTEM 


Lon 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. + ORIENT 
INSURANCE COMPANY « LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. 


STANDARD 
LONDON & 


AN HONORABLE RECORD 
OF MORE THAN 
64 YEARS OF SERVICE TO 
THE INSURING PUBLIC 


THROUGH THE 


don & Lancashire 


— LONDON & 


LANCASHIRE 
GROUP 


« SAFEGUARD INSURANCE COMPANY OF NEW YORK 
MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
LANCASHIRE INDEMNITY COMPANY OF AMERICA 























The cashier (or office manager) of an agency is the executive 
in charge of office procedure and office personnel, and the keeper 


of the 


He (or she) is the contact between the agency and the insured 
public—the helpful voice on the phone with a last-minute re- 
minder of due date—the diplomat who takes care of the visiting 
anxious policyholder, talking him out of surrendering or into 
reinstating the lapsed policy. And often it is the cashier whose 
keen perception brings to light the hidden need for additional 
insurance or for change of beneficiaries. 


But the cashier is also the confidant of the general agent and 
the agent in financial affairs, lending the sympathetic and trained 
ear to all troubles both business and personal. It is frequently up 
to the cashier to preserve thé harried general agent’s equilibrium, 
to soothe the high-strung underwriter, and to act as cheer leader 
of the neophyte agent’s department. He is everybody’s uncle. 


An efficient cashier, quietly on the job across the counter. 
helps the agency to a good reputation. People like to see a fine 
machine work well, and a good cashier is the agency’s lubricant. 


THE PENN MUTUAL LIFE INSURANCE CO. 





Across the Counter 


company’s necessarily manifold rules and regulations. 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 


JOHN A. STEVENSON 
President 














Roswell Magill Favors 
Premium Credit Under 
Federal Income Tax 


Former Under Secretary of Treas- 
ury Says Premiums Should Be 
Recognized As Savings 


PROPOSES 10% SALES TAX 
Most of $63 Billions Excess Spend- 


ing Power Is in Hands of 
Lower Income Groups 











If new taxes are to be effective in 
combating inflation, they must be col- 
lected from the lower income groups 


that now possess the bulk of the infla- 
tionary income, Roswell Magill, a trus- 
tee of the Mutual Life of New York, 
told the Academy of Political Science at 
Hotel Astor, New York City, Wednes- 
day. Mr. Magill is a partner in the law 
firm of Cravath, de Gersdorff, Swaine & 
Wood, and was formerly Under Secre- 
tary of the Treasury. 

Referring to the pressing need for in- 
creased saving, as a check on inflation- 
ary tendencies, Mr. Magill said: “We 
could increase the attractiveness of sav- 
ings by providing a limited income tax 
credit, not merely for purchases of Gov- 
ernment bonds, but for payment of life 
insurance premiums on new or old poli- 
cies. Life insurance premiums are sure- 
ly savings, and indeed are largely in- 
vested in Government bonds.” 

To help prevent inflation and to back 
the price control program, he recom- 
mended that the Federal Government 
impose a retail sales tax of 10%, increase 
excise and sales taxes on luxury items, 
raise income tax exemptions to $1,000 
for single persons and to $2,000 for mar- 
ried couples so that those with incomes 
under such amounts would pay only sales 
taxes, and grant a limited income tax 
exemption for net annual savings. 


Low Income Groups Get Bulk 


According to United States Treasury 
estimates, Mr. Magill said, excess spend- 
ing power in the current fiscal vear will 
be $63 billions, and can only be absorbed 
by taxes and savings. The Treasury has 
estimated that four-fifths of the entire 
income of the nation is going to people 
earning less than $5,000 a year, who pay 
only one-third of the income taxes, while 
two-thirds of such taxes come from 
persons earning $5,000 or more, who re- 
ceive only one-fifth of the total income. 
The Secretary of the Treasury has stated 
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GRATEFUL FOR HER EQUITABLE LIFE INCOME 
and 
EDUCATIONAL FUND FOR SON 


The following letter from the beneficiary of Equitable policies taken by a prudent husband 
and father comes to a member of one of our California Agencies who was instrumental 


in effecting the insurance: 


paca oS male SE Ct us Ne i 


cae 


MR. BERNARD FIEHLER, 
c/o The Kellogg Van Winkle Agency 
Los Angeles, Cal. 





San Diego, June 29, 1943. 
My dear Mr. Fiehler: 

In these wartime days when American soldiers are fighting in the far corners of the 
world we hear a great deal about the “American Way of Life.” for the preservation of which 
they are risking their lives. I am a widow with an eight-year-old son, and I hope that his 
heritage may be the kind of an America in which his father and I grew up. I hope that he, 
too, will enjoy the “American Way of Life.” Because his father wanted to make sure that 
his son’s heritage would also be the way of life he had planned for him, he was grateful 
for the advice and counsel offered by the Equitable agent who drew up a plan of life 
insurance to fit our family’s budget and needs. It is based on a life income plan, plus an 
emergency fund, and an educational fund for our boy. The life income feature means that 
as long as I live the Equitable Society will send me a check each month. Naturally, while 
my hoy is growing up the check is larger, but think of the feeling of security that I have 
in the knowledge that as long as I live I am assured of an income! My husband of course, 
expected to live to provide for us, but he died very suddenly. Immediately, the Equitable 
took up the task of helping us to maintain our way of life. Certainly, life insurance is sold 
because someone must live. 


Because I was deeply grateful for my income from Equitable I came to you for help 
in planning to use my son’s Social Security Income to provide further for his future. 
Again an Equitable plan was drawn up to fit my needs. This provides an insurance policy 
for my son which will be paid up while he is still a young man and which will, I hope, be 
the basis of a life insurance program for him. It also provides for him, no matter what 
may happen to me, a sum of money available when I feel he is mature enough to manage it 
wisely. The sense of security for him which this gives me is immeasurable. 


My gratitude is not easily expressed in words. I do have a very deep feeling of 
appreciation for the service the Equitable Society has rendered and is rendering my family. 
For your share in this service please accept my thanks. 


Sincerely yours, 


J. W. G. 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


OF THE UNITED STATES 
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393 SEVENTH AVENUE, NEw York Tuomas I. ParKINsoN, President 
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Assistant Attorney General Berge Heard 


In Opposition To Van Nuys-Bailey Bills 


Governors, Commissioners Favor Bills 


\mong Governors who have written to 
embers of Congress in support of the 
\an Nuys-Bailey bills which would re- 

ve insurance from anti-trust acts are 
hose of Kansas, Pennsylvania, Massa- 
husetts, New Hampshire, Connecticut, 
Georgia, Florida, Washington and Colo- 
rado. 

Letters favoring the bills have been 
received from numerous organizations 
and from hundreds of individuals, ac- 
cording to Congressman Hancock. In- 
surance Commissioners of many states 
have written to the judiciary committees 
favoring the bills. 

Letter From Superintendent Dineen 

There has been considerable interest 
taken in what would be the position of 
the new Superintendent of New York 
State, Robert E. Dineen. In a letter to 
Senator Van Nuys the New York Super- 
intendent wrote in part: 

“l am very much interested in seeing 
to it that control of the insurance busi- 
ness rests in the several states and am 


unalterably opposed to the encroachment 
of Federal power into that field. At the 
present time I am engaged in studying 
the various developments which followed 
the Atlanta anti-trust suit and which 
no doubt precipitated the legislation 
which you are now sponsoring. 

“My appointment as Superintendent 
of Insurance took effect on September 
23. Since that time I have had a num- 
ber of pressing matters on hand, and, 
consequently have not been able to de- 
vote as much time to the study of your 
proposal as I would like to. However, 
the matter is receiving my attention and 
I hope within a reasonable period to 
formulate views and to let you have 
them.” 

Among endorsements of “ bills was 
one from Commissioner Edward L. 
Scheufler of Missouri, unusually inter- 
esting in view of fact that Attorney 
General McKittrick of that state took 
the stand to back up Attorney General 
Biddle who is fighting the bills. 


Statement of Asst. Attorney General Berge 


\t the hearing in Washington last 
week Wendell Berge, Assistant Attorney 
General, made a statement which was 
frequently interrupted by members of 
the judiciary committees of Congress. 
Some extracts from Mr. Berge’s state- 
ment and interruptions by members of 
Congress and Mr. Berge’s replies there- 
to follow, reference to pending Supreme 
Court decision being to the case of the 
Government against the fire insurance 
companies for alleged violation of anti- 
trust laws through their rating associa- 
tions, 

Mr. Berge: Irrespective of whether 
this bill is enacted, irrespective of 
whether insurance is declared not to be 
subject to the anti-trust laws, the Su- 
preme Court at the present term will 
almost necessarily have to decide 
whether the business of insurance is 
within the Federal regulatory power un- 
ler the commerce clause. This is so 
because a similar question is involved 
in another case in which the Court has 
cranted certiorari. I refer to the case 

Polish National Alliance v. National 
Labor Relations Board, No. 226, at the 
present term of Court, which presents 
ie question whether a fraternal benefit 
‘sociation carrying on its business by 
nterstate communications is engaged 

interstate commerce. The Circuit 
ourt of Appeals for the Seventh Cir- 
iit has held that this association is en- 
iged in the business of insurance and 
at such business as carried on by 
terstate communication is commerce, 
il that it also affects interstate com- 
icrce, That case is, of course, not 
fected by the pending bill. The Su- 

eme Court will hear the Polish Na- 
mal Alliance case just ahead of the 
uth-Eastern Underwriters Association 
se, and basically the question of the 
plication of the commerce power to 
business of insurance is the same 
both cases. 
Of course, it has been denied by the 
ponents that the purpose of this bill 
to avoid a Supreme Court decision 
the question. And yet, as I have 
cady pointed out, many of the argu- 
ents in favor of the bill are simply 
suments that insurance is not com- 
erce—a question which will certainly 
decided in the Polish National AI- 
ulce case, irrespective of whether the 





South-Eastern Underwriters Association 
case is heard. 

Mr. Hancock: Mr. Berge, you don’t 
contend that the passage of this bill will 
oust the Supreme Court from hearing 
this appeal? The question involved is 
whether insurance is interstate com- 
merce. 

Polish Alliance Case 

Mr. Berge: It may or it may not, 
depending on how this bill is interpreted, 
and since you have raised the question 
I will discuss it a little later. I think 
the question is not important with re- 
spect to the broad problem I am con- 
sidering at this point, which is that even 
if that were the purpose and effect of 
this bill, which for present purposes we 
will assume it is not, but even if it were, 
it would be ineffective because the ques- 
tion will be decided, I feel confident, 
in the Polish National Alliance case. 

If the Supreme Court should hold 
that insurance is subject to regulation 
under the Federal commerce power, then 
so far as the existence of Federal power 
shall'be exercised is entirely a question 
for Congress to decide. But my point 
is that many of the arguments in favor 
of the bill are being directed to a broad 
policy question which is really not be- 
fore Congress now, since no general plan 
of regulation has been proposed. And 
so far as the existence of Federal power 
to undertake broad regulation under the 
commerce clause is concerned, I think 
that this question of power will be de- 
cided one way or another in the Polish 
National Alliance case. Therefore, I 
must emphasize that all of these argu- 
ments about constitutional power and 
about whether or not the insurance 
business is commerce are futile in con- 
nection with the present bill, and are 
not directed to any question presently 
before the subcommittee. 

The question before the subcommittee, 
as I see it, is whether, if insurance is 
commerce, it shall nevertheless be 
granted an exemption from the anti- 
trust laws which no other interstate 
business in the country enjoys. The 
question is whether if insurance com- 
panies are doing business in interstate 
commerce they shall be permitted to 
make contracts and agreements in re- 
straint of trade, monopolize or attempt 
to monopolize interstate commerce, and 


otherwise engage in restrictive practices, 
all of which would be illegal if engaged 
in by any other interstate business in 
America. That is the issue, I think, 
which this bill presents. 

The character of the insurance busi- 
ness as interstate commerce will be de- 
cided by the Supreme Court. It is not 
a question for Congress. But the ques- 
tion of policy, that 1s, whether if the 
insurance business is interstate com- 
merce it shall nevertheless be granted 
special exemptions from the Sherman 
and Clayton Acts, certainly is a question 
for Congress. And as head of the Di- 
vision charged with the enforcement of 
the anti-trust laws I want to emphati- 
cally urge that no special exemption be 
granted to this business. I would sup- 
pose that Congress would always be very 
reluctant to enact special-interest legis- 
lation, carving a particular business out 
from the application of a law so funda- 
mental to our economy as the Sherman 
Act. Certainly I would urge that no 
such special- interest legislation should 
be enacted in the face of grave abuses 
such as the testimony before this Com- 
mittee shows exist in the insurance 
business. 


Possible Federal Bureau 


Mr. Hancock: Well, if those cases 
are reversed won't it be necessary to 
set up some Federal bureau to regulate 
business because we will be in this 
position, that every insurance company 
which is now obeying the laws of the 
state where uniform rates are prescribed, 
will be committing a crime under the 
anti-trust laws, and if it is reversed 
that will mean that Congress has the 
right to regulate. But in the meantime 
shouldn’t we preserve the status quo 
until some machinery is set up? It is a 
question for Congress to determine the 
policy if there is a reversal. What will 
be the condition if this case is reversed, 
without these proposed bills? 

Mr. Berge: Well, to the extent in 
those limited situations where there 
might be a conflict between the Federal 
anti-trust laws and state regulation, I 
assume it would have to be dealt with 
by special legislation, but I think we 
showed conclusively, I believe the other 
day, in the testimony of the Attorney 
General, that by far the greater majority 
of state laws incorporate the same policy 
as the Sherman Anti-Trust Act. Most 
of the states have state anti-trust laws, 
and the state regulatory policies, as 
shown by the state regulatory legislation, 
in most of the states is in complete 
harmony with the Sherman Act. 

Now if you have occasional examples 
of conflict they might have to be dealt 
with separately, but what I want to say, 
Representative Hancock, is that your 
argument, or the suggestion that has 
been made—lI think Senator Bailey made 
it the other day—that if the court opens 
the door, so to speak, to Federal regu- 
lation by holding that insurance is inter- 
state commerce, then the Federal Gov- 
ernment would necessarily have to enact 
reculatory legislation, no more follows 
than it would follow that the Federal 
Government has to regulate every other 
commodity which is subject to the anti- 
trust laws. 

The anti-trust laws apply to practi- 
cally the whole field of business, when it 
is in interstate commerce—food, clothing 
chemicals, metals, drugs — practically 
every interstate business, but they are 
not all regulated by the Federal Gov- 
ernment. 

They are only regulated by the Federal 
Government when Congress, in the exer- 
cise of its wise discretion, decides that 
they should be, and I don’t see that any 


case has been made for treating insur- 
ance differently from any other inter- 
state business, if it is interstate com- 


merce, and that is a question for the 
court which will be decided irrespective 
of action on this bill. That is my whole 
point. 

Mr. Hancock: If the court holds that 
insurance is interstate commerce and 
comes within the Sherman Act, which is 
a criminal statute, then the insurance 
companies doing business in all the 
states, where they have rating bureaus, 
will have to discontinue that practice, 
and you won’t have any uniformity of 
rates at all, you can’t have, and you will 
have chaos. 


Parker vs. Brown 


Mr. Berge: I would like to recall the 
case of Parker vs. Brown, which was 
discussed in the Attorney General’s 
statement last week, where, as I recall 
it, the state regulatory law of California 
was upheld, even though its provisions 
expressly conflicted with the Sherman 
Anti-Trust Act. In other words, the 
court held in Parker vs. Brown—and 
I am speaking very freely and perhaps 
with technical inaccuracy, but it is in 
the Attorney General’s statement of last 
week—that where the state had set up 
a special control plan that limited com- 
petition in a way which would be illegal 
without state legislation, that the state 
law was valid. In other words, the state 
can do, with the sanction of its legis- 
lature, and can authorize the doing and 
provide for the doing in industry, what 
companies themselves by private agree- 
ments can’t do. 

So I think that probably 
Brown takes care of the 
have raised. But I think it was shown 
last week that the Sherman Anti-Trust 
Act does not conflict with the legislative 
policy of by far the majority of the 
states— 

Senator Kilgore (interposing): There 
is one question I have which was raised 
by the Congressman’s question. For in- 
stance, a state which had a rating bureau 
set-up within it, in which all companies 
could participate and fix rates, would 
the Sherman or the Clayton Acts make 
that invalid on business within that state 
on which rates were fixed? 

Mr. Berge: No. 

Mr. Sumners: [ suppose it is pretty 
well understood that the interstate com- 
merce clause has been considerably 
broadened since it first began to come 
under construction ? 

Mr. Berge: Obviously. 

Mr. Sumners: Now, then, if the Con- 
gress, which is supposed to be the policv 
fixing agency of the Government, should 
decide that it wants this power of con- 
trol to remain in the states, how will we 
go about doing it if you don’t mind 
giving us a little expert judgment while 
vou are here? In other words, if we 
feel we would like to say, with all re- 
snect to vou, to stay out, and we would 
like for the courts to stay out? 

Mr. Berge: I should suppose that the 
simple way to do it is not to pass ‘any 
legislation authorizing us to get in. We 
can’t act with respect to commerce ex- 
cept as Congress has given us laws 
under which we can do it, and if the 
Congress feels that all these matters 
should be turned back to the states, 
cranted it has the power to repeal all 
Federal regulatory legislation, and then 
the reservoir of state power would 
operate. 

Mr. Sumners: Well, now, is the point 
that this legislation would not be effec- 
tive because you have another case 
pending in the court where the identical 
question will be determined despite this 


legislation ? 

Mr. Berge: I would sav this, Judge 
Sumners, that there is an identical case 
pending in the Supreme Court which 
arises under another act of Congress, 
and that is the National Labor Relations 
Act. Now if that, and the anti-trust laws 
were both repealed as to insurance, then 
of course you could go around and pass 
special-interest legislation exempting in- 
surance companies from every Federal 
law under which they might otherwise 
fall. That would be one way to do it. 


Parker vs. 
problem you 
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E. O. Dunlap to Retire; 
An Authority on Group 


40 YEARS IN LIFE INSURANCE 





3rd Vice President of Metropolitan One 
of Group Ass’n Founders; Long 
Prominent as Actuary 





Earl O. Dunlap, third vice president 
Metropolitan Life, is retiring from busi- 
ness after forty years in life insurance 
and twenty-six years with the Metro- 
politan. 

Mr. Dunlap is well known as an ac- 
tuary and is widely recognized as an 
insurance. He is 


Group 


authority on 





Pach Bros. 
E. O. DUNLAP 


one of the founders of the Group Asso- 
for 1936 
and 1937. As one of the foremost figures 
in the Group field he has frequently 
been consulted by other companies and 
departments. He was 
prominent in the development of Group 
Surgical 
Operation insurance when those classes 
of business were first introduced. 

Mr. Dunlap began in 1903 as an agent 
for the Pittsburgh Life and Trust Co., 
later entering the home office where he 
served in nearly all departments of the 
company. He was actuary of that com- 


pany when its business was taken over 
by the Metropolitan in 1917. This busi- 
ness was kept separate from Metro- 
politan business for a number of years 
and during that time Mr. Dunlap was 


ciation and was its chairman 


state insurance 


Hospitalization and Group 


practically conducting a separate life 
insurance company. All policy obliga- 
tions were discharged in full and all 


liens against policies were lifted. Hand- 
ling the P. L. & T. account is said to 
have made history in several respects in 
connection with a reinsurance trans- 
action, 

Mr. Dunlap was appointed assistant 
secretary of the Metropolitan in 1923, 
assistant actuary in 1927 and third vice 
president in 1939. In recent years Mr. 
Dunlap has had charge of the Metro- 
politan’s accounting division. In an- 
nouncing the retirement Leroy A. Lin- 
coln, Metropolitan president, said: “Mr. 
Dunlap in his work with the actuarial 
department and more recently as head 
of the company’s accounting division has 
made great contributions to the de- 
velopment of sound practices in the con- 
duct of the company affairs.” 

_ Mr. Dunlap is a Fellow of the Amer- 
ican Institute of Actuaries and of the 
Casualty Actuarial Society, a director 
of the Institute of Internal Auditors, 
member of the Controllers Institute of 
America and a charter member of the 
Actuaries Club of New York and the 
New York Insurance Accountants Club. 








Seale for 1944 as 1943 


PRESID’T COX ANNOUNCEMENT 


Company Sets Aside More Than 
» $25,000,000 for This Distribution; 
Statement About Interests 








President Guy W. Cox of John Han- 
cock has announced that the same divi- 
dend scale as that currently in effect 
for Ordinary and Industrial insurance 
policies and Retirement Annuity con- 
tracts has been adopted for 1944 by 
the company. The same general for- 
mula now in_ effect will be continued 
for Group policies in 1944 with adjust- 
ments resulting from experience shown. 

The company will set aside a sum of 
more than $25,000,000 for dividends to 
policyholders. 

The directors also voted that during 
1944 the interest distribution on funds 
held on deposit or retained under policy 
provisions will be at the rate allowed 
during 1943. On premiums paid in ad- 
vance no excess interest will be allowed 
and the discount rate on new advance 
premium transactions will be 2%. 





ST. LOUIS DINNER CANCELLED 

The dinner of the Insurance Producers 
of Greater St. Louis scheduled to be 
held November 12, at which John A. 
Lloyd, vice president, Union Central 
Life, was slated to talk, has been called 
off. The Insurance Producers announced 
that Mr. Lloyd would include a portion 
of that contemplated talk in the address 
he was scheduled to give before the 
Sales Managers Bureau of the St. Louis 
Chamber of Commerce, at a luncheon 
meeting the same day. 





N. Y. STATE ASS’N MEETING 

The fall meeting of the New York 
State Association of Life Underwriters 
will be held Friday, November 19, at 
Hotel Syracuse, Syracuse, N. Y. 


Same Hancock Dividend 
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Ideal for Business Insurance—MANHATTAN LIFE'S 
“IDEAL PROTECTION POLICY” 
OX 





Ask Peyser About It 2” 





55 Liberty St. 





P. A. PEYSER— General Agent 


E. G. Van Den Bout—Assistant 
New York 5 


Co. 7-2676 








Bureau Meeting Next Week 


The annual meeting of the Life Insur- 
ance Sales Research Bureau and the Life 
Agency Officers Association will be held 
next week, November 16 to 18, at Edge- 
water Beach Hotel, Chicago. 


PITTS. CLU TO HEAR MYRICK 

Julian S. Myrick, vice president, Mu- 
tual Life of New York, will address the 
members of the Pittsburgh Chapter, 
CLU, November 15. The subject of Mr. 
Myrick’s address will be “Catching Up 
With the American Radical.” L. C. 
Woods, Jr. is president of the asso- 
ciation. 


MADE DENVER GENERAL AGENT 


C. E. Childs has been appointed gen- 
eral agent at Denver for the Minnesota 
Mutual Life. He is taking over the ter- 
ritory formerly managed by Cliff Hoon 
who retired on account of ill health. 


PHIL ORCHARD APPOINTED 


Vice President Irving Morgan of the 
Northern Life Insurance Co. announces 
the appointment of Phil Orchard as the 
company’s new manager of the Los An- 
geles Central Agency. Mr. Orchard has 
been manager of the Sioux City, Ia., 
agency for the past twelve years. Prior 
to that he had been in Omaha, Neb., for 
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FORWARD 


Life underwriters under arms are serving 
the Cause of Freedom with distinction on 
the far flung fields of war. 


Life underwriters of the home front are 
also making vital contributions to the Cause 
of Freedom. Theirs is a national mission, 
even more essential in times of war than in 
days of peace. Their arms include the sale 
of new life insurance and war bonds, the 
servicing of life insurance now owned, the 
relentless assault upon inflation, and a united 
and determined will to carry on... mighty 
weapons all for furthering the Cause of 
Freedom and perpetuating the Democratic 
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Linton Sees Threat Of 
Super Organization 

WAGNER-DINGELL BILL VIEW 

Provisions Might Affect 100,000,000 


U. S. Citizens with Cost that 
Would Be Tremendous 








M. Albert Linton, president, Provi- 
dent Mutual Life, discussed the Wag- 
ner-Dingell Social Security bill now in 
Congress, his talk being before Ohio 
Chamber of Commerce at its Golden 
Anniversary, November 11. 

It is not only the cost which would 
cause concern if this measure were to 
be enacted—and it is just resting in 
Congress at present time—but the dis- 
ability provisions furnish something of 
great concern as well. Approximately 
100,000,000 American citizens might 
come under the provisions. Benefits in 
case of disability could run as high as 
$30 a week for a married man with de- 
pendents to persons out of work 
through illness or injury while benefits 
would be payable after one week’s wait- 
ing period. 

Political Importance 

There is considerable haziness about 
a working definition of real disability. 
With lax administration the decision 
of Federal office holders as to who was 
or was not disabled could cost a tre- 
mendous amount of money. Govern- 
mental disability protection could be- 
come a powerful weapon in influencing 
elections. 

Briefly, this looks like the setting up. 
of a super-organization which would 
dot the countryside with thousands of 
Federal offices from Coast to Coast and 
give terrific power to Washington, says 
Mr. Linton. “If it is felt necessary to 
set up a system to provide disability 
benefits it should be on a state basis,” 
he said. “Rhode Island has already 
made a beginning.” 


MADE CANADIAN MANAGER 


Howard W. Yearsley has been ap- 
pointed Canadian manager of field train- 
ing division of the Metropolitan Life. 
He was formerly a supervisor of field 
training. 


CALIF. CARAVAN SPEAKERS 


Southern California Caravan of the 
Life Underwriters Association of [0s 
Angeles made its first trip of the year 
to Glendale, November 5, where O’Brien 
Sawyers, assistant general agent, Actna 
Life, chairman of the Caravan commit- 
tee presented a trio of speakers which 
included John F. Curtis, CLU, Massa- 
chusetts Mutual; Richard H. Summer- 
hays, New York Life and Edward 
Choate, New England Mutual. About 
seventy-five agents attended. 


MUTUAL LIFE CLUB WINNERS 
Mutual Life of New York producers 
who recently qualified for the Pre*i- 
dent’s College Club, composed of repre- 
sentatives who have been with the com- 
pany for one year, conferred with con!- 
pany officials November 9-10 at '1¢ 
home office. They are Byron G. W:'- 
lace, Des Moines; John P. Fart, 
Pittsburgh; E. Eugene Beardsley, Pit'>- 
burgh; Angus Cameron, Spokane. All 
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Supervisors’ Importance 
Stressed by H. B. Cadwell 


ADDRESSES N. J. ASSOCIATION 








Says They Bridge Gap Between Field 
and Management; Proper Relation- 
ship With Manager Essential 





Declaring that the future of life insur- 
ince selling rests largely on the quality 
f the supervisors because they are the 
agency managers and general agents of 
tomorrow, Harry B. Cadwell, superin- 
ndent of agencies, Mutual Life of 
New York, told the members of the Life 
Supervisors’ Association of Northern 
New Jersey this week that “when the 


clationship between supervisor and 

anager is one of cooperation and un- 
derst tanding the agency is bound to be 
a success, but if there is lack of com- 
plete unity of purpose then no matter 
how outstanding the ability of the men 
involved heartache will result.” 

Maintaining that a supervisor’s job is 
“one of the most difficult types of work 
in our business” because he must accept 
responsibility without complete authority 
yet must be an “all around semi-execu- 
tive, bridging the gap between the field 
and management,” Mr. Cadwell pointed 
out that “it takes a lot of nerve to be 
a supervisor because you usually give 
up a good income from personal pro- 
duction and risk all on your ability to 
make a record in bringing new men into 
the business and in training them that 
they may succeed.” 

Mr. Cadwell said that the post-war 
period “should open up a whole new 
line of thinking and planning” for man- 
agers and supervisors and declared that 
“now is our chance to think and plan 
ahead” in such matters as_ recruiting 
methods, training programs and com- 
pensation of field underwriters. “Are 
we going to make the same old mis- 
takes,” Mr. Cadwell asked, “or wilf we 
be prepared to select only the right 
man? Will we be able to offer a train- 
ing program that will practically guar- 
antee success to that right man? Can 
we offer him a plan of compensation that 
will provide a fair and stable income? 
When this war is over we may have a 
period of prosperity exceeding the roar- 
ing twenties. Will we make the same 
old mistakes or will we plan now so 
that we may avoid the pitfalls? 

“All of this and more rests upon the 
proper relationship between manager 
and supervisor. Team work is just as 
important in an agency as on a bomber. 
If you work together with unity and 
understanding and make the most of 
vour opportunity in planning for the 
future, you can guarantee your success 
and the success of our great business. 
\nd in all your planning remember that 
the field leads the way; home offices 
follow the demands of the field.” 





JOHN HANCOCK CHANGES 


The John Hancock, through Vice 
President Paul F. Clark announced that 
a new district organization will be estab- 

shed at Newton, Mass, with Henry G. 
Schafer as manager, effective November 
5. Mr. Schafer is now manager of the 
somerville, Mass. district and will be 

icceeded by Angus J. Maclsaac, at 

resent manager at Syracuse, John C. 
Russel, now manager at Utica, will go to 
Syracuse as manager. John Denovel, 
ow manager at Amsterdam, has been 
ppointed manager at Utica. Nicholas 
DeCross now assistant manager at 


Ouincy, Mass. will be manager at Am- 


terdam. 





R. BROOKS ACTING MANAGER 
Russell Brooks has been appointed 
icting manager of the Seattle, Wash., 
»ranch office of the Union Central Life. 
‘ir. Brooks succeeds Donovan F. Moore, 
ho recently was inducted into the 
\rmy. Mr. Brooks has been with the 
‘ompany fifteen years. At the time of 
his appointment he was senior under- 
writer in the Seattle office. 








Job Institute at Aetna Home Office 





Here are the participants in the re- 
cent Job Relations Institute of the 
Training Within Industry Service, which 
was conducted recently at the Aetna 
Lifexhome office. Standing at the black- 
board is Charles W. La Blanc, assistant 
district representative, who had charge 
of the conference; and, reading coun- 
ter-clockwise around the table, are: 
Robert S. Hawthorne, staff member, 
Training Within Industry Service; Rob- 
ert H. Pierce, Aetna Life; John H. 
Stewart, the Hartford Hospital; John 


C. Woods, new departure division, Gen- 
eral Motors, Meriden; Orville B. Skin- 
ner, Wilcox-Crittenden & Co., Inc., Mid- 
dletown; F. T. Mason, Jr., Warren- 
McArthur Corp., Bantam; Robert E. 
Bateson, state schedule supervisor; Ed- 
gar A. Brownell, staff member, Train- 
ing Within Industry; Ellsworth S. Grant, 
Allen Manufacturing Company; Harold 
D. Prentice, Aetna Life Insurance Com- 
pany; Gregory F. Brown, Corbin Screw 
Corporation; and Louis Z. Richards, 
Aetna Life Insurance Company. 





Status of Service Men’s Wives 
As Insurance Agents in Canada 


Position of Canadian Provincial Insur- 
ance Superintendents relative to giving 
insurance licenses to women whose hus- 
bands are in the service was discussed 
at the meeting of the Superintendents 
in Saskatchewan last week. In Novem- 
ber, 1942, the joint committee on sub- 
ject of licensing passed a resolution read- 
ing in part as follows: 

“Whereas, the committee on previous 
occasions has not been in favor of grant- 
ing licenses to married women when the 
husbands of such women were not elig- 
ible for license because the committee 
believed that the part-time restrictions 
in urban centers would be undermined 
if the husband could act under the cloak 
of a license granted to his wife, and 

“Whereas the committee still is of the 
opinion that any widespread licensing of 
married women without restrictions 
would inevitably undermine the part- 
time restrictions in urban centers; and 

“Whereas the committee has previ- 
ously approved of two exceptions namely, 

“(1) Where the wife’s earnings are absolutely 
necessary to assist in supporting the family 
which might otherwise be in dire circumstances, 
and, 

“(2) Where the husband is on active service 
and no longer resident in his own community, 
when a license for the duration of the war period 
may be granted to his wife. jf 

“Be it now resolved that in view of the 
present day manpower problem, as a re- 
sult of the war situation, licenses be 
granted to married women if they are 
found to be suitable persons, provided it 
can be satisfactorily shown that 

“(1) The applicant will be in a position to and 
will in fact devote her full time to acting as a 
life insurance agent. 

(2) The occupation of the husband of the 
applicant is not of a nature that would enable 
him to coerce or unduly influence business so 
that should he himself apply for a_ part-time 
license on a probationary basis such license 
would not be granted. 


“And be it further resolved that all 
such licenses be granted only for the 
duration of the war period, the renewal 
of such licenses to be reviewed at the 
end of one complete calendar year there- 
after.” 

Want Detailed Information 
The standing committee on licensing 


approved the joint committee’s resolu- 
tion and on January 25, 1943, forwarded 
its approval to all the Canadian Depart- 
ments, and all Superintendents accept- 
ed the principles of the resolution. It 
was further pointed out to all Super- 
intendents that Ontario, Quebec and 
New Brunwick would require the com- 
pany to forward with each application 
for license for a married woman in an 
urban center a letter containing the fol- 
lowing information: 


(1) Full-Time Activities: It should state that 
the married woman intends to devote her full 
time to the sale of life insurance and as evi- 
dence that she is in a position to do so should 
comment on her family responsibilities including 
a reference to any arrangements made for the 
care of young children and the performance of 
her other household duties. 

(2) Previous Experience: Information should 
be submitted with respect to the applicant’s prior 
business experience, if any, so that the Depart- 
ment can judge whether or not she is a suitable 
person to be granted a license. If the married 
woman has not previously engaged in business, 
it would be relevant to describe her activities as 
a member of women’s organizations, social or 
otherwise. 

(3) Data re Husband: Detailed information 
should be furnished as to the occupation of the 
applicant’s husband so that the Department can 
determine whether the husband is in a position 
by reason of his occupation to influence or 
coerce business on his wife’s behalf. If the hus- 
band has previously been licensed as a life in- 
surance agent, complete details should be sub- 
mitted including the date of such license, the 
company involved, the licensing province, etc. 


At a meeting of the executive commit- 
tee of the Life Agency Officers section 
of Canadian Life Insurance Officers As- 
sociation held March 1, 1943 (attended 
by Superintendents McNairn and La- 
france) it was decided to recommend to 
all member companies that in all cases 
of application for license for married 
women in rural areas they submit with 
the application a letter covering items 
(2) and (3) to be sent with applications 
from urban areas. 


The standing committee recommended 
in Regina last week that the resolution 
of the joint committee respecting the 
licensing of married women as life in- 
surance in urban areas (as set out in 
above resolution) be approved and adopt- 
ed by the Superintendents’ association. 


Commissioner Neel’s 
Talk on Fraternalism 


TREND FROM LODGE SYSTEM 





Those Which Are Exclusively Insurance 
Companies Must be Treated as Such, 
Says Pennsylvania Commissioner 





Insurance Commissioner Neel of Penn- 
sylvania, in addressing the Pennsylvania 
Fraternal Congress in Philadelphia, No- 
vember 9, told of the great growth of 
fraternal insurance and how it linked 
with freedom from want, the history of 
fraternalism beginning in antiquity. He 
discussed the importance of the lodge 
system in social contact, sick visitation 
and other aspects and then said: 


“Fraternal societies have had much 
less supervision and regulation than in- 
surance companies because of the pre- 
sumption that the lodge system was ac- 
tually effective and so regulated the in- 
surance affairs of societies, operating on 
the lodge system, that they did not need 
quite the type of strict supervision of 
policies, rates and practices which In- 
surance Departments are warranted in 
imposing upon commercial life insur- 
ance companies. I call to your attention 
that there is an ever-increasing evidence 
that some few societies, while pretend- 
ing to continue the lodge system, actually 
have deserted it so effectively that their 
members no longer have personal contact 
with or knowledge of the every day 
affairs of their societies. 

“To those of you who still continue 
to think of your Societies as fraternal 
in character instead of treating them as 
nothing: more nor less than s»nsurance 
companies, I wish to issue a warning 
that your societies should be strictly 
the one thing or the other. If Insurance 
Departments are to be asked to permit 
your members to live in a sublime faith 
in fraternal societies as institutions ‘of, 
by and for the membership’ then you 
should protect and preserve that faith 
by taking action to stop this trend away 
from the lodge system. If, on the other 
hand, the day has come when some of 
your societies want to be out and out 
insurance companies, it is time for you 
who prefer to continue as fraternal so- 
cieties, to take such action as you de- 
ay to be desirable and necessary toward 
the preservation of fraternalism in this 
country. 

Will Help With Problems 


“I think that many of you will admit 
the danger of the lodge system to which 
I refer. It is a matter of grave concern 
to those whose duty it is to supervise 
your societies. If and when your officers 
or properly designated committee want 
to discuss this subject, I would be glad 
to welcome an invitation to such a con- 
ference. For I want to assure you that 
I am supremely interested in the solving 
of your particular problems, and I shall 
feel it my privilege, as well as my duty, 
to consult and advise with you at any 
time that you may wish. 

“I believe that you have the ability to’ 
continue and improve the good conduct 
of your affairs. I believe that you have 
the desire that the activities of those 
making up your group meet the highest 
standards of service.” 





J. C. BENSON TO SPEAK UPSTATE 


Judd C. Benson, general manager, 
Union Central’s Home Office Agency, 
Cincinnati, will address the November 18 
meeting of the Buffalo Life Under- 
writers. His subject wil be, “Plans for 
rl H. Wainwright Swain will pre- 
side, 





MISSOURI SALES CONGRESS 

The Missouri Sales Congress will be 
held by the Missouri Association of Life 
Underwriters in Jefferson City, Novem- 
ber 13. The Sales Congress will be 
preceded by a conference of all local 
association officers with Herbert A. 
Hedges, president of the National Asso- 
ciation and national trustee, Jul. B. 
Baumann, 
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Some Coast Answers to 
Current Objections 


GIVEN AT N. Y. LIFE MEETING 





How Members of Top Club Forum of 
Southern California Handle 
These Subjects 

At a recent Top Club Forum of New 
York Life, South Pacific department, 
conducted by Agency Director Chase 
Wickersham, Southern California branch, 
objections currently heard by agents in 
selling insurance were answered. Some 
of the objections and manner of hand- 
ling them follow: 

My budget will not permit any 
money for life uisurance. 

Lyle Cheney, Pasadena: I try to find 
out if the prospect really means it, and, 
if he does, then show him the Canadian 
War Budget, which tells where money 
is being spent now and endorses invest- 
ment in life insurance during the war. 

I cannot afford tt. 

Glen Fuller, San Diego: I don’t take 
this objection seriously until [ know 
more about reason for giving it as it is 
frequently just a routine” reply. I 
usually start out by talking about an 
amount of insurance which the prospect 
cannot afford, and then come down to 
an amount within his budget. 


more 


Trust Company Comment 
My msurance is handled by a trust com- 
pany. 
Thomas W. Moore, Los Angeles: “The 
proper arranging of your estate requires 
the combined effort of your trust officer, 


lawyer and life insurance man. None is 
a substitute for the other.” 

I’m afraid of inflation. 

Frank Nathan, Los Angeles: I point 


out that if he is to profit from inflation 
he not only must buy the right things, 
but must “catch the peaks and valleys” 
in which to buy and sell. In life insur- 


ance, over a period of years he puts in 
“average dollars’ and will take out 
“average dollars” if the proceeds are 


taken in the form of instalment settle- 
ments. 

I will think it over. 

Wilford C. Brimley, Los Angeles: This 
reply indicates that the prospect prob- 
ably wants to close the interview. I 
suggest to him that we have the com- 
pany issue a policy and say, “Then we 
can think it over together.” 

When the war is over I will not be earn- 
ing this much. 

William G. Alstadt, Southern Cali- 
fornia branch: “So many small busi- 
nesses have been closed that there will 
be many opportunities for men to start 
in business for themselves after the war. 


Any good assets you have, including 
your life insurance, should help you to 
take adv: antag re of post-war business 


opportunities 


MARKS. 25th ANNIVERSARY 


Henry Allstrom, vice president and 
actuary, Minnesota Mutual Life, this 
month marked his twenty-fifth anniver- 
sary with that company. Mr. Allstrom, 
who has been in the life insurance busi- 
ness more than forty years, started in 
the home office of the Manhattan Life, 


in the actuarial department. Subse- 
quently he served with the New York 
Life, the Occidental Life in Los Angeles, 
where he was secretary-actuary and a 
director. Later he was actuary for 
Northwestern National Life, coming 
from that company to the Minnesota 
Mutual as actuary-secretary. He was 


made vice president and actuary in 1929, 





STATE MUTUAL LIFE GAINS 


On October 21 the State Mutual Life 
exceeded the paid for business for the 


entire year of 1942, according to an 
announcement by Robert H. Denny, 
superintendent of agencies. The com- 


made gains for eight months this 
and a gain for October is antici- 
After beginning the year with 
loss in January, a 26.36 gain for 


pany 
year 

pated. 
a 50% 


the year at the end of September was 
reported. 


A.N. Kemp Tells of Post-War 


Developments in Aviation 


A. N. Kemp, president of American 
Air Lines, Inc., and chairman of the 
board of the Pacific Mutual Life, told 
something of the post-war role of Amer-: 
ican aviation in a talk made November 
4 before a meeting of the: Chamber of 
Commerce of the State of New York. 
Mr. Kemp, who formerly was president 
of the Pacific Mutual Life, said that 
present applications for commercial air 
routes, if granted, would yield a total 
of 350,000 miles, instead of the 50,000 
miles covered at present. However, he 
believes some of these applications will 
be withdrawn before restrictions on 
commercial flying are removed. 

More than 125 new commercial land- 
ing fields are contemplated, and when 
these are completed, Mr. Kemp said, 
every community in the country with 
population of 20,000 or over will be 
reached by air transportation. He does 
not agree with some of the extreme 
prophecies concerning air speed, but he 


believes that from New York, Chicago 
can be reached in three hours, London 


in eighteen and Los Angeles in eight 
hours. A new field is now being con- 
structed at Idlewild, Long Island, which 
will cover 2,500 acres, compared with 
only 500 for La Guardia Airport. On 
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BANKERS LIFE XMAS GIFT 


The Christmas gift of the Bankers 
Life of Des Moines to all fieldmen and 
home office employes in the armed 
forces will be a year’s subscription to 
Time Magazine. Those who are in for- 
eign countries will receive the overseas 
edition, while those in this country will 
receive regular issues. The overseas 
edition is printed on thinner paper, with 
the editorial contents intact but the ad- 
vertising omitted. 





this field it is expected that planes can 
arrive or leave at the rate of several a 
minute. 
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THAT ARE FREE AND CLEAR—THANKS TO A 


BERKSHIRE MORTGAGE REDEMPTION PLAN 


@ The families of many men have had cause to be grateful for 
the foresight which gave them a life insurance policy to provide 
a home that is free and clear! Ig. homes where there are young 
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PRESIDENT’S MONTH CAMPAIGN 





Business Men’s Assurance to Honor W. 
T. Grant, President and Founder, 
in November Production Drive 

Activities planned by the Business 
Men’s Assurance Co. this year in con- 
nection with the annual President's 
Month Campaign, in honor of W. 1. 
Grant, president and founder, whose 
birthday is November 30, include sales 
meetings which have already been con- 
ducted at Los Angeles and San Fran- 
cisco by J. P. Baldwin, vice president in 
charge of operations on the West Coast. 
Meetings which Mr. Baldwin plans to 
attend early in the month will be held 
at Seattle and Portland. On November 
12 and 13 a meeting of Wisconsin sales- 
men under the supervision of Manager 
G, A. Diehl, Milwaukee will be attended 
by J. C. Higdon, vice president and 
J. W. Sayler, assistant to vice president, 
and on November 19 they plan to be 
present at a gathering of the Illinois 
field force with Manager C. E. Mitchell, 
Springfield. 

Home office employes are also partici- 
pating’ in the campaign this year in a 
contest on suggestions for improving 
home office service to policyholders and 
to members of the field organization. 
Prize-winning employes may select their 
choice of a group of the same awards 
being offered to salesmen for outstand- 
ing production in November. 





FEDERAL LIFE REPORT 





Life, Accident and Health Gains; Real 
Estate Now 514% of Total Admitted 
Assets; Surplus Increases 
At a recent meeting of the board of 
directors of the Federal Life, Chicago, 
President L. D. Cavanaugh gave a sum- 
mary of the financial progress of the 
company during the first nine months 
of 1943. He reported that in addition to 
setting up extra reserves of over $60,000 
to increase the reserve basis in connec- 
tion with income disability benefits 
issued with life policies, the company 
made an increase of surplus of approxi- 
mately a quarter of a million dollars. 
He stated that sales of real estate were 
continuing on a very satisfactory basis 
and that excluding the home office prop- 
erty and real estate sold under contract, 
the company’s owned real estate is now 
but 54% of its total admitted assets. 
New business in both the life and acci- 
dent and health departments has_ in- 
creased considerably over the corre- 
sponding period of 1942 and a gain lias 
been made in life business in force since 

the first of the year. 





BANKERS LIFE CO. WAR LOSSSES 

War losses paid by the Bankers Li! 
Company of Des Moines during the fir-! 
three quarters of 1943 were $219,500 on 


76 lives. This was less than 4% of all 
death losses ae the same period, whic) 
were $5,770, 

War rt in the third period 


amounted to $51,769 on 26 lives and tlic 
causes of death were as follows: Ai 

plane accidents, ten; combat, ten: 
drowning and natural causes, two eac! 

pistol shot and suicide, one each. T!i' 
war deaths occurred as follows: ten | 

the United States, four each in Europe. 
Africa and the Pacific area; two in tl 

South Pacific; and one in Canada. 
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Dublin Says War Deaths 
Nearing Last War Figure 


ESTIMATES MORE THAN 5,000,000 





Puts Toll of Last War at 7,500,000; Our 
Losses Less Despite Longer 
Period of Belligerence 





Deaths in action in the present war 
are now approaching the figures of the 
first World War, according to Dr. Louis 
|. Dublin, third vice president and 
statistician of the Metropolitan Life. The 
actual toll of that war will never be 
known, says Dr. Dublin, who gives 
500,000 as a fair estimate of the total 
sses of life in battle from August 1914 
, the date of the Armistice in 1918. 
This figure excludes deaths from disease 
during the war and the period of de- 
mobilization as well as those killed in 
hostilities and civil wars following the 
date of the Armistice. 

Dr. Dublin points out the statistics of 
military death losses resulting from 
battle action in the present war are un- 
available for the most part. What the 
true figure is like, he said, can only be 
estimated from the conflicting claims 
and admissions by the several belligerent 
countries. From a study of these figures, 
a total of five to six million deaths in 
action appears to be a reasonable esti- 
mate. During the last two years they 
have been on a scale as great as in the 
last war. The great majority of these 
deaths have been sustained in the huge- 
scale operations in Eastern Europe. 

German Losses 

“German losses in the present war 
appear already to exceed those of the 
first World War when over 1,500,000 
of her soldiers were killed in action,” 
he continued. “Her present losses may, 
in fact, reach the total, numbering ap- 
proximately 2,500,000 for Germany and 
Austria-Hungary combined during 1914- 
1918. The number of Germans killed in 
action since September 1939 has prob- 
ably passed the 2,000,000 mark. By Ger- 
many’s own admission in March of this 
year, 542,000 of her fighting men had 
been killed on all fronts since the be- 
ginning of the war. There is little doubt 
that this figure was an understatement, 
and it is significant that Germany has 
issued no official figures on her losses 
for over seven months, nor any general 
claims of casualties inflicted on the 
Russians for a year. Allowing for the 
understatement on battle deaths up to 
March and for the very heavy losses 
sustained in the fighting in Russia, 
Africa, Italy and elsewhere since March, 
a figure exceeding 2,000,000 for Germans 
killed in action is not unreasonable. 
\ recent English estimate puts the fig- 
ure at 4,000,000 while Russian claims 
reach a much higher total. 

“Russia also has lost more heavily in 
the present war than in the last one 
when up to her withdrawal late in 1917 
it is estimated that 1,000,000 to 1,500,000 
ot her soldiers fell on the battle field. 
Her losses from 1939 to date are at 
least equal to those of the Germans and 
May appreciably exceed them. During 
the past year or more, however, the 
balance appears to be in favor of the 
Russians. 

Our Losses Less Than Last War 
_ because of the vastly different nature 
ot our own military operations in this 
War as compared with the last one, 
\mi rican losses have thus far been less 
than those sustained in the last war, 
although on this Armistice anniversary 
Wwe have been fighting longer. In 1917- 
1918, 52,000 American soldiers and sailors 
werv killed in action during nineteen 


‘y 
lo 


Mon hs of fighting but in the twenty- 
three months of our participating in the 
Present war to date, our known deaths 
mM action are about half that figure and 


‘ven with suitable allowance for prob- 
able deaths among the 35,000 classified 
4S lissing, the total will not exceed 
thre:-fourths of the 1917-18 figure.” 





¢ 3ankers 
1! Des Moines boosted their war 
ommunity chest pledges this year 
average of 24% over last year. 


ee ne office employes of the 
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Mutual Benefit’s Cashiers’ 
School at Home Office 


The Mutual Benefit Life is holding its 
fourth cashiers’ school at the home of- 
fice November 9-12. The school is con- 
ducted as a series of group conferences 
with officers in various departments of 
the company covering a four-day period. 
Those in charge of the current school 
are A. J. Kirkland, assistant secretary 
in charge of supplemental agreement 
work; Floyd Zukswert, controller; H. A. 
Smith, agency department; Mildred F. 
Stone, agency field secretary. 

The group was guest of the company’s 
Woman’s Club at tea on Tuesday and 
was entertained again at luncheon in 
New York on Thursday. That evening 
they also attended a radio broadcast. 





W. C. ULRICH APPOINTMENT 

Lincoln National Life, Fort Wayne, 
announces the appointment of William 
C. Ulrich as general agent of the com- 
pany at Madison, Wis. Mr. Ulrich was 
formerly with the Equitable Society hav- 
ing begun his life insurance career four- 
teen years ago as an agent in Kansas 
City. In 1934 he was general agent at 
Milwaukee for the Old Line Life, later 
going with American Reserve Life. 


1944 DIVIDEND MANUAL 





Northwestern Mutual Revised Edition 
To Be Available for Distribution 
by December 1 

Percy H. Evans, vice president and 
actuary, Northwestern Mutual Life, in 
a letter to the field force said that a 
revised dividend manual for 1944 should 
be available for distribution by De- 
cember 1. 

“It is probably self-evident that in cal- 
culating shares or dividends of divisible 
surplus there must from time to time 
be adjustments to correspond with the 
trends in actual experience,” said Mr. 
Evans. In accordance with this sound 
and conservative principle the annual 
dividends payable in 1944 have been cal- 
culated on an adjusted interest basis, 
the effect of which will be most notice- 
able in the case of policies carrying a 
substantial reserve or cash value upon 
which the interest factor is calculated. 
For like reasons adjustments have been 
made in the table of dividends on full 
paid insurance including single premium 
policies. 

“The basis of dividends under options 
of settlement and other funds held by 
the company under retention agreements 
has been modified to 3.15% except that 


Nelson Made Aetna General 
Agent at Grand Rapids 


Vice President S. T. Whatley of 
Aetna Life announces that Ernest W. 
Nelson, general agent for. that company 
in Springfield, Mass., has been made 
general agent at Grand Rapids, Mich., 
effective December 1. 

Mr. Nelson joined the Aetna organiza- 
tion in Pittsfield in 1933 following busi- 
ress affiliation with the Westinghouse 
Electric Co. in New York and United 
Fruit Co. in Honduras. Native of Wash- 
ington State he attended University of 
Washington. He was appointed general 
agent at Springfield in 1937. 





N. J. TRUST COUNCIL MEETING 
The dinner meeting of the Life In- 
surance and Trust Council of North 
Jersey has been advanced to November 
22. It will be held in the Downtown 
Club, Newark. Speakers will be Michael 
N. Chanalis, Newark attorney and 
Henry C. Koster, financial analyst of 
New York. 





where the funds are not subject to 
withdrawal the basic rate will be 3.4% 
until further ordered by the executive 
committee of the board of trustees.” 
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“SECURITY PATTERNS” 


NEW, NOVEL, COPYRIGHTED SALES PLAN 
— VALUABLE HELP IN SELLING WOMEN. 


There are styles in life insurance just as there are in clothes. 
State Mutual Security Patterns” present a complete life 
insurance wardrobe. Visual Fashion Book illustrates and 
explains how various life insurance styles fit a woman’s 


needs and purse. 


ANOTHER STATE MUTUAL SALES AID 
THAT'S FIELD CLICKING 


State Mutual Life Assurance Company 
of Worcester, Massachusetts 


Incorporated 1844 


Americas 5th Oldest Life Jnsurance Company 
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T. I. Parkinson Views 
Investment Situation 


ADDRESSES N. Y. CLU CHAPTER 





Warns Against Letdown of Investment 
Standards; Sees Sales Tax as 
Means of Financing War 





Recent developments in finance were 
viewed by Thomas I. Parkinson, presi- 
dent Equitable Life Assurance Society, 
at the meeting of the New York Chap- 
ter, CLU, last week. In his comments 
on investments, Mr. Parkinson warned 
against any letdown in investment stand- 
ards. In the case of the Equitable So- 
ciety he said * ‘If we can’t get quality, we 
don’t invest.” He remarked that it is 
possible to get funds well employed, 
even in these troublesome days. He 
advocated investments maturing in about 
fifteen to thirty-five years as preferable 
to investments with a longer maturity 
period. He said that investment men 


have found sound investments in the 
past and are finding them now. 
Interest Rates 
Concerning interest rates Mr. Park- 


inson said: “In this managerial job of 
investing these funds of our policy- 
holders we have, of course, some stand- 
ards to guide us. I think it is pretty 
generally true in the business, certainly 
it is of us in the Equitable, that what 
we seek is a reasonably long term in- 
vestment of good quality and of rea- 
sonable yield. When I say reasonably 
long term security I mean one of 15 
years or more, but not so long as 100 
years. If you look back a few years 
you will find that it was a usual thing 
about 1900 for corporations to issue 
securities maturing in 100 years and it 
was just as usual for life insurance 
companies to fall all over themselves in 
the scramble to buy those securities at 
a 3% or 34% or 4% yield. Why the 
old Manhattan Elevated issued its 4% 
bonds maturing 100 years from the date 
of issue and they sold at a premium. 
The Reading Railroad and Reading 
Anthracite Coal Mines combined issued 
their 100 year 4% bonds in 1897. Look 
at the anthracite business now. The 
Chicago & Alton Railroad issued, first, 
3% 50 year bonds and then 34%% bonds 
in 1900. The Alton has been twice in 
receivership since, and even in 1900 it 
was said of the Alton in those days that 
you could take the spikes out of the 
railway ties with ordinary fingernails. 
We do not know just exactly what the 
period of reasonable maturity is but I 
should say something not beyond 35 
years and I would much prefer 25 years. 
We like something that matures in be- 
tween 15 and 35 years. 

“When I say a reasonable rate I mean 
a rate that will sustain the accumula- 
tion that is essential to the solvency of 
the life insurance promisor. For us in 
the Equitable that means about 3.1%. 
What we need then to fulfill our re- 
sponsibility for the investment of life 
insurance funds is a bond of good qual- 
ity where experience and some esti- 
mate of the future justifies the belief 
that the security is dependable for the 
return of the sum promised; that it 
mature between 15 and 35 years; and 
that it be at an interest rate that will 
at least give us the accumulation which 
is essential to maintain our solvency 
and that in turn depends upon the in- 
terest rate assumptions of the differ- 
ent companies under their different 
contracts. 

“If we can get quality with a lower 
interest yield than we regard as essen- 
tial we take it provided it matures 
within a short time and that short 
period is from five to ten years. If we 
can get short term high quality obliga- 
tions, we will take them at less than 
the interest rate we regard as essential 
but we take them to be administered 
into the long term high quality higher 
yield securities when they are avail- 
able. That is to the extent that we 
cannot get quality investments for the 
long term and at a yield of better than 
3.1%, we take good investments of a 





| Metropolitan Life and | 


N. Y. Life Will Join ALC 


| The Metropolitan Life and the | 
|New York Life decided this week | 
| to apply for membership in Ameri- 
|can Life Convention. Recently, The 
| Prudential and the Mutual Life join- | 
| ed the ALC. 


Vincent B. Coffin Marries 
Mrs. Willard Hawley Smith 


Mrs. Willard Hawley Smith, Evans- 
ton, Ill. and Vincent B. Coffin, vice 
president, Connecticut Mutual Life, 
were married on November 13 in chapel 
of Brick Presbyterian Church, New 
York, the Rev. Dr. Paul A. Wolfe of- 
ficiating. Attending were families and 
a few intimate friends. Attendants for 
bride were her daughter, Catherine Lu- 


anne Smith, student at High Mowing 
School, Wilton, N. H., and Mr. Coffin’s 
daughter, Jane, who attends Child Edu- 
cation Foundation in New York. Be- 
cause of absence of Private Hawley D. 
Smith of Fort Benning, Georgia, son 
of the bride, she was given in marriage 
by Stephen D. Bechtel, San Francisco. 
Mr. Coffin’s father, Seward V. Coffin, 
Provident Mutual, Albany, substituted 
as best man for his —, Aviation 
Cadet S. Rush Coffin, U. . R,, un- 
able to be present. 

Daughter of late Mr. and Mrs. Wil- 
liam Dwight Hancock, Denver, Mrs. 
Coffin attended Denver University where 
she was a member of Gamma Phi Beta. 
She belongs to D.A.R. and Denver 
Country Club, and in recent years has 
been living in Evanston where she has 
been active in Chicago Travelers Aid and 
served as supervisor for the Evanston 
Defense Council. 

Grandson of former Governor O. Vin- 
cent Coffin of Connecticut, Mr. Coffin 
was graduated from Wesleyan Univer- 
sity and is currently national president 
of Wesleyan alumni. He is a director 
of Hartford Chamber of Commerce, 
Sales Managers Club, Institute of Living 
and Hartford Travelers Aid Society. 
Couple will reside at 70 Mohawk Drive, 
West Hartford. 








shorter term preferably between 5 and 
10 years and at whatever rate is avail- 
able. We are doing our best to make 
that race a littlhe more. But when we 
take that kind of investment we feel 
not only free to administer it but we 
feel it our duty to administer it.” 
Discussing the financing of the war, 
Mr. Parkinson remarked that it would 
be cruel to leave the financial obligation 
to be paid by servicemen on their re- 
turn. Pointing out that the largest per- 
centage of the national income is held 
by individuals in the lower earning 
brackets, Mr. Parkinson said that the 
cheapest and most efficient way of rais- 
ing funds would be through sales taxes. 
He pointed out that in Canada 65% of 
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HONOR MAYNARD GARRISON 





Over 400 Attend Luncheon for California 
Commissioner; Many Notables 
Among Guests 

California Insurance Commissioner 
Maynard Garrison was the only speaker 
at a luncheon given in his honor in Los 
Angeles last week, which was attended 


by more than 400 insurance men and 
women. One of the guests at the lunch- 
eon was Insurance Commissioner A. A. 
3etts, Arizona. Mrs. Maynard Garrison 
and Maynard Garrison, Jr. were intro- 
duced to the assemblage. Among the 
other guests present were these: M. R. 
Johnson, president, Pacific Indemnity; 
Victor Montgomery, president, Pacific 
Employes Insurance Co.; W. R. Kilgore, 
vice président, Pacific Employes Insur- 
ance Co.; John Q. McClure, president, 
National Automobile; J. M. McNabb, 
president, Colonial Insurance Co.; J. M. 
Deering president, Guarantee Insurance 
Co.; H. J. Bauer, president, Automobile 
Club of Southern California; Asa V. 
Call, president, Pacific Mutual Life; 
Dwight L. Clark, vice president, Occi- 
dental Life; William Nickerson, presi- 
dent, Golden State Mutual Life; M. H. 
McKinley, president, Postal Union Life; 





the cost of the war is paid through 
taxation. On the sale of War Bonds 
he said that “If we really organize and 
follow the right procedure we could 
sell more bonds than we are now sell- 
ing.” 

Other Equitable Society officials pres- 
ent at the meeting were Vice Presi- 
dents William J. Graham, Albert G. 
Borden and Alvin B. Dalager. 

3enjamin D. Salinger, general agent, 
Mutual Benefit, executive vice president 
of the association announced that the 
annual seminar will be held next year 
on April 21 

George P. Shoemaker, general agent, 
Provident Mutual, presided at the meet- 
ing. 





of his own. 


120 West 57th Street 





GENERAL AGENCY OPPORTUNITY — 


We are ready to make several General Agency appoint- 
ments in medium sized cities in which we are not now repre- 
sented. An excellent opportunity for the good personal 
producer to increase his income and develop an Agency 
The territory: Illinois, Ohio and New York. 


If you are interested write, 


V. W. Edmondson, Asst. to the President 


MANHATTAN LIFE INSURANCE CO. 
(Founded 1850) 


New York, N. Y. 

















THE BOSTON MUTUAL 


LIFE INSURANCE CO. 


52nd YEAR OF SERVICE TO THE 
PEOPLE OF NEW ENGLAND 


A company of high character 
and standing. It is known for its 
conservative management and 
strength. 
° 











JAY R. BENTON, President 
EDWARD C. MANSFIELD, 
Secretary-Treasurer 
e 


HOME OFFICE 


Boston, Massachusetts 











Joseph Meritzen, vice president, Postal 
Union Life; James H. Cowles, president, 
Life Underwriters Association of Los 
Angeles; Russell L. Hoghe, CLU, presi- 
dent, Life Insurance Managers Associa- 
tion of Los Angeles. 





For Premium Credit 


(Continued from Page 1) 


that the dangerous dollars are in the 
hands of the lower income group. 

“A general retail sales tax,” Mr. 
Magill said, “would strike more directly 
at the inflationary problem than any 
form of income taxes.” A sales tax, he 
stated, is not unfair to lower income 
groups if it is not the sole tax in_the 
system. Even with a sales tax in effect, 
he said, by far the greater part of the 
tax burden would still be borne by peo- 
ple with higher incomes. 

“Our Federal tax system,” he stated, 
“is now more largely composed of taxes 
other than sales taxes, than the tax sys- 
tems of the other great English-speak- 
ing countries. Great Britain, Canada and 
Australia each imposes either a general 
sales tax, or a sales tax on a wide range 
of spécified goods. Our Treasury has 
concluded that, of our total taxes, 18.8% 
are sales taxes, excises, and customs. In 
Great Britain, the corresponding figure 
is 29.6%; in Canada, 31.6%; in Australia, 
36.6%. Even if the United States im- 
posed a 10% sales tax, the percentage 
figure of sales taxes, excises and cus- 
toms to total revenues would merely ap- 
proximate that of Great Britain.” 





MADE HANCOCK MANAGER 
Joseph Elman has been appointed 1 dis- 
trict manager for the John Hancock at 
San Francisco 1. Mr. Elman was for- 
merly assistant manager at San [’ran- 
cisco 2 





APPROVES REINSURANCE 


Reinsurance of all policies of the !’ath- 
finder Life Insurance Co., Grand (sland, 
Neb., with the Postal Life and Casualty 
Co, of Kansas City, has been approved 
by District Judge E. G. Kroger atter 
a court hearing. The Postal Li! will 
open offices at Grand Island as s;wn as 
approval of the transfer is given |v the 
Missouri Insurance Department. 





HEAR COMMISSIONER AGGER 
A plea for the survival of sma!) busl- 


ness was made in Cincinnati, recently, 
by Dr. Eugene E. Agger, New /crsey 
Commissioner of Insurance and Sank- 
ing. Commissioner Agger, a iormel 
Cincinnatian, addressed the Cin Wat 


CLU luncheon meeting on “Pos'-\ 
Reconstruction and Life Insurance. 
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E.G. Gustafson’s Workable Sales Ideas | 


National Life Producer Points Out Advantages in His Endorse- 
ment of Company’s Family-Income Policy 
and Fifteen-year Endowment 


tric G. Gustafson of the Hartford 
acency of the National Life of Ver- 
mont, in the September issue of the 
National Messenger, the company’s 
acency paper, gives four workable sales 
suzgestions. Mr. Gustafson favors the 
family income and fifteen-year endow- 
ment contracts. Commenting on these 
tyoes of policies, Mr. Gustafson says 
that there is no other policy in his opin- 
ion that offers so much to the average 
prospect as the family income policy. 
The article, captioned “My Most Effec- 
tive Sales Plan,” follows in part: 

‘In my use of the fifteen-year endow- 
ment contract I recommend paying pre- 
miums in advance for the maximum pe- 
riod allowed by the company, namely, 
ten years. In this way a prospective 
client can pay for eleven years’ premi- 
ums, including the first premium. Under 
the present rules he is then permitted 
to pay a discounted premium next year 
and for three years thereafter, and thus 
the completion of all premiums within 
a period of four years. 

“A good point in talking to prospects 
on this plan is stressing the fact that 
interest from other forms of invest- 
ments, when added to current income, 
is actually only worth forty to fifty 
cents on the dollar to them, because of 
the prevailing high income taxes, where- 
as under the fifteen-year endowment 
they are actually submerging interest 
into the future and thus not paying 
a tax on it currently, inasmuch as they 
are not actually receiving the interest. 

“Another observation shows that many 
people are concerned at the moment 
about the conservation of their estate 
rather than the creation of a larger one. 
In this connection, I once heard a speak- 
er stress the fact that ‘great wealth 
doesn’t bring contentment—it is the cer- 
tainty of a little.’ I recommend this as 
a very good point to bring out in talk- 
ing to people that have extra dollars. 

“It is my opinion that we can create 
a great deal of interest today among 
people of means by showing them how 
they can transfer part of their estate 
to endowment insurance on the life of 
their children in accordance with pres- 
ent gift tax regulations. I refer, of 
course, again to payment of premiums 
in advance. 


Bonds Not Competition 

“You may feel that perhaps this plan 
competes against government bonds. I 
should like at this point to mention that 
I have not found such to be the case 
and that most of my prospects of this 
type buy more than their share of gov- 
ernment bonds, and I encourage them 
to continue doing so to the maximum 
of their ability. However, as we all 
know, by buying life insurance our dol- 
lars also go to work for the war effort. 

“There is another good point in con- 
nection with the fifteen-year endowment 
contract, namely, the current favorable 
income tax regulations whereby endow- 
ment contracts, if left under certain 
types of optional settlement at maturity, 
are not taxable income both as to prin- 
cipal and interest. Of course if any- 
thing happened to one of my clients who 
has paid premiums in advance, either 
under the fifteen-year endowment or any 
other contract, there is the added ad- 
vantage of having the unearned premi- 
ums not due, returned. 

“These are the essential ideas I stress 
wien presenting this plan. While using 
this plan, I might add, I have received 
4 more cordial and receptive ear from 
prospects that I have not been able to 
lnterest in the past. 

‘There is a little story I should like 
to relate briefly concerning this plan. 
In a small town not too far away from 
my home is located a very prosperous 
twine mill. For many years I have tried 
on various occasions to make an inroad 
there, but with the competition of stock 


markets and other investment channels 
I could not get anywhere until finally 
I approached the key person in this 
mill, on short-term endowments. 


“As a result, I now have $40,000 on 
the life of the key executive, who, inci- 
dentally, is a woman, all premiums hav- 
ing been paid in advance. The corpora- 
tion is paying for $25,000 on her hus- 
band’s life, $20,000 on her brother’s life, 
and $10,000 on her nephew’s life. Only 
last month I closed an additional $25,000 
on the life of her husband, premiums be- 
ing paid by the wife. Of course, in this 
regard, she could establish her own in- 
come, thus a tax advantage. This case, 
incidentally, was my first perfect 100 on 
the persistency chart. Thus by the use 
of the fifteen-year endowment idea, I 
have been able to write from one little 
nest a total of $120,000 of very desirable 
business, much of which is paid for in 
advance for the entire term, and the bal- 
ance will be within the next three or 
four years. This is not all because there 





organization. 





TURN YOUR FREE TIME INTO PROFIT 


If you've free time these days because your business has been slowed down or 
curtailed; if your line slows down during November and December, you can turn free 
hours into profitable ones by selling men’s furnishings in a prominent 5th Ave. chain 
Pleasant modern surroundings. 
perience desirable but not essential. Write age, education, complete business history, 
and hours available to Mr. Allen, 542 Sth Ave. 


Attractive salary. Retail selling ex- 








NATIONAL LIFE, VT. REPORT 

The National Life of Vermont showed 
an increase of 10.42% for October, over 
the corresponding period of 1942, ac- 
cording to an announcement by Edward 
D. Field, vice president. The net gain 
for the year to date is $21,331,762 which 
is $6,475,456 in excess of the gain for 
the entire year of 1942. 





Robert L. Foreman, Jr., general agent 
Mutual Benefit, Atlanta, has been ap- 
pointed district chairman of the busi- 
ness division for the United Community 
and War Fund Campaign. 


is more insurance to be written in the 
same nest in the near future. 

“Tt is my firm opinion that our endow- 
ments will be one of our big markets 
for the duration, and I recommend highly 
that you work this field. It will pay 
dividends, you will have excellent per- 
sistency, and you will establish new cli- 
ents that have been hard to approach in 
the past.” 


AWARDED TREASURY CITATION 

Harold N. Sloane, CLU, assistant man- 
ager, Times Square Agency, The Pru- 
dential, has been awarded a citation 
signed by Henry Morgenthau, Jr., Sec- 
retary of the Treasury in recognition of 
his work on the pay roll deduction plan 
for New York City and the War Bond 
drives. 





G. K. JONES BEREAVED 
Mrs. Maytie Taylor Jones, wife oi 
George K. Jones, general agent in In- 
dianapolis, Connecticut Mutual Life, died 
recently in her home. Mr. Jones is the 
only immediate survivor. 





G. J. Meredith, Baton Rouge, con- 
nected with the New Orleans agency, 
Aetna Life has been made _ publicity 
chairman of the East Baton Rouge 
Parish War Bond Committee. 











“HE SHOWEO US THE WAY 
TO FREEDOM FROM FEAR’ 


That uneasiness about the mortgage — about 
your wife and children in case anything should 
can be ended so easily. 
Great-West Life man will be glad to help you 
lay financial plans which will bring you Free- 
dom from Want and Freedom from Fear. 





happen to you 





As shown in this example of the Company’s 
advertising, copy this year features the Great- 
West Life man. He is shown as one well quali- 
fied to provide the protection which assures 
both Freedom from Want and Freedom from 


Fear. 


“CREAT-WEST UIFE 


ASSURANCE COMPANY 


Head Office—Winnipeg 


Business in Force over $740,000,000 
LIFE INSURANCE === 


ACCIDENT & HEALTH === 
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GROUP INSURANCE 
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70 Years in Aetna Life Cos., 
Charles O. Winter Still on Job 


CHARLES O. WINTER 


Charles O. Winter, who is believed 
to have had the longest service with an 
insurance company in the country, ob- 
served his 70th anniversary with the 
Xetna Life Affiliated Companies on 
November 3. 

Mr. Winter has several times in the 
past expressed a desire to “remain in 
harness” and renewed his request only 
last Friday at a board of directors 
luncheon to which he was invited in 
observance of his anniversary. 

He joined the Aetna November 3, 
1873, as a “temporary employe” working 
on mortality calculations. His “tempo- 
rary” job soon became permanent one. 
Hale and active for all his 89 years, Mr. 
Winter reports for work each morning 
and takes particular pride in an attend- 
ance record which shows an almost im- 
perceptible amount of time lost through 
illness. 

3orn in Rockville in 1854, Mr. Winter 
recalls the bonfires that blazed in that 
town, heralding the end of the Civil 
War. He is now waiting for the bon- 
fires that will signify the victory of the 
United Nations. 


FIDELITY MUTUAL BUSINESS 
Company Passes $400,000,000 Insurance 
in Force; October Volume Up 
75%; Paid-for Up 20.2% 

Frank H. Sykes, vice president and 
manager of agencies, Fidelity Mutual 
announced that the company has crossed 
the $400,000,000 mark of insurance in 
force. New business for October was 
the highest volume of any month this 
year. It showed an increase of 75% 
over October 1942. Paid-for business in 
October was 20.2% larger than the cor- 

responding period a year ago. 


HEAR FRANK O. DONALDSON 

Frank O. Donaldson, assistant to Penn 
Mutual’s agency vice president, was 
speaker at two meetings last week when 
he visited the agencies of the company 
at Grand Rapids and Detroit. 








Mass. Mutual Gains In 
Sales, Business, Assets 


NOW IN FORCE 
Over 18,000 Policies Sold in First Nine 
Months of 1943; Ledger Assets 
Up $37,267,259 

Massachusetts Mutual Life’s continued 
gains in sales, business in force and led- 
ger assets were announced by President 
Bertrand J. Perry last week. In the first 
nine months the company sold 18,731 
policies for $101,219,028, a gain of 327 
policies and $9,230,711 over the same 
period last year. With 539,796 policies 
representing $2,098,002,741 in force on 
September 30, there is a nine months 
gain of 6,881 policies for $42,857,865, com- 
pared with a gain of 4,277 policies for 
$23,240,657 in the corresponding period a 
year ago. New policy loans for $2,530,- 
656 were made, against $4,013,481 last 
year, and cash repayments on loans in- 
creased from $4,871,460 through Septem- 
ber a year ago to $5,114,312 in 1943. 

“The increase in the number and 
amount of new sales, and the decrease 
in the policy loan account,” President 
Perry said, “give evidence of the spend- 
able surplus income, over and above liv- 
ing costs and taxes, which cannot read- 
ily be spent for consumer goods due to 
wartime shortages. Farseeing men and 
women are wisely investing their spend- 
able surplus in life insurance and War 
sonds, to assure a backlog of financial 
security for themselves and their fami- 
lies. There is no better way to help our 
Government in the campaign to hold 
down prices.” 

Investments in United States Govern- 
ment, State, and Municipal bonds repre- 
sent 24.77% of the total investments, 
compared with 21.41% a year ago. This 
percentage of investments is topped only 
by public utility bond holdings, now 
28.10% of the total, against 30.01% last 
year. Ledger assets of $829,491,451 are 
up $37,267,259 for the nine months, com- 
pared with a gain of $34,179,023 in the 
same period a year ago. Payments on 
death claims were $14,315,634, an increase 
of over $1,000,000, for the nine months. 
Payments of $3,170,804 on matured en- 
dowments were up $287,211 from last 
year. Dividend payments were $6,326,361, 
an increase of $91,585. 


$2,098,002,741 


D. MILEY PHIPPS INSTRUCTOR 


D. Miley Phipps, pension trust con- 
sultant for the New England Mutual 
Life has been appointed instructor in 
insurance at Cleveland College, President 
Winfred G. Leutner of Western Reserve 
University announced. Mr. Phipps for- 
merly was director and teacher of life 
insurance courses at Northwestern Uni- 
versity School of Commerce. He will 
teach ‘Principles and Practices of Life 
Insurance.” 





ATLANTIC LIFE REPORT 

The Atlantic Life of Richmond, Va., 
reports that paid business for September 
was 39% greater than September of last 
vear. For the nine months of this year 
new business paid-for was 180% higher 
than that for the corresponding period 
last year. Insurance in force gained 
$456,118 in September of this year. For 
the year to date increase of insurance in 
force is more than $4,500,000 














THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life 


insurance. 


Modern policies are issued, on both Industrial and 


Ordinary plans, from birth to 64 next birthday. 
A POLICY FOR EVERY PURSE AND PURPOSE 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE 


Bernard L. Connor 
Secretary 


Charles T. Chase 


Treasurer 


PHILADELPHIA, PENNA. 














Service Men Take Courses 


Of Aetna Affiliated Cos. 


LOR: 
cational 
Affiliated Cos. 
quests from 


supervisor of the edu- 
of the Aetna Life 
has received many re- 
soldiers and sailors that 
they be enrolled for the casualty and 
surety or inland marine home study 
courses. Many of these requests come 
from service men now overseas. Some 
of the men who have written about 
them were in the process of completing 
courses when they were inducted into 
the service while others have heard of 
the courses from friends and wish to 
take them, 
Letters have 


Ringer, 
extension 


been received from men 
who were in the insurance business be- 
fore entering the service, while others 
indicate that they wish to prepare them- 
selves to take up the business after the 
war is over. To all of these letters, Mr. 
Ringer has replied that the Aetna is 
pleased to place these and other service 
men on the list of those taking study 
courses. 





SELLING INSURANCE AT 81 


C. B. Moore, Remarkable Agent of 
Provident Mutual Life in Winsted, 
Conn.; His Sales Philosophy 

The instinct to sell insurance is so 
strong in Charles B. Moore of Win- 
sted, Conn., that he cannot resist selling 
it although’ he is 81 years old. He paid 
for almost $200,000 in 1942 and has paid 
for well over $100,000 this year, despite 
a serious illness. 

Mr. Moore has been with the Provi- 
dent forty-nine years. Company says his 
sales philosophy is this: “You can’t get 
applications sitting at your own desk. 
You will starve that way. You must be 
at other men’s desks every day.” The 
company makes this comment: “At 8l 
Mr. Moofe is still found at other men’s 
desks, daily.” 





LIFT ILLINOIS INJUNCTION 
Judge LaBuy, Circuit Court Chicago, 
lias lifted the injunction which had 
halted licensing activity of the Illinois 
Insurance Department since September 
2. Injunction had been issued in a suit 
brought against the Department by 
Graeme H. Smith, a Chicago life insur- 
ance agent, when the license division had 
refused to issue a renewal of license. 
Resumption of the division’s full activi- 
ties will begin at once. 


BANKERS LIFE OCTOBER GAIN 

New paid-for life insurance written 
by the Bankers Life of Des Moines in 
October was the largest in any month 
since December, 1941, the month of 
Pearl Harbor, when there was a general 
rush to buy life insurance before war 
clauses went into effect. The total for 
last month was $7,055,570, a gain of 66% 
over October, 1942, and the largest Oc- 
tober business since October 1930. 





BLIND AGENT TOP STUDENT 


Arthur Lehde, Beaucoup, Ill, agent 
for General American Life, although 
blind since 1936, has completed a four- 
year course in finance and commerce at 
the University of Illinois in three years, 
ranking among the first five in a class 
of 2,800 students. 











“THE UNITED STATES LIFE 
INSURANCE COMPANY 


IN THE CITY OF NEW YORK 


Group Life 
Wholesale 
Accident & Health 
Hospitalization 


This comprehensive portfolio offers a 
well-rounded program covering the 
group insurance needs of all types 
of prospects including labor unions. 
For information regarding special 
groups call on your nearest 
USLife general agent. 


RICHARD RHODEBECK 
Superintendent of Agencies 
101 Fifth Ave., New York, N.Y 

















OHIO STATE LIFE GAINS 

Claris Adams, president, Ohio State 
Life, in a recent report announced that 
insurance written in each of the three 
months, July, August and September, 
was 80% greater than that written in 
the corresponding months of 1942, As 
of September 30, insurance in _ force 
amounted to $121,752,390. Admitted as- 
sets were $28,282,359 and capital surplus 
and contingency funds totaled $2,928,- 
603. For the first three quarters of the 
year the gain in insurance in force was 
$4,716,834. Assets increased by $1, 867,- 
409 and-contingency funds gained $228 
498. During the year the Ohio St: ate 
Life has purchased $4,378,152 of various 
government issues, and now has $15,- 
042,950 of bonds, of which ee ores 
are in government securities and $3,251, 
572 is in municipal bonds. 

Mr. Adams announced that the com- 
pany has recently entered the Northern 
Indiana field, where agencies are being 
established. 





HANDBOOK SUPPLY EXHAUSTED 


The “Handbook of Life Insurance” 
brought out by the Institute of Life 
Insurance last spring is about to go into 
its second printing. The first edition 
of 50,000 copies has been exhausted. It 
is published by G. P. Putnam’s Sons 


LIFE INSURANCE RENEWALS 


Purchased on Liberal basis 


Agents Trading Corporation 
271 Madison Ave., New York 
MUrray Hill 5-0313 
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Building Clientele Is 
Like That of Doctor 


SUCCESS A GRADUAL PROCESS 





W. P. Worthington Tells Memphis Life 
Underwriters Accumulation of Small 


Things Establishes Confidence 





\Villiam P. Worthington, vice presi- 
dent and superintendent of agencies, 
Home Life of New York, addressing the 
Memphis Life Underwriters this week 
compared the objectives of the producer 
to those of a practicing physician. “A 
physician is a great salesman” he said. 
“Most of you have a family physician 
in whom you have complete and absolute 
confidence. You think he is the finest 
doctor in the city, yet actually, what do 
you know about him? Where did he 
rank in medical school? How did he pass 
his State Board examination? How is 
he actually rated from a technical angle 
among other physicians? Actually, you 
don't know, yet you are ready to place 
your life in his hands and also those 
who are closest to you. You do this be- 
cause you have confidence that the 
doctor will handle all of his relationships 
with you from the standpoint of your 
best interests first, with his interest a 
secondary consideration. If a doctor is 
to establish a practice he does it through 
the accumulation of small things until 
the patient is gradually convinced that 
here is a man he can call on if he or 
any member of his family ever needs a 
doctor. Once the patient is sold on that, 
he instinctively sells others on the idea 
that they should also go to that doctor. 
That doctor is beginning to get referred 
leads. 

“Our business has many similarities to 
many of the professions because we're 
selling ourselves and selling a service. 
We must first determine whether or not 
this is just a job to us, or whether we’ve 
chosen life insurance as a_ profession. 
That makes a big difference. When a 
man enters a profession he is willing to 
make a lot of sacrifices and prepare him- 
self in many ways because he is not 
just taking a fling at being a doctor or 
lawyer. If we look on this business as 
a career, we’re going to do a far better 
job of preparation for success and have 
a sounder outlook on the future.” 

In searching for success, Mr. Worth- 

ton pointed out the necessity for con- 
ae sincerity and enthusiasm. “These 
three qualities over-shadow in impor- 
tance many of the more superficial things 
to which we are apt to give greater 
attention. These qualities are important 
because we are in a business built al- 
most entirely on professional confidence. 
In your community you are your own 
company—you’re practically the only 
contact that people have with your com- 
pany. You’re the public relations man, 
and the impression folks have of you is 
pretty much the impression they have 
ol your company. 

“A man doesn’t become successful in 
this business over night—it’s a gradual 
It’s an accumulation of seem- 
‘ingly unimportant things. Every day 
through the things we are doing, we are 
either building ourselves up, or burying 
ourselves deeper. Just think over what 
you did yesterday. These things if con- 
tinued day after day will either make 
vou successful, or force you to fail in 
this business. If you have the right 


process, 


convictions about this business—and sin- 
cerily and enthusiasm—then building a 
successful career is indeed very similar 


toa new physician starting to build his 
prac ice. 





paso LIFE OF VT. GAINS 


> National Life of Vermont, doing 
bain less in thirty-eight states, has for 
six consecutive months shown sales of 
new business greater than the same 
period in 1942, The increases for August 
was 49.21%, which makes sales for the 
tight months of this year approximately 

% ahead for the same period of 1942. 
Insurance in force has increased during 
the past eight months by $16,570,818 to 
a total of $631,559,374. 


A. C. Daniels Sees Post-War 
Trend Toward Individualism 


America’s ability to meet successfully 
the problems of the post-war period will 
depend as much upon the leadership and 
capacity of millions of individuals in 
adapting themselves to new conditions 
as upon the post-war planning that is 
being undertaken now, Arthur C. Dan- 
iels, secretary, Institute of Life Insur- 
ance, declared at a joint meeting of 
service clubs and producers last. week 
under the auspices of McKean County 
Association of Life Underwriters. “Those 
who are looking ahead as leaders of 
Government, business and industry see 
the need for much planning,” Mr. 
Daniels said. “Planning today cannot be 
construed as the blue-print to be fol- 
lowed literally tomorrow, but only as 
an aid to solving tomorrow’s problems to 
the extent that we can predict them 
now.” 

Mr. Daniels remarked that a strong 
individualistic movement is likely to re- 
sult after the war. One reason for this, 
he pointed out, is because of the growth 
of self- reliance of those who served in 
the armed forces and who are not going 
to be content to return to civilian life 
and fit into whatever notch and scale of 


WOMEN TO HEAR PINK 





Former Superintendent of Insurance 
Will Address League of Life 
Insurance Women in December 

Louis H. Pink, president of Associated 
Hospitals Service, and former Super- 
intendent of Insurance, and at present 
rent director of OPA, will address the 
League of Life Insurance Women at the 
John Wanamaker Clubhouse, New York, 
the first Tuesday of December. 

At the League’s November meeting 
Stuart Monroe, Equitable Society, dis- 
cussed life insurance taxation matters. 
Among other things he said that insur- 
ance salesmen are in a position to offer 
“four freedoms” under an Endowment 
policy. President of the League is 
Lillian Joseph, Home Life. 





C. Carroll Otto, Mutual Benefit gen- 
eral agent, Detroit, is a member of De- 
troit’s Tire Ration Board. 





opportunity is most accessible. In the 
strong movement to build a better world 
after this war, the role of the individual 
—the basic unit of all society—is going 
to increase to the extent that for the 
first time, we may perhaps call it truly 
a trend sufficiently institutional to de- 
serve the name of individualism.” 





Penn Mutual First Year 
Production Leaders 


Penn Mutual first year top producers 
who attended the quarterly meeting of 
the company’s President’s Club included 
Stanley A. Yancey, Wollter Agency, 
Oakland, Calif., who produced $238,296 
on fifty lives; R. Donald Slossman, Snow 
Agency, Buffalo, $116,194 on thirty- 
eight lives; Francis A. Parker, Jr., Row- 
ley Agency, Boston, $113,581 on twenty 
lives. 

Mr. Yancey is a graduate of Stanford 
University and an agricultural graduate 
at Washington State. Except for six 
years devoted to cattle ranching in 
Canada he has always been a salesman 
of automobiles and real estate. Mr. 
Slossman, who graduated from Pitts- 
burgh Academic and Business School, 
is a former salesman for a carpet com- 
pany. Mr. Parker was formerly presi- 
dent and manager of his father’s shoe 
factory. 

A fourth producer to win membership 
in the President’s Club was Edith E. 
Phillips, Engelsman Agency, New York, 
who was unable to attend the meeting. 
Mrs. Phillips’ production in her first 
year actively selling was $141,914 on 
twenty-five lives. 














OPPORTUNITY KNOCKS TWICE! 


FOR TWO MEN WHO MEASURE UP TO THESE STANDARDS 


1. Two men who have behind them (not before them) a 
record of agency building of which they can be justly proud; a 
record of attracting and developing quality men who are writing 
quality business. 


2. Two men who would find attractive a proposition with 
a salary base ranging from $6,000 to $7,500 which with a bonus 
arrangement would permit a capable man to report an annual 
income of around $10,000. 


3. Two men who would like to associate themselves on a 
permanent basis with a company having well over $200,000,000 
of insurance in force; a company with a record of progress during 
the past few years that is second to none; a company whose field 
morale and managerial attitude leaves nothing to be desired. 


FOR TWO MEN WHO MEASURE UP WE HAVE 
OPENINGS TODAY (RESULTING FROM RE- 
TIREMENTS) WHICH REPRESENT RARE OP- 
PORTUNITIES. 


Address (in confidence): E F G 


The Eastern Underwriter 
41 Maiden Lane, New York 7, N. Y. 
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HEARD on the WAY 
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Clinton Davidson, one of the found- 
ing partners of Fiduciary Counsel, Jer- 
sey City, a business and economic re- 
search organization serving individuals, 
businessés and industries in an advisory 
capacity, is author of “Tool Money,” 
which, he says, will assure victory for 
agriculture, labor and business after 
the successful winning of the present 
He has devoted more than twenty 
years to the study of tax problems 
and other financial subjects, and has 
appeared before Congressional commit- 
tees. In preparation of the . study, 
“Tool Money,” he has had assistance of 
many members of the Fiduciary Coun- 
sel group which includes approximately 
100 specialists trained in engineering, 
marketing, law, investment analysis, re- 
search, economics and accounting. 

“Tool Money” is an unusually im- 
pressive looking publication, strikingly 
illustrated. The Fiduciary Counsel re- 
searchers are convinced that: 

1. The farmer, for the past twenty 
years or more, has not received a suf- 
ficiently high portion of the total na- 
tional earnings. 

2. His prosperity, like the 
ity of business, is directly 
with high level employment of 
at proper wages. 

3. Legislation which will make it 
possible to lay aside proper reserves 
out of the wartime earnings of indus- 
try will probably be the most important 
single thing Congress can do toward 
promoting total post-war prosperity. 

“The need for post-war reserves is 
a principle of common and immediate 
interest to agriculture, labor and _ busi- 
ness,” Mr. Davidson says. “It is criti- 
cally important to the preservation of 
the free enterprise system—the way of 
life which has brought the world’s 
highest living standards to every group 
in the nation.” 


war. 


prosper- 
bound up 
labor 


I have received the following letter of 
inquiry from an agent: 

“T wish to raise the question as to 
whether life insurance policies issued 
today cover an insured if he is traveling 








on a pass as a passenger over regular 
established air routes. 

“The current war clause precludes the 
payment of a claim in case of loss of 
life in an airplane except as a fare- 
paying passenger over established air- 
ways. One company specifically covers 
insureds traveling on a pass. 

“If a man 1s traveling on business for 
his employer, an airlines company, that 
passenger must be paid for by his com- 
pany, and if the man is traveling on a 
pass on a vacation trip, such privilege 
might be considered as part of the man’s 
pay. I would appreciate having some 
clarification.” 

A company executive 
following reply: 

“In regard to question on aviation ex- 
clusions and the terminology ‘fare-pay- 
ing passenger’ there is_ considerable 
question. The early aviation exclusions 
were not particularly well drawn, and 
there were some adverse court decisions 
in connection with them. I think the 
lawyers have swung to the other extreme 
in drafting current provisions and trying 
to be very explicit and very compre- 
hensive in the exclusion of the aviation 
hazard. The term ‘fare-paying passen- 
ger’ seemed to describe something that 
was desired, and has been incorporated 
in some of the statutes. You might 
notice Section 224 paragraph C of the 
Illinois Insurance Code. 

“T believe your inquirer has a_ point 
in his argument in that the man travel- 
ing on a pass is not exposed to any more 
hazard than the one who pays his fare. 
On the other hand, the men who travel 
on passes would undoubtedly do much 
more flying on the average than would 
those who pay their fare each time. 
There is some hazard in connection with 
these fare-paying passengers even 
though it is ignored in’ underwriting 
current new business generally. Our 
aviation restriction prov'sion includes 
the term ‘fare-paying’ passenger, and 
while this same question has been raised 
with us a number of times before, we 
have kept it in for the reason set forth 
above.” 


sends me_ the 


Uncle Francis. 





PENN MUTUAL VETERANS MEET 

Members of the staff of the home 
fice of the Penn Mutual Life who have 
that company twenty-five 
years or more held the annual dinner 
of the Penn Mutual’s Quarter Century 
Club on November 5. There were 120 
members present out of the full mem- 
bership of 162—which represents 12% of 
the home office staff. Nine of them have 
been with the company over fifty years, 
forty-one more than forty years, sixty- 
one more than thirty years. 

“The continuity of service of the Quar- 
ter Century Club totals 5,729 years, which 
means 1,718,700 working days, or 11,171,- 
550 working hours,” said Howard T. 
Maag, president of the club, who pre- 
sided at the affair. 

John A. Stevenson, president of the 
company, spoke at the dinner which was 
followed by a lecture by Dr. Michael 
M. Dorizas. 


worked for 


OHIO NATIONAL GAINS 

The Ohio National Life, Cincinnati, 
reports a paid-for production of over 
$2,000,000 of new business during Sep- 
tember. This represents an increase of 
121% over the corresponding month in 
1942, and is the largest production re- 
corded for September in five years. Guy 
Chiesman, general agent for the com- 
pany at Spokane, Washington, led the 
entire field force in personal produc- 
tion for the month. The George Wade 
Agency of Harrisburg, Pa., was the 
leading producer on an agency basis in 
new business submitted for September, 
and also for the year to date. 


TO HEAR SOPHIA BLIVEN 

Sophia Bliven, manager of the Cali- 
fornia-Western States Life, Los Angeles 
women’s unit, will speak at the meeting 
of the Insurance Women of Los 
Angeles, November 16. Her subject 
“Trademark” will deal with the business 
woman’s personality. 


BOSTON MUTUAL LIFE REPORT 

The Boston Mutual Life made a com- 
bined increase in business written of 
$6,030,880 for the first nine months of 
1943. At the October meeting of the 
directors, it was also reported that the 
gain from insurance operations amounted 
to $407,041 and investment gains were 
$46,607. The company invested $3,225,000 
in Third War Loan Bonds. In addi- 
tion, 303 agents in the field made a house 
to house canvass and made 3,578 sales 
for a total of $205,100, while 282 sales of 
seventy-two home office employes 
amounted to $80,425. 





TO MAKE LOS ANGELES SURVEY 


Life Managers Committee Outlines 
Topics on Study of Agency System 
in Post-War Period 
President Russell L. Hoghe of the 
Life Insurance Managers Association, 
Inc., Los Angeles, has delegated the 
business practices committee of the as- 
sociation, of which Walter J. Stoessel, 
general agent, National Life of Vermont 
is chairman, to make a survey of the 
“Agency System in the Post-War 
Period” and report to the association 
at the final meeting of this year. Mr. 
Stoessel and his fellow members of the 
committee have held two meetings and 
have made this outline of topics to be 
studied for inclusion in the survey re- 
port: Selection—New agents, number to 
hire: state qualifications law; return of 
agents in armed services and war indus- 
tries; women agents; general insurance 
agents as brokers; general insurance 
agents as agents; part time agents in 

rural territory. 

Training and = supervision—Education 
for new agents; retraining for return- 
ing agents; supervision of agents; serv- 
icing old business agents writing gen- 
eral insurance. 

Compensation—Should present com- 
mission plan be revised; should new 
agents be paid a salary; should service 
fees be paid on old business; modifica- 
tion of state regulations of agency ex- 
pense; should agents be included in so- 
cial security; company pension plans. 

Conservation—What preventive meas- 
ures can be taken now; conversion of 
National Service Life. 

Marketing—How much will it shrink 
business because of social security, Na- 
tional Service Life, Group insurance and 
pension plans; can it be broadened by 
advertising, radio, newspaper, magazine, 
direct mail; company programs; agency 
plans; cooperative help through institute 
and association; consumer education. 





SEEK 20,000 BLOOD DONORS 

Nearly every employe of life insur- 
ance agencies in Minneapolis is enlisted 
in the campaign of the Minneapolis 
Association of Life Underwriters to sign 
up 20,000 Red Cross blood donors during 
the month of November. The association 
has taken over the responsibility of 
building up the blood bank pool which 
calls for 1,800 pints a week. The cam- 
paign is under the direction of Harold 
R. Kaufmann, general chairman, Howard 
deVries, Roy A. Lathrop, Thomas L. 
Bales, Laurel E. Miller, Anthony Duell- 
man and Carl A. Ernst. 





APP-A-WEEK CLUB PRIZE 

Ben Goldish of Duluth, member of 
the White and Odell Agency, North- 
western National Life, Minneapolis, this 
week completed twenty consecutive 
years of membership in the company’s 
App-A-Week Club and was _ presented 
with a prize check for $200. Mr. Goldish 
is the third member of the Northwestern 
National Life field force to pass the 
twenty year milestone. 





L. N. Olmsted, Reliance Life repre- 
sentative in Fort Worth, Texas, has 
been appointed chairman of the Blood 
Donor Committee of the Tarrant Coun- 
ty Red Cross in connection with the 
opening of a plasma center at Fort 
Worth scheduled for January 1. 





55 Liberty St., New York 


would like these for your files. 





MANAGER 


FIDELITY MUTUAL LIFE INSURANCE CO. 


of Philadelphia 


We have published a series of thirteen bulletins, of which we have a few left. 
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"WANTED:—Experienced undor- 
writer, male or female, Knights 
Columbus, New Haven, Conn. Ii ; 
terested write Dr. W. J. McNam- 
Supreme Physician, Knights of Coly 
bus, St. Paul Hotel, St. Paul, Mi: 











HEAR PEARCE SHEPHERD 


Underwriting Problems Discussed 

N. Y. Life Supervisors Meetir:; 

Annual Dinner December 9 

Pearce Shepherd, second vice pre: 
and associate actuary, The Prude: 
addressed the members of the 
Supervisors Association of New 
City at their luncheon meeting Tues: 
Mr. Shepherd, who is considered oie 
the outstanding underwriting executives 
in the business, discussed “Some of To- 
day’s Underwriting Problems.” Remark- 
ing on the suspicions of the home office 
underwriter, when confronted wit! an 
application that looks “out of line,” Mr. 
Shepherd said that what the bulk of the 
people do is the determining factor in 
swaying the influence of the under- 
writer. If the underwriter knows the 
history of the case and what motivates 
the desire for insurance it is easier for 
him to approve the application. Such 
information supplied to the underwriter 
may be the means of detecting abnormal 
requests and the basis of approving or 
rejecting the application. 

Ray Maechtel, CLU, member of the 
Association’s program committee intro- 
duced the speaker. 

Arnold Siegel, Berkshire Life, chair- 
man, entertainment committee,  an- 
nounced that the annual dinner of the 
association would be held December 9, 
at the Drug & Chemical Club. Murray 
April, Hancel Agency, Continental Amer- 
ican presided at the meeting. 





Features of Canadian 


Health Insurance Program 
Some new aspects of Canada’s healtli 
insurance program were revealed at the 
seventh biennial meeting of the Cana- 
dian Hospital Council, which was held 
recently in Ottawa. 

W. G. Gunn, of Ottawa, who assisted 
in preparing the government’s draft 
health insurance bill, told the Council 
that nothing in the proposed bill pre- 
vents a province from adopting the 
group facilities of a particular organiza- 
tion if they are considered equal to the 
benefits offered by the public plan. But, 
he said, it would appear that voluntary 
plans for hospital care might carry on 
after health insurance was enacted only 
if they provided special services. 

Dr. J. J. Heagerty of the Canadian 
pensions department, said the Domin- 
ion’s minimum contribution under the 
plan would be $40,000,000. 

A. D. Watson, of Ottawa, who assisted 
Dr. Heagerty and Mr. Gunn in preparing 
the draft measure, said it did not con- 
template the fixing of income ceilings 
for those eligible to benefit under tt. 

Provinces were entitled to accept oF 
reject the legislation, following exactly 
or substantially the model provincial 
bill, as long as Dominion authorities 
were satisfied that they were bringing 
public health benefits to their peo;le i 
a satisfactory form, Mr. Watson said. 
The general provisions of the bill, he 
added, could be adapted to mee: the 
needs of particular areas. 

Under its hospital benefits, 
persons would be entitled to every os 
pital service other than a privaic of 
semi-private room, but these wou! |! be 
furnished to a patient if considere:’ nec- 
essary by his doctor. Insured persons 
would have the right to choose the hos 
pital they wished to enter from amons 
those approved by the plan. Further. 
private or semi-private rooms cou! be 
obtained by paying the differenc: be- 
tween public ward rates and pr vate 
rates. 
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L ydon Urges Unity in 
Accepting A. A. & H. Post 


NEW PRESIDENT N. Y. CLUB 


_ Y. Municipal Court Judge Garrison 
and Peter Korn of Detroit Guest 
Speakers; Fred Cloos Presides 


Accident, gave 
accepting the 
& Health 


Ocean 
talk in 
Accident 


John F. Lydon, 
invigorating 
presidency of the 


Club of New York at its November 
dinner meeting last Thursday. He 
siressed the need in particular for unity 
and cooperation among the members, 
urged greater attendance at the meet- 


ines, and promised to make the coming 
vear’s program constructively interesting 


Mr. 


should 


so as to draw good attendance. 
Lydon declared that the club 
never reach a point where only a cor- 
running its affairs. 
officer’s club, it is a 
can make or 


poral’s guard is 
‘Ours is not an 
member’s club and they 
break it,” he emphasized. 
The entire slate of the nominating 
committee was elected along with Mr. 
Lydon. First vice president is T. E. 
McGrath, Connecticut General; second 
vice president, G. C. Hamlin, United 
States F. & G.; third vice president, B. 
Herbert Reaves, Phoenix Indemnity; 
Travelers; 


secretary, Edmund A. Smith, 

treasurer, Edward F. Anderson, Com- 
mercial Travelers, and assistant treas- 
urer, J. F. Bulger, Metropolitan Life. 


Three members of the club were elected 
to the executive committee as folows: 
Harold M. George, United States F. & 
G.; Julius L. Ullman, of W. L. Perrin 
& Son, and William F. Casey, Accident 
& Casualty. Over the years they have 
eiven faithful service to the organiza- 
tion. Past President C. F. Demsey, 
Travelers, was nominating chairman but 
sickness prevented his serving. Wesley 
T. Hammer, Loyalty Group, who re- 
ported for him was glad to say that Mr. 
Demsey was on the road to full recovery. 
‘lans are now shaping up for the Christ- 
mas party of the club, around mid- 
December. Members in the armed serv- 
ices will each receive $5 money orders, 
the gift of the club. 
Cloos Introduces Judge Garrison 


President Fred G. Cloos, Metropolitan 
Life, in the chair, introduced Judge 
Charles J. Garrison of the N. Y. Muni- 
cipal Court, who proved to be an enter- 
taining speaker. He had formerly been 
in the District Attorney's office, worked 
on fake accident cases and stock frauds, 
and therefore knew what is uppermost 
rT interest to the A. & H. men. Judge 
Garrison’s visit was arranged by Gerard 
Luisi, an old friend who in his day was 
one of the best investigators in New 
York City, and by William F. Casey. 
lhe Judge was complimentary, saying: 
“Yours is a good clean business. Only 
ice in nine years have I tried an 

& H. case in my court.” He then 
ave vacant of fake accident cases 


hich he handled in the D.A.’s office, 
1 felt that the activity in this field 
now subsided. 


Lydon on Social Security Expansion 

biggest appeal in President-elect Ly- 
n’s talk came with his statement that 
‘pansion of the Social Security by the 


Government is the largest threat that 
* come into the business in my recol- 
tion. Whether or not Congress will 


along with it and put on the country 
$20,000,000,000 tax out of the national 
ome is something for the future to 
ide. This threat to the A. & H. 
just like the camel getting 
under the tent, pretty soon he 
ll occupy the tent. Insurance is just 
¢ beginning of a campaign to take 
er free enterprise in this country. 


SINeSS Is 


nose 


Met. Life Issues A. & H. 
Comprehensive Policy 


HAS REIMBURSEMENT FEATURES 


Size of Premium Depends Upon Benefits 
Selected by Insured; Partial Disability 
for Sickness, 1 Day Up to 10 Weeks 


Metropolitan Life’s new participating 
comprehensive A. & H. policy, a hand- 
tailored contract, is meeting with 
cess in the field. It covers bodily injury 
or sickness, and the size of the premium 
depends upon the benefits selected by 
the insured. The reimbursement rider 
for hospital expenses, and a similar one 
for surgical expenses are popular fea- 
tures of this contract. Under the hos- 
pital reimbursement, at $25 weekly in- 
demnity, $5 a day is allowed for room 
and board but total payment is not to 
exceed ten times the weekly benefit un- 
der the policy. Hospital nursing benefit 
is $5 per registered nurse per day, with 
total payment not to exceed four times 
weekly benefit; anesthesia and operating 
room—$25 ; other hospital medical ser- 
vices, excluding physician’s services, up 
to $25. : 

Reimbursement benefits covering sur- 
gical expenses are based on the actual 
surgical fee for any operation listed in 
the policy up to the maximum amount 
specified which depends on the operation. 

The regular benefits paid under this 
policy for bodily injuries by accidental 
means are as follows: Weekly—$25; 
principal sum, $5,000. Total disability, if 
continuous and insured is unable to per- 
form duties of own occupation: One day 
up to 52 weeks—$25 per week; if in- 
sured is unable to perform duties of any 
occupation he receives from 52nd week 
up to 262nd week at rate of $25 a week. 
For loss of life, $5,000; loss of sight, 
$5,000; one eye, $2,500; loss of one hand 
or foot, $2,500. If injuries are received 
by accidental means in public passenger 
conveyances as a_ passenger (except 
aerial conveyances) burning buildings, or 
passenger elevator cars, the amount of 
benefits are doubled. There is also med- 
ical expense indemnity and communi- 
cation expense indemnity, the amount of 
the latter not to exceed one week’s ben- 
efit, to place the insured in care of 
friends if injured and unable to com- 
municate with them. 

Sickness coverage under this policy 
provides $25 a week, from one day up 
to 52 weeks; partial disability of $12.50 
per week when following at least seven 
days of total disability: one day up to 
10 weeks; blindness of $2,500, payable 
after one year’s disability; paralysis, 
$2,500, payable after-one year’s disability. 

As an example of premium rates, the 
comprehensive A. & H. hospital and sur- 
gical expense amendment costs annually 
$23.50 when added to an existing A. H. 
1 policy, if weekly indemnity is $25. This 
is for the select class of risks, other 
classes (at higher rates) being the pre- 
ferred, extra preferred and _ ordinary 
class. 


suc- 





There are well laid plans to make free 
enterprise just a legend and this takes 
in various forms of industry as well as 
the medical profession. 

“Here I might say a word about the 
scope of the present administration’s 
plans to control the medical profession. 
a situation which is close to the heart of 
every individual. Out of the amount of 
tax for the expansion of the Social 
Security program $3,000,000,000 or more 
is being contemplated as an allotment 
to the Surgeon General of the United 
States who will have control of the 
entire medical profession. Thus you will 
not have the freedom of choice of your 
doctor but rather will be told as to what 
doctor you will have to take, and you 
know that this is one more discrimina- 


SUPERVISOR WANTED 


| have an opening for a progressive 
LIVE WIRE Life Insurance Supervisor for 
Midtown successful agency. 


Salary, overriding and personal produc- 
tion. Leads furnished. Opportunity knocks, 
so let's get together. Box 1486, The Eastern 
Underwriter, 41 Maiden Lane, New York 7, 
New York. 
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TO GO INTO A. & H. FIELD 


Decision by North American Life, Chi- 
cago; Frank Thomas Joining Co. 
December 1 as Chief Underwriter 


North American Life of Chicago has 
decided to go into the and 
health business, and has selected Frank 
Thomas, formerly with the Great North- 
ern Life for years to be 
chief underwriter for A. & H. and the 
life departments at the home office. Mr. 


accident 


twenty-two 


Thomas will join the organization on 
December 1. 

The North American is now in the 
midst of completing its new life rate 
book and is also going over its life 


insurance contracts. Thereafter the com- 
pany will start work on A. & H. poli- 
cies, development and _ production of 
business. Sometime early in 1944 the 
company will be ready to put its A. & 
H. policies on the market. 


Wisconsin — Points To 
October as Best Month Ever 


Wisconsin National Life of Oshkosh, 
Wis., reports that October, 1943 pro- 
duction represented the greatest single 
month’s record in the 35-year history 
of the institution. New life business 
that month was 117.3% ahead of Octo- 
ber, 1942, and new A. & H. business 
increased 105%. Agents of the com- 
pany have recently rolled up a fine 
testimonial to G. A. L’Estrange, vice 





president and agency director of the 
company, and the big October produc- 
tion is one evidence of their esteem 


for him. 


angle of freedom of choice. I am 
merely bringing this particular subject 
to your immediate attention to show 
why cooperation is needed and to show 
why the only way we can get full co- 
operation is by the attendance at our 
meetings.” 

James R. Garrett, National Casualty, 
then introduced his guest, Peter Korn 
of Detroit, vice president of the National 
Casualty, who urged that the New York 
club and other locals should put up a 
united front against governmental in- 
vasion. 


tive 





Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 











HAIGHT, DAVIS & HAIGHT, Ine. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 











PROTECT YOUR HOME FROM 
TUBERCULOSIS 





BUY and USE Christmas Seals 


O’CONNOR TALKS IN ILLINOIS 


Says Compulsory Insurance System 
Would Virtually Confiscate the Fruits 

of Free Enterprise 
system of insurance, 
will 
fruits of 


“A compulsory 


the cost of which require virtual 


confiscation of the free enter- 
to go 
effort,” 

secre- 
Society of 
before the 
Agents 


desire 
time and 
executive 


can suffocate 
out and risk 
said E. H. 


Insurance 


prise, any 
money, 
O’Connor, 
tary, Economics 
America, in his address 
Association of 
November 4 and 

everyone is a de 
“but the means 
extent of gov- 
matter for 
how much 


Illinois Insurance 


at Springfield, 

“Social security for 
sirable goal,” he said, 
of achieving it and the 
ernment compulsion is a 
serious consideration. Just 
compulsion can be infused into a so- 
ciety, without weakening it to the point 
where the average individual ceases to 
act as a morally autonomous person, is 


a moot question. We, as a nation, can 
have as much social security as we 
want, provided we are willing to pay 


the price, and the price is not money 
alone but the sweat and toil of each and 
every one of us. 


ELECT E. W. WELTON IN 
Accident & Health ‘haeastatliin Names 
Knight Vice President and Nuna- 
maker Executive Secretary 

W. Welton, Columbus, manager of 
the Ohio branch office of the 
Men’s was elected president 
of the Ohio Association of Accident & 
Health Underwriters at Cleveland, Oc- 
tober 29. G. C. Knight, Cleveland, was 
elected vice president, and H. Nuna- 
maker, Cleveland, executive secretary. 
Following are members of the executive 
committee : ‘ 

C. F. Harroll, Dayton, chairman; A. 
F. Taylor, Toledo; P. C. Rowland, 
Canton; Max Abrams, Cincinnati; Wal- 
ter Sullivan, Cleveland; W. J. Wilson, 
Akron. 


OHIO 


Business 
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SENATOR RADCLIFFE ON 
SECURITY 

That most 
dramatic taken in the 
security has been the 
insurance in 


one of the far-reaching 


and steps pro- 
tre- 
mendous growth of this 
country is theme of a talk made in the 
Senate by Senator George L. Radcliffe 
of Maryland. Many losses of property 
cannot be prevented, but we can retain 
insurance in its manifold 
forms. As an Senator Rad- 
cliffe cites the enormous sums of money 
paid for death benefits by insurance 
companies, thus providing for an incal- 


motion of 


security by 
instance, 


culable amount of family stabilization. 
development in 
the progress of recent 
years, the Senator continued, has been 


Another interesting 


insurance in 
the growth of surety insurance com- 
The substitution of 
for private been a 
godsend. The offers 
protection against shortages of private 


panies. corporate 


surety surety has 


corporate surety 


and officials and employes, of 

guarantees per- 
formance of construction contracts, both 
public. 
illustrate how corporate suretyship has 
afforded which 


frequently would have been devastating. 


public 
court fiduciaries. It 


private and These functions 


protection from losses 
Surety companies have helped greatly 
to promote better practices in business 
They provide 


needed security in almost every field of 


venerally. some much- 
business activity. 

For these and other reasons it is im- 
perative in Senator Radcliffe’s opinion 
that step 
made to foster, protect and regulate in- 
surance companies. Along this line he 


every reasonable should be 


said: 

Just now the finance committee, of 
which IT am a member, is considering 
just how far we can, in the drafting of 
tax legislation, encourage insurance al- 
lowances. We will have to pay heavy 
income taxes for many years to come. 
As time <oes on, more and more should 
be done to permit deductions in the pay- 
ment of income taxes for certain kind 
of expenses. The present credit for in- 
surance premiums should be_ retained 
and probably increased. Giving tax al- 
lowance for money paid out to acquire 
a home has real merit. True, some peo- 
ple provide for the future support of 
their families without life insurance or 
home buying, but these two methods are 
used so frequently, and are so freed, 
relatively speaking, from _ interlocking 
business complications that they are en- 
titled to a place in our system of tax 
exemptions. 

The supervision of insurance by the 
states has proved to be satisfactory. 
The suggested change in control from 


State to Federal regulation is unwar- 
ranted, and I will oppose it. * * * 

It is a grave mistake to talk much 
about our opportunities and little about 
resultant responsibilities. We are quick 
to pay tribute to frontier ancestors. Don’t 
forget their opportunities were few in 
number and their responsibilities far ex- 
ceeded their opportunities. No one 
wants to return to the harsh and cruel 
privations of pioneer days, but we need 
to apply the spirit of thrift, of self- 
reliance and individual initiative, then 
so indispensable. We want a_ better 
world; we should offer a better United 
States. 





TOWN PLANNING LESSONS 

Town Planning Lessons as a result of 
blitzing of cities by bombs was discussed 
in an interesting paper which was de- 
livered before the British Institute for 
Civil Defense this year by Eric L. Bird, 
leading British architect on the staff of 
the Research and Experiments Depart- 
ment of the Ministry of Home Security. 

While there is more fire damage in 
war than in peace, it is merely because 
the enemy sets the town alight in sev- 
eral places at once, while in peace time 
it is commonly ignited by accident in 
only one place at a time. 

The principal lesson to be learned by 
the blitzing is that must be 
planned and built so they are less vul- 
nerable to fires than in the past. In 
city planning for the future Mr. Bird 
thinks that so far as primary layout is 
and provide 
streets that are wide enough to form 
fire breaks 
other things he said: 

This means that streets should be at 
least 60 ft. wide and preferably about 
120 ft. wide. The average width in most 
town centers is at present nearer 40 ft. 
than 60 ft. In England we have become 
so accustomed to narrow streets that we 
do not reatize their narrowness. In Mos- 
cow hardly any streets are of less width 
than 60 ft. and most are more than 100 
ft. Secondly the block itself should be 
subdivided into what are termed “fire 
cells” by means of fire walls, thus pre- 
venting the spread of fire within the 
block. Thirdly, the buildings themselves 
in central areas should be of fire-resist- 
ing construction and if exceptionally 
large, be sub-divided into fire cells. 
Finally, there should be very strict con- 
trol of extensions, particularly in the 
centers of blocks: the haphazard pur- 
chase of rights of light over adjoining 
properties should not be allowed; no 
building owner should be permitted to 
create a hazard to himself, to his neigh- 
bors and to the nation at large merely 
by paying for it. 

The root of the problem lies in the 


towns 


concerned it’ can should 


between blocks. Among 


(Continued on Page 24) 


LT. COL. RAYMOND C. DREHER 


Lt. Col. Raymond C. Dreher, formerly 
one of the best known men in the fire 
insurance advertising and sales promo- 
tion field, and who was advertising 
manager of the Boston and Old Colony, 
has for some time been in the Air 
Transport Command. A recent picture 
taken of him is shown above. Since 
entering the Air Corps service he has 
been in many places; has seen a lot. 
His son George, a lieutenant in the 
Marine Corps, is now in the South 
Pacific. 

x * 

Everett M. Owen, secretary of the 
Davenport Insurance Corporation agency 
of Richmond, Va., made several talks 
the first week in November in that city 
before some of the civic organizations 
and public school assemblies in connec- 
tion with the new drive for scrap. He 
spoke on behalf of the Junior Board of 
Trade of which he is an officer. This 
organization assisted in the drive at the 
request of the War Production Board. 
Mr. Owen is a son of Aubrey L. Owen, 
Virginia special agent with Richmond 
headquarters for the Alliance and Phila- 
delphia Fire & Marine. 

x ok x 


A. N. Guertin, actuary, New Jersey 
Insurance Department, delivered an ad- 
dress before New Jersey Fraternal 
Congress, Saturday, in Newark. He 
discussed developments of insurance su- 
pervision over the past decade which 
corresponds to the ten years the New 
Jersey Fraternal Congress has been in 
existence. 

x oe x 

Robert S. Waldie, vice president of 
the Confederation Life Association, has 
been elected to the presidency of the 
Imperial Bank of Canada. 

* * * 


George E. Edmondson, well known 
general agent of Tampa, Fla. and for- 
mer president of the American Asso- 
ciation of Insurance General Agents, 
was host at a cocktail party given last 
Friday afternoon at the Fifth Avenue 
Hotel in New York City. He was here 
with several friends to attend the 
Army-Notre Dame football game at the 
Yankee Stadium on Saturday. On Sun- 
day he went to Philadelphia to see a 
professional game. Mr. Edmondson is 
recognized nationally as one of the 
country’s leading football fans. Elliott 
Middleton, secretary of the Sun Insur- 
ance Office, was in charge of arrange- 
ments for the party here last Friday, 
which was attended by more than fifty 
leading New York insurance men. 


A. W. PERKINS 


A. W. Perkins, Insurance Commis- 
sioner of Maine, is in demand as a 
speaker at meetings of agents. This 
fall he has addressed the annual meet- 
ings of the agents’ associations of Ver- 
mont, Maine and New Hampshire. In 
the National Association of Insurance 
Commissioners, he is a member of the 
standing committees on accident and 
health, life insurance and social security, 
being vice chairman of the life insur- 
ance committee and a member of sub- 
committees of the other two. He be- 
lieves in enlisting the aid of insurance 
people in inspection work. Approached 
by the War Foods Administration to 
inspect the potato houses of Aroostook 
County for the purpose of conserving 
essential foods, he called in the members 
of the Aroostook Board of Fire Under- 
writers who helped him organize the 
potato house inspection plan. The 
fieldmen, members of the Pine Tree 
Club, assist the Department in state- 
wide inspection work. 

* * * 

Charles G. Taylor, Jr., vice president 
and director of the Metropolitan Life, 
and Daniel R. Ackerman, vice president 
and secretary of the Great American, 
were elected to membership in the 
Chamber of Commerce of the State of 
New York at the meeting held in New 
York City last week. 

x ££ * 

George G. Phillips, Virginia special 
agent for the Great American with Rich- 
mond headquarters, has been elected a 
member of the Society of the Sons of 
the Revolution in the State of Virginia. 
Mr. Philips is a son of A. R. Phillips, 
vice president of that company. 


James F. Crafts, first vice president of 
the insurance companies of Fireman’s 
Fund Group and Richard V. Goodwin, 
first vice president of the group’s cas- 
ualty companies, are in San Francisco 
for conferences with head office officials. 
Mr. Crafts and Mr. Goodwin will return 
to Boston and New York, respectively, 
in about two weeks. 

x * x 

Arthur H. Reddall, assistant secretary 
Equitable Life Assurance Society, wlio 
has a nation-wide acquaintance among 
insurance advertising men and field serv- 
ice managers is vacationing at [alm 
Beach, Fla. 

* * * 

Howard F. Hansen, assistant manage’, 
fire lines, of The Travelers, 55 Jolin 
Street, New York City, office, has been 
temporarily assigned to the Cincinnati 
district with headquarters at Dayton, 
Ohio. 
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Talking of Heels 

Leon Henderson, formerly one of 
Washington’s chief braintrusters, was on 
the O'Sullivan rubber heels time, WJZ, 
the other night discussing the Van 
Nuys-Bailey bills, and he repeated the 
Drew Pearson bunk about a lobby in 
Washington in the interest of those 
bills, his own designation being that it 
is “the slickest lobby Washington has 
ever seen.” He called upon the people 
to give their support to Attorney Gen- 
eral Biddle who is fighting the bills. 

* * x 


Why Tampa General Agent Had 
Party Here 

For a general agent of fire insurance 
companies—or any insurance companies 
—to come to New York City on a visit 
and give a large party to insurance men 
is a novelty. Such a host is George E. 
Edmondson, general agent of a number 
of companies in Tampa, Fla. A great 
football fan who has seen hundreds of 
games throughout the country, he was 
in town to attend the Notre Dame- 
Army game here, and his party was at 
the Fifth Avenue Hotel. 

| asked Mr. Edmondson why he gave 
the party and here is his answer: 

“I have been entertained on many oc- 
casions by my New York friends who 
are executives of insurance companies 
and I thought that turn about was fair 

. ’ 
play. So I asked them to be my guests. 
x * x 


Hotel Pennsylvania States Its Position 

Hotels everywhere are having a tough 
time accommodating guests and observ- 
ing their reservation pledges. Conven- 
tions are meeting with hotel situations 
which are not normal. 

During October I heard considerable 
comment in the insurance business be- 
cause the Hotel Pennsylvania, which for 
some Novembers has been headquarters 
of National Association of Insurance 
Commissioners at its meetings here that 
month, would not book the convention 
this November; and, furthermore, some 
members of Life Insurance Advertisers 
Association did not have reservations 
honored and had to go to other hotels, 
or they were held up for their rooms 
until late in the afternoon. The Com- 
missioners changed over to the Commo- 
aore, 

In fairness to Hotel Pennsylvania I 
wrote to General Manager James H. 
McCabe for an explanation of those 
situations. He said he was glad to make 
a statement in the interest of accuracy. 
His letter to me in part follows: 

“We wish it had been possible for 
us to again book the meeting of the In- 
stirance Commissioners. As you say, 
they have held their meetings here at 
lotel Pennsylvania for years and we 
were very anxious to have them here 
again this year. However, at the time 
they were ready to make arrangements 
for their meeting we had _ previously 
booked a convention of the mechanical 
engineers and also a dental convention, 

















and we were, therefore, unable to take 
the meeting of the Insurance Commis- 
sioners for the dates they desired. 

“There was no feeling except regret 
on the part of the representatives of 
the Insurance Commissioners and our 
organization. 

“We, too, have a very cordial relation- 
ship with the officers and members of 
the Life Advertisers Association and al- 
ways welcome their members at Hotel 
Pennsylvania. 

“In recent months the demands for 
room accommodations at Hotel Pennsyl- 
vania have been so great that at certain 
times guests arriving with confirmed 
reservations cannot always be promptly 
given room assignments and we have to 
wait until guests check out so _ that 
rooms can be made available for those 
who are waiting for them.” 

* * * 
Washington Badinage 

At the hearing on the Van Nuys- 
Bailey bills before sub-judiciary com- 
mittee of United States Senate in Wash- 
ington last week there was an interest- 
ing colloquy between Attorney General 
McKittrick of Missouri and three mem- 
bers of the Congressional judiciary com- 
mittees— Congressman Hancock, Con- 
gressman Sumners and Senator Fergu- 
son. It follows: 

Mr. Hancock: You are a Democrat, 
are you not? 

Mr. McKittrick: Yes, sir. 

Mr. Hancock: Did you know that the 
national platform of 1940 contained a 
plank recommending that fire insurance 
and all other forms of insurance remain 
within the jurisdiction of the states? 

Mr. McKittrick: That is right, but I 
didn’t write it. 

Mr. Hancock: You don’t subscribe to 
your Democratic platform? 

Mr. McKittrick: I accept it. 

Mr. Sumners: And make the best you 
can of it. 

Mr. McKittrick: That is right. 

Mr. Hancock: Well, then you can 
subscribe to the Republican platform, 
that had a similar plank. Did you know 
that the President of the United States, 
when he was Governor of New York, 
recommended that insurance remain 
within the jurisdiction of the states? 
That the states maintain control of the 
insurance business. You say that the 
people want this. The President obvi- 
ously doesn’t want it. The Democratic 
party and the Republican party don’t 
want it. And if my mail is any criterion 
the people don’t want it. You want it, 
and so does Attorney General Biddle, 
but I don’t know anybody else that wants 
Federal control. 

Mr. McKittrick: Well, may I be par- 
doned for making a guess? When the 
people find out just exactly what will 
happen with these insurance companies 
being taken out from under the Sher- 
man Anti-Trust Laws, then there are 
going to be lots of pepople who will 
fight it. 

Mr. Hancock: 
since 1868. 

Mr. Sumners: 


They have known it 


Nobody has ever ef- 


. 


fectively prosecuted them under the pro-~ 
visions of the Anti-Trust Law. 

Mr. McKittrick: The reason is be- 
cause the companies within the last few 
years, the last twenty years, have so 
organized their business that it has be- 
come interstate business. Prior to that 
time it was more or less an intrastate 
business, but they have so organized 
their business so that now it has be- 
come—they put themselves under the 
Anti-Trust Laws. 

Senator Ferguson: How many years 
ago did they put themselves under ? 

Mr. McKittrick: Effectively my opin- 
ion is that it began in 1929, 

Senator Ferguson: Then why didn’t 
the Attorney General bring the suit be- 
fore 1942? 

Mr. McKittrick: I couldn’t answer 
that except that I can say this. I don't 
think that any governor or any attorney 
general knew just what the situation 
and condition was and how the com- 
panies were manipulating the business. I 
am frank to say to you that I didn’t 
until I got into the record here in 1941. 
Then I discovered it, and as soon as I 
discovered it, in the course of a few 
months, I laid the matter before the 
Attorney General of the United States, 
because I thought he was the proper 
official to handle it. 

Mr. Hancock: You are a sort of 
Christopher Columbus. 

* * * 


V. L. Gallagher Thinks Roosevelt 
Should Run; Then Retire After War 


Vincent L. Gallagher, assistant U. S. 
Manager, Pearl Assurance, is author of 
the following letter which was published 
in the New York World Telegram: 

“Few honestly dispute Mr. Roose- 
velt’s capacity for leading us success- 
fully through the war. However, there 
are many who are sincerel- of the opin- 
ion that the country’s domestic well- 
being would be benefited by a change 
of administration. Thus in 1944, assum- 
ing Mr. Roosevelt’s intention to run for 
the Presidency again, there will be the 
regrettable pull in the hearts and minds 
of many voters between the man best 
qualified to be Commander in Chief dur- 
ing the war years and the other candi- 
dates whose program for domestic ad- 
ministration and economy they may 
deem preferable. 

“Can we arrange affairs so that Mr. 
Roosevelt can apply himself completelv 
to the job of running the war without 
spending time in a campaign for re- 
election ? 

“With the cooperation of both polit- 
ical parties I think the country can have 
a ‘free’ election, free in the sense that 
inasmuch as we stand united on the 
war effort our votes shall be cast on the 
only real issue, the type of domestic 
economy and administration the major- 
ity of us prefer. 

“Let President Roosevelt execute a 
solemn and public pledge that, within 
six months following the cessation of 
hostilities in Europe, if he be elected 
President, he will resign. 

“Then both parties, Democratic and 
Republican, nominate him for President 
in 1944, 

“Each party nominate its own candi- 
date for Vice President, who, if elected, 
will automatically become President 
when Mr. Roosevelt resigns. 

“The tickets might thus be Roosevelt 
and Byrnes against Roosevelt and 
Dewey or Roosevelt and Byrd against 
Roosevelt and Willkie. 

“Thus, the Commander in Chief of 
the Army and the Navy would remain 
Commander in Chief until the war is 
over. Mr. Roosevelt's undisputed genius 
for military strategy need not be sac- 
rificed. 

“Mr. Roosevelt would retire from of- 
fice amid the plaudits of the country 
freely given to a successful leader. No 
ugly mud-slinging would smear his 
career at its close. 

“His successor, the elected Vice Pres- 
ident, would succeed to the office of 
President with the background of train- 
ing and experience gained as Vice Pres- 
ident.” 








Books Which Influenced R. H. 
Towner 

I asked Rutherford H. Towner, for- 
mer head of Towner Rating Bureau, 
what books had influenced his thought 
in writing The Philosophy of Civilization 
and his recent volume The Third King- 
dom. In reply he wrote me: 

“T have taken history chiefly from 
original sources like the Bible, Herod- 
otus, Homer and Livy, with some aid 
from Gibbon, Ferraro and other modern 
authors. But the deductions | have made 
and the conclusions I have reached from 
the historical facts are entirely original 
with me. They are indubitable, mathe- 
matical truths.” 

In The Third Kingdom Author Towner 
expresses concern about declining birth- 
rate as concerns “the better class of wo- 
men.” 

Although most women of high social 
position, intellectual and influential wo- 
men, have not so many children as was 
the case in former centuries there are 
numerous large families. Mrs. Morgan 
J. O’Brien, whose husband was a judge 
and one of New York’s best known citi- 
zens, had eighteen children. 

“I knew many of them, and Morgan 
J., Jr, and I were warm friends for 

© r r . ~ 99 ; - 
many years,” said Mr. Towner to the 
writer. “These unusual families, how- 
ever, are not significant of historical 
trends in world civilization. You might 
as well try to construct a mortality table 
for life insurance out of the longevity 
of a few centenarians. 

“If mankind could be improved sim- 
ply by multiplying the numbers of the 
most prolific, civilization would continue 
to rise everywhere and all the time. 
There would be no social problems, no 
decadence, no decline and fall of civili- 
zation. In fact, we see civilizations rise 
only when higher nervous organizations 
are made equally prolific with lower. 
This has sometimes happened under fa- 
vorable circumstances and human his- 
tory shows that it accounts for civiliza- 
tions rise. It also shows that when 
this favorable factor is not present, or 
disappears, civilization invariably de- 
clines. The earth’s vast population of 
the uncivilized who have never changed 
or advanced throughout all the centuries 
have always maintained their numbers 
by the voluntary fecundity of prolific 
women and famine and pestilence have 
kept their numbers as stationery as their 
mentality. There is no escape from this 
mathematical truth.” 

* * * 


Autobiography of Former Governor 
Cross, Connecticut 

I have just finished reading “Connec- 
ticut Lawyer,” the autobiography of Wil- 
bur L. Cross who was elected Governor 
of that state on four different occasions. 
His career was most distinguished as 
he had been Dean of the Yale Graduate 
School and editor of the Yale Review. 

The book, an unusually interesting 
one to me, was surprising in one aspect 
and that is the Governor doesn’t dis- 
cuss insurance personalities. In fact, 
there is nothing about insurance in the 
book. One explanation of this was that 
policyholders in the state have no con- 
cern about the safety of insurance, and 
there was no particular insurance situa- 
tion which came before him. 

The Governor spent a lot of time 
at the Hartford Club; frequently ate 
breakfast there, and at the club on 
occasion joined insurance groups sitting 
about a table. Three of his particular 
friends among top insurance executives 
were Morgan B. Brainard and the late 
Richard M. Bissell and Edward Milli- 
gan. Mr. Bissell was a Yale graduate 
and so is Mr. Brainard. 

One of most interesting chapters in 
the book is that devoted to the flood in 
the Connecticut Valley. One incident 
of the flood was the inundation of some 
blocks in Hartford. 
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Col. Joe Button Dies 
At Age of 78 Years 


WAS SCA ATTORNEY - IN - FACT 
Former President of Commissioners’ 
Association, Virginia Supervisor 23 
Years, Was Popular Figure 
Colonel Joseph Button, for twenty- 
three consecutive years Insurance Com- 
missioner of Virginia, former president 
and for many years secretary of the 
National Association (then Convention) 
of Insurance Commissioners, manager 
and more recently attorney-in-fact of the 
Stock Company Association at Wash- 
ington, died November 10. He was 78 


Bachrach 
COLONEL JOSEPH BUTTON 
years old. Colonel Button retired as 
active manager of the SCA on May 1, 

1940, because of ill health, and while 
continuing as attorney-in- fact, he spent 
most of his time at his home in Rich- 
mond and on his Virginia plantation. 

Colonel Button died at his Richmond 
home where he had been ill for some 
time. His wife, Mrs. Annie Donald 
Button, survives. 

“Colonel Joe,” as he was known to 
his friends in the insurance business in 
all sections of the country, not only set 
up a record in his long years of con- 
tinuous service as Insurance Commis- 
sioner of Virginia and in his leadership 
in the commissioners’ organization, but 
in the broad scope of his friendships. 
His vigorous and genial personality made 
him one of the outstanding figures of 
the insurance business over a_ long 
period of years. 

An Organizer of Pamunkeys 

In the ranks of the National Associa- 
tion of Insurance Commissioners, Colonel 
Button had a great popularity. His most 
intimate friend among the commissioners 
was James Victor Barry who, after be- 
ing head of the Michigan Insurance 
Department for many years, became an 
officer of Metropolitan Life, later be- 
coming vice president of the Life Ex- 
tension Institute. Each a great raconteur 
and bon vivant, they gave a social flair 
to the conventions. 

With the late Henry F. Tyrell of the 
Northwestern Mutual Life they were the 
principal figures in organizing the 
Pamunkey Tribe of Real Indians, a so- 
cial organization composed of commis- 
sioners and their representatives and 
those from the Third House (insurance 
men and lawyers who were visitors to 
the meetings). One evening during each 


convention for years was devoted to a 
gathering of the Pamunkeys, the most 
interesting feature of the event being 
the initiation of new members. 

Discussing Colonel Button this week 
Mr. Barry said to The Eastern Under- 
writer 

“In the course of a long and more 
than usually active career, it has been 
my lot to meet and mingle with men of 
all ages, pursuits and walks in life, from 
the lowly to the exalted. Many of those 
acquaintances were casual; some were 
very close and endearing. Not one of 
these men surpassed Colonel Button in 
loyalty, sincerity, kindness of heart or 
honesty of purpose. He always rang 
true.” 

Another of Colonel Button’s great 
friends among the commissioners when 
they were members of the National 
Association was Colonel Howard P. 
Dunham, now vice president of the 
American Surety Co., when he was 
Connecticut Commissioner. One of his 
intimates among the insurance men who 
attended the commissioners’ conventions 
was E. C. Stone, United States general 
manager and attorney, Employers’ Lia- 
bility. 

Born in Lynchburg, Va., in 1865 

Colonel Button was born at Lynch- 
burg, Va., October 31, 1865. He served 
in a number of official positions in his 
state and twice was appointed to the 
Governor’s staff with the rank of colonel. 
When the Virginia Insurance Depart- 
ment was created by the state legisla- 
ture in 1906 Colonel Button was chosen 
the state’s first commissioner. There- 
after for five consecutive times he was 
unanimously elected to that position for 
four-year terms. When the Virginia de- 
partments of banking and insurance were 
consolidated in 1928 he was appointed 
Commissioner of Insurance and Banking, 
which post he resigned in October, 1929, 
to accept the presidency of the Union 
Life of Richmond, serving until 1934. 

Colonel Button was elected president 
of the insurance commissioners’ organ- 
ization at its meeting in Mobile, Ala., 
in 1912. Subsequently, he was elected 
chairman of the executive committee and 
then served as secretary until December, 
1929, 

Surety Investigation of 1907 

One of most interesting activities of 
Colonel Button when Commissioner was 
the part he played in the ee investi- 
gation in 1907. William Joyce, then 
president of National Asal was a 
guest speaker at the Commissioners con- 
vention in Washington, October, 1906. 
In his speech he depicted a serious con- 
dition among surety companies and he 
charged the Commissioners with neglect 
of duty. Struck by his remarks Col. 


Sutton organized a committee of the 
Departmental heads and engaged the 
late Gen. S. Herbert Wolfe to conduct 
an examination in which three or four 
State Departments participated. One 
objective of the investigation was to 
lead to more uniformity in rating and 
in classifications of surety insurance. 

Colonel Button was first called to 
Washington in February, 1935, as a 
member of the insurance advisory com- 
mittee to the Home Owners Loan Cor- 
poration, which had been organized un- 
der control of the Federal Home Loan 
Bank Board. He and Charles F. Frizzell, 
former general manager of the Indem- 
nity Insurance Co. of North America, 
were the two prominent insurance men 
named on the committee. The following 
May, when the Stock Company Associa- 
tion was organized to take care of the 
insurance requirements of the HOLC, 
Colonel Button was appointed secretary 
and manager. 


Public Service 


In Virginia, Colonel Button acted 
numbers of capacities. For twelve years 
he was secretary of the State Senate, 
for twenty-two years a member of the 
State Democratic Committe and chair- 
man of the Twelfth District Congres- 
sional Committee and for twelve years 
of that time served as secretary of the 
State Committee. He was secretary of 
the convention that framed a new con- 
stitution for Virginia and secretary of 
the Virginia Debt Commission which 
effected a settlement with West Vir- 
ginia in 1920 of its portion of the ante- 
bellum debt of Virginia. 

It was Colonel Button’s custom to at- 
tend the final sessions of the Virginia 
General Assembly and when he went to 
Richmond from Washington to attend 
that event in 1936, he had not missed a 
final session in forty-two years. 

He was a past master of his Masonic 
Lodge, chairman of the board of trustees 
of Acca Temple Shrine, an Elk, member 
of the Blue Goose, member of the Rich- 
mond chapter of the Virginia Society, 
Sons of the American Revolution, and 
of Stonewall Jackson Chapter, Sons of 
Confederate Veterans. He was a vestry- 
man of All Saints Protestant Episcopal 
Church of Richmond and a member of 
the board of visitors of Virginia Mili- 
tary Institute. During the first World 
War he was a member of the Virginia 
State Council of Defense and was execu- 
tive secretary and vice chairman of the 
Central Liberty Loan Committee for 
Virginia. 


Suburban Field Club To 
Hold Dinner December 1 


The Suburban New York Field Club 
will celebrate its twenty-fifth anniversary 
with a dinner at the Downtown Athletic 
Club in New York City on Wednesday 
evening, December 1. Officers of this 
club are William J. Gluf, president; Wil- 
liam R. Manley, vice president; Henry 
K. Sullivan, secretary, and D. E. Mis- 
ner, treasurer. 
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IAC TO MEET DECEMBER 9 


One-Day Gathering Scheduled at Hotel 
Roosevelt; Schauffler Program 
Committee Chairman 
The Insurance Advertising Confer- 
ence will hold a one-day meeting at the 
Hotel Roosevelt in New York City on 
Thursday, December 9. Details of the 

program wil be announced shortly. 

At a meeting of the executive com- 
mittee recently in New York, President 
Harry G. Helm named the following 
committee chairmen: program, Harry 
K. Schauffler, National Board of Fire 
Underwriters; Publicity, F. Sidney Holt, 
Aetna Fire; merchandising and_ re- 
search, Ralph W. Smiley, Royal-Liver- 
pool Groups; educational, Joseph A. 
Gernhardt, National Surety Corp.; mem- 
bership, Newton C. Hawley, National 
Fire of Hartford, and War Advertising 
Council, Charles E. Freeman, Spring- 
field Fire & Marine. 





Rainey to Succeed Hardy 
As D. of C. Ass’n Manager 


Hardy, veteran secretary 
of the Insurance Institute of America 
and also manager of the Underwriters 
Association of the District of Columbia 
since 1914, will retire from the latter 
post at the annual meeting on age 
9. He will be succeeded then by Es 
C. Rainey, who has served as assis oi 
manager for the last twenty years. Mr. 
Hardy was guest of honor at a dinner 
given Monday night of this week in 
Washington. During the years he has 
been manager he has traveled to Wash- 
ington at least once a month. 

Mr. Rainey, who as assistant manager 
of the Underwriters Association has 
been a full-time officer, entered fire in- 
surance after graduation from a _ tech- 
nical school. His first job was with the 
New York Fire Insurance Exchange and 
later he had experience with fire coim- 
panies and the brokerage and agency 
business. 


Edward R. 





BLAINEY WITH SECURITY FIRM 


James A. Blainey, for many years 
well known in the fire and casualty 'n- 
surance fields, has become associa!«d 
with Amott, Baker & io Inc., invest- 
ment security dealers, 150 Broadway, 
New York City. After serving instit- 
ance companies in the field and in hone 
offices Mr. Blainey became president ¢ 
the Cosmopolitan Fire of New York 
Later he was production manager for 
number of New York hotels and toca 
has a wide knowledge of hotel and ™ 
estate securities. 
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Connecticut Delegation 
Favors Insurance Bills 


COWLES REPORTS TO AGENTS 


Says Congressmen Support State Rights 
Measures; Warns on Aircraft and 
Auto Dealer Developments 


e Connecticut delegation in Con- 
orss has been approached and_ has 
ple'ged support of the bills now before 
Senate and House to express the in- 
ten. of Congress that the anti-trust laws 
be not construed as applying to insur- 
ance, said Edwin S. Cowles, Jr., Hart- 
ford, president of the Connecticut Asso- 
ciation of Insurance Agents in his report 
to the annual meeting in Hartford, 
November 3. 

“| know you all realize that these bills 
must pass,” he said, “if we are to enjoy 
the continuance of the insurance indus- 
try as we now know it. It is our solemn 
duty to use all efforts at our command 
to assure the support and passage of 
this legislation.” 

Beyond passage of the current bills, 
Mr. Cowles counseled cultivation of 
Senators and Representatives, saying: 

“Cultivate your Senators and Repre- 
sentatives when they are home. Get to 
know them and let them get acquainted 
with you! They are your servants, or 
should be. Remind them of that fact. 
You put them there. Above all, be sure 
that they have the correct conception 
of the insurance industry and its place 
in our national life. Too many of them 
now look upon the insurance business 
as a new field to conquer. 

Bureaucrats in Washington 

“To take over the companies and 
place them under Federal control now 
appears to be the ambition of many of 
the bureaucrats in Washington, thus to 
provide more jobs for the faithful with 
utter disregard for the future respon- 
sibility of the companies. We certainly 
want no management of the insurance 
industry comparable to the bungling 
and mismanagement of so many of the 
Washington bureaus. 

“Let there be no mystery about the 
insurance business. Lose no chance to 
acauaint your customers, the general 
public, everyone, about the fundamentals 
of the business and justify your part in 
the picture. Acquaint them with what 
vou do for your share of the premium. 
Satisty them of your right to participate. 

“How about this stop order on com- 
missions? Are you familiar with it and 
whether or not it applies to your busi- 
ness? My understanding is that as in- 
dependent contractors the order does 
not apply to us as such, but what is the 
implication—just the possibility of more 
government in business, is it not?” 

Airplane Insurance 

On the subject of future premiums 
from the air industry, Mr. Cowles said it 
is venerally agreed that following cessa- 
tion of hostilities, the common mode of 
travel will be by air and thus it follows 
that insurance protection for the owners 
an! operators of airplanes will be an 
economic necessity. 

\re we as agents, and is the indus- 
try as a whole doing what we should, 
laying the groundwork for the estab- 
lisiiment and operation of markets for 
the care of this new type of business ?” 
1c asked. “I say new type of business 
because I believe that the majority in 
ths room have yet to issue their first 
contract covering an aircraft. 

What are companies doing and what 
are we doing,” Mr. Cowles questioned, 
“to make plans for the future and to 
'a.c advantage of this potential market. 

in my opinion, we should explore im- 
mediately the possibilities of this field 
ail endeavor at once to determine what 
Our responsibilities are to be in offer- 
ins to owners of airplanes insurance 
such as is now possible under the exist- 
in. company pools and otherwise. Will 
ths method of operation be successful 
With the vast possibilities that will con- 
iront us? I believe that we could all 
(discuss this question immediately with 
our companies. Learn what they are 
ug to prepare themselves for the sale 





of this type of coverage. 
to operate through pools or are some 
of 


protection subject to the limit of their 
charters through their own financial re- 
sources? I believe that it is not too 
early to plan now for post-war activity 
in this line of insurance. Let’s not just 
sit by and see this vast market go out 
the window through lack of preparation 
on our part and that of our companies.” 
Licenses for Auto Deaiers 

In connection with failure to secure 
passage of the financial responsibility, 
Mr. Cowles said its defeat can be 
charged only to the activities of the bet- 
ter organized Connecticut Automotive 
Trades Association whose secretary ad- 
mitted to the belief that automobile 
dealers should be allowed to sell all 
forms of insurance at the time of sale 
of a car. 

“This can mean only one thing,” he 
said. “They have taken encouragement 
from our deal with the Motors Insur- 
ance Corp., wherein we agreed not to 
oppose the issuances of licenses to auto- 
mobile dealers for the sale of compre- 
hensive fire and theft and collision in- 
surance with certain restrictive pro- 
visions.” 

Mr. Cowles said the deal was made be- 
cause the officers and executive com- 
mittee found themselves helpless to pre- 
vent licensing of these dealers under the 
present licensing law and he expressed 
opinion that the licensing of up- 
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wards of 100 dealers for the lines men 
tioned has not worked a hardship on 
anyone up to the present time. How 
ever, he said, other corporations manu- 
facturing radios, refrigerators, furniture 
and practically anything sold on the 
time-payment pian will want to license 
their Ss gr wae ng to sell insurance, 
and “it is therefore my strong recom- 
Seaaniea that appropriate steps be 
taken at once for the revision of the 
existing licensing law. 


For Public Interest 


“Whoever acts in our behalf must be 
careful that any proposed legislation is 
for the public interest and not merely 
protective legislation to throw a fence 
around our business for our protection 
as I do not believe such legisiation would 
get to first base If we sit idly by 
and do nothing about this question, we 
will, I believe, find the Connecticut Auto- 
motive Trades Association actively agi- 
tating for a less stringent law which 
would permit its members to become 
licensed agents for the sale of all lines 
of insurance.” 

In order to strengthen the association 
Mr. Cowles recommended that the in 
coming administration give consideration 
to employment of a full-time secretary. 
He reported the following association 
leaders who are now in the armed 
forces: William Hatfield, regional vice 
president at Bridgeport, now taking his 
indoctrination course as lieutenant, j. g., 
in the United States Navy at Princeton 
University; Bud Fisher, Hartford, for- 
mer executive committeeman, leaving 
soon for the Pacific Coast and the South 
west Pacific in the Army Transport 
Command; Wallace Lineburgh, Bridge 
nort, ensign in the navy, studying in 
Florida, and H. Sage Adams, who has 
entered the service. 


Whiskey C — 


(Continued from Page 1) 





change than elimination of a_paren- 
thetical clause in the general clause. In 
this set-up a distinction between bot 
tled and bulk goods is maintained, but 
profits on both can be insured under 
the one clause, with the limitations on 
values provided. 
Following are the 
of this new clause: 


Wording of Clause 


“When it is desired to use a market 
value clause on policies covering dis- 
tilled spirits or wines the following 
clause must be used: 

“1. The value of bottled distilled 
spirits or wines covered hereunder shall 
be the market price at the time and 
place of loss, less all discounts and 
charges to which such distilled spirits 
or wines would have been subject had 
no loss occurred. 

“2. The value of bulk distilled spirits 
or wines covered hereunder shall be 
the bulk market price of such spirits or 
wines at the time and place of loss 
(not exceeding the current bulk ceiling 
prices established by governmental ac- 
tion and applicable to such stock as it 
exists at the time and place of loss) 
less all discounts and charges to which 
distilled spirits or wines would have 
been subject if no loss occurred. 

“3 The value of bulk domestic dis- 
tilled spirits or wines, as determined 
under Paragraph 2, which are being 
held for sale as bottled goods by the 
insured, may be increased to the extent 
of the actual difference between the 
value of bulk domestic distilled spirits 
or wines (as determined under para- 
graph 2) less all overhead charges, un- 
incurred expenses and unpaid taxes. 

“4 If at the time of loss there are 
any bulk domestic distilled spirits or 
wines covered hereunder that are of an 
attained age for which the insured has 
no established bottled goods market 
price, the increase to be added to such 


important sections 


goods shall be pro rata of the increase 
(as described under paragraph 3) ap- 
plicable to distilled spirits or wines of 
the next higher age for which the in- 
sured has an established bottled goods 
market price.” 
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Named Assistant Deputy 
Administrator of WSA 


PERCY CHUBB 

The War Shipping Administration this 
week appointed Percy Chubb as an as- 
sistant deputy administrator for fiscal 
affairs. He succeeds Richard W. Sea- 
bury who heads the new division of 
maintenance and repair. For nearly two 
years Mr. Chubb has been with the 
WSA serving most of that time as di- 
rector of the Division of Wartime In- 
surance. In that important capacity he 
has supervised the insurance underwrit- 
ing and loss adjustment work of the 
WSA, which has reached tremendous 
proportions since the Government took 
over insurance of all war risks on hulls 
and a large proportion of war risk cargo 
coverage. 

Mr. Chubb was for several years part- 
ner in the prominent New York marine 
underwriting firm of Chubb & Son, 
headed by his father, Hendon Chubb. 
A graduate of Yale University eleven 
years ago Mr. Chubb entered Chubb & 
Son almost immediately. Possessing a 
keen intellect he acquired a broad un- 
derstanding of marine insurance and 
was considered one of the most 


soon 


WOMEN INSTRUCTORS IN L. A. 


Nora Peach to Lecture on Inland Marine, 
Florence Hennelly on Auto Liability 
in Insurance Courses 

Nora Peach of the St. Paul-Mercury 
Group, and Florence Hennelly of the 
Massachusetts Bonding & Insurance Co., 
are the two members of the Insurance 


Women of Los Angeles who will par- 
ticipate as instructors in the educational 
courses now being conducted under the 
auspices of the Insurance Exchange of 
Los Angeles, and sponsored by the Ex- 
change, the University of California Ex- 
tension Division, the insurance women 
and other insurance organizations. 

Miss Peach will have for her first 
lecture, to be delivered December 1, the 
subject: “Inland Marine Insurance: 
Definition, Kinds and Forms.” 

Miss Hennelly will lecture before the 
classes on November 18 on the topic: 
“Automobile Liability—Policy Form.” 

Miss Peach has been in the insurance 
business during her entire business 
career, and for the past several years 
has been associated with the St. Paul- 
Mercury Group. She is a charter mem- 
ber of the insurance women, has served 
as a member of various committees, as 
editor, member of the board of directors 
and for two consecutive terms was presi- 
dent of the organization. 

Miss Hennelly has had a number of 
years experience in insurance, having 
been in the underwriting department of 
the Norwich Union and the Royal-Liver- 
pool Groups before joining the Massa- 
chusetts Bonding, where she is the un- 
derwriter, and also assistant to the man- 
ager of the casualty department. 





PACIFIC NORTHWEST FIRES 

Among the major costly fires in Pa- 
cific Northwest during final week of 
October was that of Morrison Seed Co., 
Spokane, Wash., October 26, $1,000,000; 
Olympia Block, Ellensburg, Wash., Oc- 
tober 30, $300,000, losses divided by six 
mercantile firms. a 





brilliant young men in that field. In 
February, 1942, he was appointed insur- 
ance adviser of the Maritime Commis- 
sion in Washington and soon afterwards 
insurance director of the WSA. 


AMA Meeting to Analyze 


Insurance Trends in War 

An analysis of insurance trends pro- 
duced or given impetus by the war, and 
which were generally anticipated by the 
insurance world when the war began, 
will be given intensive study at the 
American Management Association’s In- 
surance Conference to be held in Cleve- 
land at the Hotel Statler, December 1 
and 2. 

Being held at the request of insurance 
buyers, underwriters, agents and brokers, 
to provide an open forum for a review 
of mutual problems, the sessions are ex- 
pected to attract members of the insur- 
ance fraternity from throughout the 
country. The conference is being ar- 
ranged by a committee under the direc- 
tion of William F. Lund, manager, in- 
surance and office planning section, 
United States Rubber Company, New 
York, and vice president, AMA Insur- 
ance Division. Topics are being selected 
on the basis of a wide survey of opinion 
among insurance managers and industrial 
companies, underwriters, brokers and 
agents. A list of the subjects to be dis- 
cussed and the names of speakers al- 
ready scheduled were published in these 
columns recently. 


Evelyn Reidenbaugh Named 
Yorkshire Special in Pa. 


Miss Evelyn E, Reidenbaugh has been 
appointed special agent of the York- 
shire Group for western Pennsylvania, 
with headquarters in the Columbia 
Building, Pittsburgh. She will be asso- 
ciated with Special Agent Walter E. 
Volbrecht. Miss Reidenbaugh has been 
in charge of the Yorkshire office in 
Pittsburgh for three years. She is a 
member of the Insurance Women of 
Pittsburgh. 


ST. PAUL F. & M. CHANGES 

State Agent Arthur H. Zoet who has 
had jurisdiction over western Michigan 
for the St. Paul Fire & Marine group 
the past few years has resigned. He 
will be succeeded by State Agent Nor- 
man E. Peterson who is being trans- 
ferred from the Detroit office to the 
Grand Rapids headquarters. Mr. Peter- 
son has been with the St. Paul group 
for several years. 
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FIELD CLUB HEARS ALLYN 


Connecticut Commissioner Raps Atior-. 
ney General Biddle for Calling Rate. 
Making Laws Inadequate 
Commissioner W. Ellery Allyn spoke 
to the Connecticut Field Club at its 
regular monthly meeting, held Monday 
night, November 1, at the Hotel nd 
in Hartford. The Commissioner gs; ke 
on the State War Inspection Service nd 
the formation of the committees to }an- 
dle the workings of the service. [r, 
Allyn announced appointment of S. Gray 
Tracy, special agent of the Connecticut 
Fire and president of the Connecticut 
Field Club, as state director of the 
State War Inspection Service. The as- 
sociate director has not been announced, 
In remarking on pending legislation, 
Commissioner Allyn took exception to 
inferences to be drawn from statements 
of Attorney-General Biddle before the 
Congressional Judiciary Committee re- 
garding rate making in Connecticut and 
other states. The Commissioner an- 
nounced he had telegraphed Senator 
Van Nuys, stating in part, “In my opin- 
ion; the present laws and practices ade- 
quately ‘safeguard the interests of the 
State of Connecticut, and I am opposed 
to the assumption of federal control as 
being unwarranted, unnecessary and ill- 

advised.” 

During the business session President 
Tracy announced the members of the 
newly formed rules and forms commit- 
tee as follows: Fred Miller, Liverpool 
& London & Globe; R. M. Parker, 
Standard; Henry Steineck, Home of 
New York; Wallace Bailey, Scottish 
Union and National; Arthur Tyrol, New 
York Underwriters. Mr. Tyrol was 
named chairman. 





America Fore “Old Guard” 
Holds Annual Gathering 


Over 200 members of the “Old Guard” 
from the New York home office of the 
America Fore Group met at their an- 
nual dinner at the Hotel Pennsylvania, 
October 28. Countrywide membership in 
the guard is now more than 500. Sixty- 
five new members have entered during 
the year. 

President Bernard M. Culver, a meimn- 
ber of the Guard, and Executive Vice 
President Frank A. Christensen attended 
and spoke to the gathering. 

Out of town guests included Secretary 
H. W. LaRue of the Western depart- 
ment, with the companies of the group 
for over forty years, and Resident Man- 
ager L. C. Adair in charge of thie 
Atlanta office for the Fidelity & Cas- 
ualty. 

H. A. Nelson, sixty-eight years with 
America Fore, is dean of the Guard. At 
the dinner Charles L. Newmiller  pre- 
sided as toastmaster. Dinner arrange- 
ments were in charge of Henry A. Keck, 
chairman; W. H. Roden, J. J. Mc- 
Namara, William McCourt and G. F. 
Doherty. 

Eligibility to be an “Old Guarder” 
comes with the twenty-fifth anniversary 
of an employe’s service and many in the 
organization have thirty, forty and fifty 
years to their credit. 





Marrin, N. B. & M., Retires; 
Honored at Luncheon 


Owen A. Marrin, general agent in the 
Southern department of the North J}rit- 
ish group at the New York home-ofiice 
was guest of honor at a complimentary 
luncheon tendered him by his Nor 
British associates November 3 on [ 
occasion of his retirement from aciive 
duty after having served the orgatiza- 
tion loyally for a period two years s!i 
of half a century. U. S. Manager (: 
F. Shallcross presided and commene 
Mr. Marrin upon the conscientious an 
meritorious job he has done during | 
long period of service with the gr 
At the conclusion of his remarks, 
Shallcross presented Mr. Marrin w 
a pair of high-power field glasses in ¢- 
half of those present as a token of theit 
esteem and high regard. 
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The men and women of Loyalty Group aro 
pledged, in their home-front effort, to make 
a contribution worthy of the gallant sacri- 
fices being made by Americans under arms. 
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NEW JERSEY COMMITTEES 


President Walton Names Members of 
10 Committees; New One Is Trade 
Association Committee 
Kdward F. Walton of the 
\ssociation of Insurance 
announced appointment of 
committees to serve in his 
administration which continues until 
September, 1944. Among the committees 
is a new one, called the trade associa 
ion committee, headed by William D. 
(Gorman of Newark, immediate past 
president of the state association. Other 
members of this committee are Clarence 
Lotberg of Teaneck and J. C. Madara 
of Camden. Mr. Lofberg is a member 
of the state association executive com 
mittee and Mr. Madara is county vice 

for Camden County. 
committees are as follows: 
relations: Fred J. Cox, Perth 
\mboy, chairman; George |. Borgos, 
Kearny; John C. Conklin, Hackensack; 
Edgar H. Ellis, Paterson; Joseph P. 
Mleming, Trenton; Charles H. Franken 
bach, Westfield; Harry L. Godshall, 
\tlantic City; J. Sennett Holston, 
Woodbury; George E. Jamison, Bloom 
field 
\gents’ 


l’resident 
New Jersey 
\vents has 
nembers of 


president 
Other 
Public 


Charles H. 
chairman; 
Bollinger, 

Passaic. 
New- 


Hurtzig, 


qualification bill: 
Frankenbach, Westfield, 
Julius Klein, Newark; C. W. 
Newark; William F. O’Brien, 
Finance: Arthur L. Zimmerman, 
ark, chairman; William G. 
Morristown; George J. Borgos, Kearny. 
\ccident prevention : William F. Tur- 
ner, chairman; William B. Salisbury, 
Russell K. Anderson. 
Educational: H. 
hairman, Charles E. 
ciate 
Fire prevention: William B. 
chairman; William F. Turner, 
\nderson. 
Membership: Charles S. Burke, chair- 
man; officers and county vice presidents. 
Rurz al agents: J. Philip Exton, chair- 
man; Arthur T. Riedel, Oak W. Acton. 
War Bonds and Stamps: Cristine B. 
Nolan, chairman; Robert H. Aaronson, 
Ir, Vernon T. Brown. 


Donald Holmes, 
Meek, Jr., asso- 
ae 


Russel K 


Chicago Brokers Oppose 
Bailey Bill in Congress 


Directors of the 
\ssociation of 
solid stand 
bill in Congress, 
assumed by the 


Insurance Brokers’ 
Illinois last week took a 
against the Bailey-Van Nuys 
contrary to the position 
large majority of insur- 
ance groups. The brokers said that “the 
action was based largely on the fact that 
the bill is vague and misleading as well 
as a subterfuge to cover up the real 
intent of immunizing the insurance com- 
panies and agents against anti-trust 
violations.” 


Broughton to Address 
Agents in Rochester Area 


The Underwriters Board of Roches- 
ter, N. Y., will hold its annual election 
of directors on Monday, December 6, 
and on Friday, December 10, there will 
be a regional meeting at the Seneca 
Hotel in Rochester at which the 
speaker will be Averell Broughton, pub- 
lic relations counsel of the National 
Association of Insurance Agents. The 
December 10 meeting will start at 3 
P. M. and conclude with an evening 
after dinner. 


session 


Gauthier to be Elected 
Brooklyn Brokers President 


VICTOR A. GAUTHIER 

The Brooklyn Insurance Brokers Asso- 
ciation will hold a dinner on December 
8 at which officers will be elected and 
installed. As there were no contesting 
nominations made the following nom- 
inees will be elected at that time: 
president, Victor A. Gauthier; first vice 
president, Thomas J. Clark; second vice 
president, Max A. Pulver; third vice 
president, J. E. Fries; secretary, Harry 
G. Ellis, Jr.; treasurer, E. C. MacCor- 
mack. Members of the executive com- 
mittee will be Alex Goldberger, chair- 
man; N. Lee Colin, Leo V. Doherty, 
Myron Gillespie, Alfred Jaffe, Max 
Klotz, Mortimer L. Nathanson, John H. 
Piselli, Herbert J. Pohs, Frederick H. 
Schmidt, Jacob L. Schneider, Bernard 
Stern, John B. Swift and Isidore Zan- 
vill. 

Mr. Goldberger is now 
the association and Mr. Gauthier first 
vice president. Messrs. Ellis and Mac- 
Cormack will be reelected to their re- 
spective positions. 

Mr. Gauthier, elected first vice presi- 
dent three years ago, has had only two 
business connections since his entrance 
into insurance thirty years ago. He 
started with the Aetna Casualty & 
Surety where he remained until 1936. In 
that year he joined Mount & Rilling, 
Inc., and now is an officer of that agency. 
He became a member of the Brooklyn 
Insurance Brokers Association about 
twenty-three years ago and has served as 
chairman of many committees, including 
the executive committee. Mr. Gauthier 
is a native of Denver, Colo. 


president of 





STOUFFER DIES IN IOWA 

Frank Stouffer of the Hahn & Stouf- 
fer insurance agency at Colfax, Iowa, 
and former regional vice president of 
the Towa Association of Insurance 
\gents, died at his home in Colfax from 
a heart attack. He was stricken several 
months ago and removed to a Des 
Moines hospital. Recently he returned 
to his home and was believed on_ his 
way to recovery although he had not 
resumed his office duties. 
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ALEXANDER ELLIS DIES 


Prominent Boston Agent, 56 Years Old, 
Victim of Heart Attack; Partner in 
Fairfield & Ellis 

Alexander Ellis of the Boston firm of 
Fairfield & Ellis died November 5 at 
his home in Belmont, Mass., of a heart 
attack. He was at his Boston office the 
day before apparently 


in good health. 

Mr. Ellis was born in Cambridge in 
1887 and educated at the Massachu- 
setts Institute of Technology. He be- 
cime associated with the Underwriters 
Bureau of New England as an inspec- 
tor, remaining with the bureau two 
vears, after which he became _ asso- 
ciated with Russell & Fairfield, where 
he remained until 1913. He then joined 
Field & Cowles agency as head of their 
engineering department. He went over- 
seas in the first World War as a mem- 
ber of the 101st Engineers. 

After the war Mr. Ellis joined 
with Stephen E. Barton under the firm 
pame of Barton & Ellis. This firm was 
consolidated in 1925 with Russell & 
Fairfield, and has since continued as 
Fairfield & Ellis. 

He has served as 
Insurance Society of Massachusetts, as 
well as the Insurance Federation of 
Massachusetts. His knowledge of big 
risk underwriting and familiarity with 
laws, forms and contracts governing 
the placing of large line insurance both 
in the United States and Canada made 
him an authority on these subjects. He 
leaves a wife, one son, Alexander, Jr., 
in the service, and two daughters, Jean 
and Shirley. 


president of the 





Kendall Again President 
Of New Hampshire Agents 


Kennett R. Kertdall of Rochester was 
reelected president of the New Hamp- 
shire Association of Insurance Agents 
at the annual meeting in Manchester 
last week. Other officers elected were 
as follows: 

Robert S. Perkins, Manchester, secre- 
tary-treasurer; Charles J. McKee, Con- 
cord, Von J. McPherson, Claremont, and 
Douglas N. Everett, Concord, vice presi- 
dents; George E. Clark, Lisbon, State 
national director. Elected to the execu- 
tive committee were Robert M. Clark. 
Keene, chairman; Dean B. Merrill, 
Hampton; Leo B. Dowd, Nashua; Rob- 
ert B. Harrison, Lebanon; Edgar B. 
Prescott, Lebanon; Percy M. Ayer, 
Plymouth, and John G. Nelson, Man- 
chester. 





Battle Named in Illinois; 
Stewart Is State Director 


James J. Battle, Rockford, was 
elected president of the Illinois Asso- 
ciation of Insurance Agents at its an- 
nual meeting in Springfield, November 
4 and 5. He succeeds N. McCullough 
Winters Quincy, who became chairman 
of the board. Other officers are: Merle 
A. Read, Joliet, executive vice presi- 
dent; W. Herbert Stewart, Chicago, 
national state director; Lyle H. Gift, 
Peoria, chairman of the advisory com- 
mittee. Following are the regional vice 
presidents: 

Lyman Drake Jr., 
Mellen, Waukegan; Allen FE. Sparks, 
Rockford; Ray Britt, Danville; Thomas 
M. Tobias, Peoria; Russell L. Sprouse, 
Springfield; Joseph L. Connors, Wood 
River, and John A. Dougherty, Cairo. 


Chicago; Carl E. 
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YOUR INQUIRIES SOLICITED 


Wiley Sicnscalle Conlon as 


Connecticut Agents’ Head 
William H. Wiley, Hartford, was 


elected president of the Connecticut 

Association of Insurance Agents at the 
annual meeting at Hartford, November 
3, succeeding Edwin S. Cowles, Jr, 
Hartford, who had served three terms. 
Following are the other officers: 

Vice president, Thomas A. Settle, 
Danbury; secretary-treasurer, Anthony 
J. Mastriano, Meriden; honorary vice 
presidents, Mr. Cowles and Henry L. 
Bailey, Groton, National state director, 
Leonard F. Whelan, Greenwich. 

Regional vice presidents: Paul L. Ay- 
ery, Granby; H. L. Bushnell, New Hart- 
ford; Charles H. Dayton, Greenwich; 
William J. Dodd, Waterbury; Daniel W. 
Lanouette, Wallingford; William, W. 
Lawson, Middletown; Frank M. Lin- 
coln, Willimantic; William A. Winter, 
Bridgeport. 

The association adopted a_ resolution 
supporting the Congressional bills to 
retain insurance under state supervision. 





LUNCH TO COMMISSIONERS 

The luncheon of the New York insur- 
ance fraternity to the delegates of the 
National Association of Insurance Com- 
missioners and those attending its con- 
Hotel 
Commodore on November 29. 





Fairfield & Ellis Names 


Rand Reinsurance Head 


Fairfield & Ellis, Boston general agen- 
has appointed, Charles I. Rand man- 
pi of its reinsurance department, 
succeeding Gordon Drysdale, resigned. 
Mr. Rand joined the firm early this 
vear after his vision became impaired 
while serving in the army air corps, 
forcing him to retire from the service. 
Mr. Rand is a graduate of the Uni- 
versity of Milan in Italy. He began 
his insurance career in the home office 
of the Phoenix Insurance Co., Hartiord, 
and later was with the inland and «ocean 
marine department of the Automobile 
Insurance Co. 


Insurance Students Presen' 


Gift to Bernard C. Webel 


3ernard C. Werbel, insurance ins! ruc- 
tor at the Brooklyn Academy, has >een 
nresented with a leather brief ca: bv 
his students who successfully passe. the 
September examinations for brok: rage 
licenses in New York State. In_ this 
class, 100% of the students were -u¢- 
cessful in passing the examina! ns, 
making for Mr. Werbel a record oi ‘wo 
out of three classes of his pupil: i 
which all were successful. 

The group gathered for the pres: ta- 
tion October 28 in the office of Ga°per 
J. Liota, Brooklyn attorney who se ved 
as chairman of the committee and 1:ade 
the presentation. 
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clients when it appears — in color 
—in the November 15 issue 
of Time — the weekly news 
magazine. The Aetna 

Fire Group, W. 
Ross McCain, 

President. 


ee In these days when the price of many things 
is up, it is real news that the trend cf in- 
surance rates has been down. Call this 
advertisement to the attenticn of your 


Every penny counts these days 


That's right! Dig deep into your 


pockets . . . put every cent you can 


find in War Bonds and Stamps! 


And while you are adjusting your bud- 
get to war needs, it is worth knowing 
that another need—insurance—is 
costing you considerably /ess. Average 
fire insurance rates, for example, are 
approximately 40% Jower than at the 
time of World War I. Burglary insur- 
ance and property owner’s liability 
insurance now give you far broader 
coverage than they did even a year 
ago—at no higher premium. 


Another point that may be news to 
you is that as improved insurance 
policies are developed, your local 


— 
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HARTFORD, CONNECTICUT 


agent or broker makes sure that the 
full benefits are passed on to you at 
the earliest possible moment—and 
without special request on your part. 
This prompt personal attention to 
your interest is a vital element in in- 
surance protection, which is why the 
Aetna Fire Group sells only through 
reliable local representatives. 

o e e 
Remember, too, that when your in- 
surance is with a capital stock com- 
pany such as those comprising the 
Aetna Fire Group, it is backed by both 
a paid-in capital and surplus. You are 
never liable for assessment. 

a e * 
Don’t Guess About Insurance 


—CONSULT YOUR LOCAL 
AGENT OR BROKER 


Since 1519 







through conflagra- 
tions, wars and 


financial depressions, no policyholder 
has ever suffered loss because of failure 
of the Aetna to meet its obligations. 


WARS 


1846 
Mexican 
War 
1861 
Civil 
War 
1898 
Spanish- 
American 
War 
1917 
World 
War |! 


1941 
World 





War 2 





CONFLAGRATIONS 


1835—New York City 
1845—New York City 
1851—San Francisco 
1866—Portland, Me. 
1871—Chicago 

1872 —Boston 

1877 —St. John, N. B. 
1889 —Seattle; Spokane 
1901 —Jacksonville, Fla. 
1904 —Baltimore 
1906—San Francisco 
1908—Chelsea 
1914—Salem 

1941 —Fall River 





DEPRESSIONS 
1819 


1837 
1843 
1857 
1873 
1893 
1907 
1921 

1929 
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Security Group Features 
Parcel Post Insurance 


CONDUCTS NOVEMBER DRIVE 
Also Promotes Transportation Coverage 
and Comprehensive Personal Liability 
Insurance as Wartime Aids 
A sales profnotion campaign featuring 
parcel post and transportation insurance 
is being conducted during the month of 
November by the Security Insurance 
Group of New Haven which is composed 
of the Security Insurance Co., East & 
West Insurance Co., New Haven Under- 
writers and Connecticut Indemnity Co. 
The month’s sales promotion release 
asks the agent the following questions: 

“Have you ever wished that you could 
offer a type of insurance that would 
actually reduce your clients’ insurance 
costs? Would you like a form to sell 
which will save time for your clients’ 
organizations? Are you interested in 
selling insurance that, beyond saving 
time and money for your client, actually 
gives him more coverage than he prob- 
ably gets with the insurance he buys 
now ?” / 

Submitting that parcel post and trans- 
portation coverages afford the answer to 
these questions, the Security Group 
urges its agents to sell these lines in 
November. The release points out fur- 
ther that because of the war there are 
far more businesses that must depend 
upon these public shipping services since 
they cannot get gasoline to do the de- 
livering themselves. 

Suggests Two Letters 

The new sales promotion campaign 
suggests two letters, one on parcel post 
and one on transportation, and offers 
different folders to go with these. Each 
agent is sent an attractive poster for his 
window or wall, and offered a supply of 
two-color blotters and a newspaper mat, 
both illustrated with the same amusing 
cartoon. 

For Connecticut Indemnity agents a 
campaign on comprehensive personal lia- 
bility insurance is suggested. “Suppose 
you had to decide,” the Connecticut asks, 
“which are the most important kinds of 
insurance. First, you’d list the insurable 
hazards that are most dangerous to a 
man’s pocketbook. It would be obvious, 
then, that the potentially most expensive 
hazards are the ones that should be in- 
sured against first. That means the pub- 
lic liability coverages Yet a recent 
survey by a nationally known commercial 
research organization showed that only 
a little more than 10% of the people who 
need presonal or residence liability have 


Another two-color blotter 
cartoon is offered for use in 
this coverage. 


with a new 
promoting 


S. B. King of Underwriters’ 
Laboratories Dies at 63 


Samuel Bowles King, 63 years old, as- 
sistant secretary of Underwriters’ Lab- 
oratories, Inc., died October 25 at his 
home in Winnetka, Ill., after an illness 
of several months. Mr. King was in 
charge of the publication of Research 
sulletins and the Data Card Service of 
Underwriters’ Laboratories, publications 
giving information on fire, ‘accident, and 
crime safety. The distribution of this 
technical and scientific information to 
officials in charge of safety at shell load- 
ing plants, to war plant safety men, to 
fire departments, and others helped in- 
crease knowledge of scientific methods 
of fire, accident, and crime prevention. 

Mr. King joined the staff of Under- 
writers’ Laboratories in 1936 and was 
appointed assistant secretary in 1937. 
From 1902 to 1933 he was advertising 
manager of the Sullivan Machinery Co. 
From 1933 to 1936 he was executive sec- 
retary of the Winnetka Community 
Chest. Te was born at Springfield, 
Mass., in 1879. He attended Amherst 
College from which he received an A.B 
degree in 1902. He was a member of 
Phi Beta Kappa and Phi Delta Theta. 


WILLIAM C. KIRKLAND DIES 


Secretary of Southern Department, 
Travelers Fire and Charter Oak, Had 
Been in Insurance Since 1904 

William C. Kirkland, secretary of the 
Southern Department of the Travelers 
Fire and the Charter Oak, died October 
29 in a Hartford hospital after an ill- 
ness of a few weeks. He was well-known 
and popular throughout the fire insur- 
ance field, having traveled widely as a 
representative of the two companies. 
Born April 27, 1880, in Mars Bluff, S. C., 
he received his education there and 
served for a time as advertising man- 
ager for a local paper. 

Mr. Kirkland entered insurance in 
1906 as a local agent in Nashville, Tenn., 
and in 1914 became Tennessee special 
agent of the Home of New York. Three 
years later he went with. the Continental 
of New York as Tennessee state agent 
and in 1921 was promoted to the position 
of executive special agent in the West- 
ern Department of that company. He 
was made assistant secretary in 1922. 

When the Travelers Fire was organ- 
ized in 1925 Mr. Kirkland was selected 
by the late Vice President Robert W. 
Williams as one of the first five or six 
men to be employed by the organization. 
As district manager with headquarters 
in Chicago, he was in charge of the 
Middle West and mountain states and 
it was through his energies that the field 
staff of the company was created in 
that territory. 

Because of his success in organizing 
the company’s field force in the Middle 
West, he was brought into the home 
office in January, 1927, as assistant su- 
perintendent of agencies and was pro- 
moted in 1934 to superintendent of 
agencies. In this position he traveled 
throughout the United States, becoming 
well known to personnel of all the Trav- 
elers and Charter Oak offices. 

On December 18, 1939, he was ap- 
pointed secretary of the Southern De- 
partment for both companies in charge 
of all Southern business. 





Trinity Universal Acquires 


Agency Firm at Los Angeles 


Trinity Universal Insurance Co., Dal- 
las, Tex., has purchased the interests of 
R. H. Jenkins in the R. H. Jenkins Gen- 
eral Agency, Inc., at Los Angeles, and 
President E. T. Harrison of the com- 
pany has been elected president of the 
agency corporation. Frank E. Jordan 
who has been with the company for the 
past ten years and with the agency for 
four years, has been elected vice. presi- 
dent of the agency and will be in charge 
as general manager. L. S. Lawson con- 
tinues as secretary-treasurer. 

Mr. Jenkins is now on active duty as 
lieutenant (j.g.) in the United States 
Coast Guard, as commander of the First 
Batallion, Special Regiment, Los Angeles 
Port. He has also opened a local agency 
in Los Angeles and continues as resi- 
dent vice president of Trinity Universal. 





Montreal Institute Elects . 


James Matson of the Royal-Liverpool 
Groups, is president of the Insurance 
Institute of Montreal for 1943-44. Other 
officers are: honorary president, O. A. 
Chandler, Employers Liability ; vice- 
president, A. Campbell, North British; 
G. S. Murray, Guardian of Canada; sec- 
retary, W. G. Child, Great American; 
treasurer, A. T. Cunningham, Phoenix 
of London; council: H. W. Bell, Royal- 
Liverpool; Benoit Bertrand, Sun Office; 
Merlin Donald, Robt. Hampson Co.; D. 
J. Dunlop, Atlas; G. C. English, London 
Assurance; Paul Filion, Reed, Shaw & 
McNaught; D. A. MacDonald, Commer- 
cial Union; J. J. Tonkin, Continental, 


and G. E. Turnbull, Union of Canton. 





NEW TORONTO AGENCY 
A new insurance agency has been 
opened in Toronto under the name of 
Curtis Insurance Agencies, with offices 
at 350 Bay Street and under the guid- 
ance of S. Curtis, formerly of Murray 
& Co. 


Miss Crabbe 40 Years With 
North America at Atlanta 


Katherine Crabbe, secretary to Man- 
ager W. L. Treadway of the Atlanta 
service office of the Insurance Co. of 
North America, celebrated her fortieth 
anniversary with the company October 
22, when Mr. Treadway invited 150 of 
her friends to an open house and later 
entertained at a dinner party at his 
home in her honor. Miss Crabbe is 
widely and popularly known to the in- 
surance fraternity in the South. 

She joined the North America’s South- 
ern Department at Atlanta in 1903 when 
the late Captain Edward S. Gay was its 
manager. At that time she was one of 
four women employes in the department. 
She served as secretary to all successive 
managers: the late Dan B. Harris, Rob- 
ert N. Hughs and Ben I. Simpson, also 
to Robert P. Hare, Jr., who succeeded 
Mr. Simpson and was manager until the 
Southern Department was moved to 
Philadelphia in 1931 and Mr. Hare, now 
retired, became assistant secretary. 
When the Atlanta service office was 
established to replace the Southern De- 
partment and Mr. Treadway was made 
manager, Miss Crabbe continued her 
position as secretary to the manager. 





SURVEY SCHOOLS IN MICHIGAN 


Agents’ Association Inaugurates Inspec- 
tion Program of Rural and Village 
Schools; Fieldmen Give Aid 
The Michigan Association of Insur- 
ance Agents, with the active assistance 
of the state department of public in- 
struction, is beginning a state-wide sur- 
vey of school insurance, concentrating 
mainly on the rural and village schools 
where it has been found that relatively 
few schools have well-planned and ade- 

quate insurance programs. 

Officers of the Michigan association, 
according to Waldo O. Hildebrand, sec- 
retary-manager, decided to undertake 
this extensive project when an epidemic 
of school fires revealed that agency serv- 
ice outside the larger cities has been 
far from satisfactory and that this situ- 
ation had resulted in needless losses to 
school districts when fires occurred. 

Working with Dr. Eugene B. Elliott, 
association leaders mapped a_ survey 
which is to include all 550 school dis- 
tricts in the state, ignoring only the 
larger cities where the organized agents 
already control the coverage in most 
cases and have assisted school authori- 
ties in providing programs which assure 
maximum coverage of school risks. The 
association is enlisting the assistance of 
company fieldmen in inspecting school 
properties, determining insurable values 
and outlining for local school authori- 
ties the necessary steps to place their 
coverage on a sound and _ economical 
basis. Dr. Elliott has given the asso- 
ciation letters of introduction, explain- 
ing the purposes of the survey and 
praising the agents for undertaking this 
exhaustive study. The state public 
schools chief also has mentioned the 
survey in his regular bulletins to teach- 
ers and school officials throughout the 
state, thus bringing to the association 
many letters of inquiry and requests for 
early surveys in widely scattered sec- 
tions of the state. 





Security Promotes Three 


In Pacific Coast Office 


E. V. Oliver, manager of the Pacific 
Coast Department of the Security Insur- 
ance Group of New Haven, announces 
the following promotions: 

G. Peterson has been advanced 
from special agent to assistant manager 
of the department for all companies of 
the group. R. B. Masters has been ad- 
vanced from head underwriter for the 
fire companies to office manager and J. 
E. Malfanti replaces Mr. Masters as 
head underwriter in the San Francisco 
office. Both Mr. Peterson and Mr. Mas- 
ters have been with the group since 1926, 
while Mr. Malfanti joined it in 1930. 
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Royal-Liverpool Guards 
Hold Annual Gathering 


The Royal-Liverpool Guards, an or- 
ganization of men and women who have 
been in the employ of the Royal-Liver- 
pool Groups for twenty-five years or 
more, held their annual meeting and re- 
ception on Thursday evening, October 
= in the dining rooom of the Royal 

Building, 150 William Street, New York 
City. 

The retiring president, W. J. McGurk 
reported a total membership country: 
wide of 236, of which eighty-five were in 
attendance. During the year thirty-four 
members joined the ranks of these veter- 
an employes. As chairman of the service 
committee of the  Royal-Liverpool 
Guards, Mr. McGurk also reviewed the 
various ways in which that committee 
has been keeping in touch with, and ex- 
tending any needed relief to employes 
in the Royal-Liverpool Groups now serv- 
ing in the armed forces. : 

3 Nottingham, assistant [United 
States manager, who on October 1} cele- 
brated his fortieth anniversary witli the 
groups, occupied the chair at the elec 
tion of officers and addressed the gather 
ing. Newly elected officers are: ©. | 
Black, president; G. A. Bernard, vice 
president; E. H. Hill, and Miss |. 
Rabey, governing committee; \ 
Ackerman, secretary-treasurer. 





WILLIAM P. CLOTHIER DIES ; 

A retired insurance man, William P. 
Clothier, 66, died in a Buffalo, \. |}: 
hospital ‘recently. He maintaine | his 
own insurance business in Buffalo trom 
1930 to 1941. 
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No Surrender of Policy Needed for 
Fire Policy Cancellation by Insured 


In an action on a fire policy cover- 
stock of lumber and lumber prod- 
ucts, the sole question on appeal from a 
indgment for defendant insurance com- 
pany was whether the policy was can- 
celed prior to the date on which the fire 
occurred. The company denied liability 
on the ground that the policy was can- 
celed about twenty-five days before the 


ing a 


fire. 

At that time the 
issued the policy for the insurance com- 
pany wrote the bank, which then held 
the policy in pledge under the loss pay- 
able clause, stating that insured had 
written requesting cancellation and that 
the bank forward the canceled policy to 
him. The bank answered that it did not 
understand this action of insured, that 
it was unwilling to surrender the policy 
for cancellation at that time, and re- 
questing that the matter of surrender- 
ing the policy be held in abeyance until 
the matter could be straightened out 
with insured. 

The policy was issued in Mississippi 
and covered property in that state and 
was therefore a Mississippi contract. 
Under the law of that state the agency 
was the “alter ego” of the company. 
What it did the company did, and the 
company was bound by the acts of this 
agent. The agency wrote and delivered 
the policy, collected the premium and 
transmitted it to the company. It was 
the general agent of the company and 
notice to it by the insured of the can- 
cellation of the policy was notice to the 
company. 

Request for Cancellation Sufficient 

Surrender of the policy was held to 
be unnecessary, under the weight of au- 
thority. Where a fire policy provides, as 
this did, that the policy “shall be can- 


agency which had 


celed at any time at the request of the ° 


insured, “all that is necessary to cancel 
the policy is a request by the insured 
that it be canceled, and it is not neces- 
sary that the policy itself accompany 
the request. 

The policy also provided in the same 
clause that in case the policy is canceled 
atter the full premium has been actually 
paid “the unearned premium shall be 
returned on surrender of this policy.” 
In order to collect from the insurer the 
amount of the unearned premium, the 
sured must surrender the policy. The 
meaning and effect of this clause in the 
policy is that an unequivocal request on 
the part of the insured to cancel the 
policy operates as a cancellation of it, 
and thereupon the insurer becomes a 
debtor to the insured for the unearned 
portion of the premium, 

“The language of the policy is clear, 
and the leading cases hold that where 
the policy contains such a provision as 
to cancellation, a physical surrender of 
the policy is not necessary in order to 
cllect the clear intent of the parties to 
le contract.” The judgment for the 
company was affirmed. Eicher-Woodland 
Co., inc, v. Buffalo Ins. Co. of New 
York, 198 La, 38, 3 Lo. 2d 268. Same v. 
Camden Fire, 4 So. 2d 28 (Oct. 8, 1941). 
The court cited several leading cases 
il other jurisdictions in support of its 
“ews, in which cases the jurisdiction ap- 
ic to this point was reviewed at 
leng . Among these leading cases, 
( | by the Louisiana court, was the 
ew York case of Gately-Haire Co. v. 
in a Fire, 221 N. Y. 162, 116 N. E. 
WED, 1019, Am. Cas. 1918 C. 115, in which 
case, the court pointed out the distinc- 

to cancellation by the insured 
ancellation by the insurer. In the 

-Haire case the court said: 


Gately 
The policy is only evidence of the 


contract, and its termination in no way 
depends upon the surrender or destruc- 


Ontario Fire Losses Drop 


While fire losses for the remainder of 
Canada are reported to be higher this 
year than last, latest figures for the 
Province of Ontario alone indicate that 
there is an unmistakable downward slant 
in the fire losses for the province. In 
the third quarter of 1943, according to 
figures issued through the office of the 
Ontario fire marshal, there were 3,776 
fires in the province for a total loss of 


tion of such evidence. The one th‘ng 
necessary to effect a cancellation is 
request made by the insured and 


ceived by the insurer.” 


a $1,915,441 and an insurance loss of $1,- 


re- 627,287. In the same period of 
there were 3,389 fires, a total 


loss 





$2,142,602 and an insurance loss of $1,- 
838,638. 


For the first nine months of the year 
there were 11,097 fires in Ontario for a 
total loss of $6,399,793 and an insurance 
loss. of $5,354,827. In the same nine 
months of 1942 there were 11,808 fires, 
a total loss of $7,479,656 and an insur- 
ance loss of $6,398,248. 

Fires in industry in Ontario have in- 
creased from 288 during the first year 
of the war, causing $1,053,000 damage, 
to H6 fires last year, causing a loss of 
$2,038,000. 





Men 
may be 


A carelessly dropped match . .. a war 
plant destroyed .. . vital equipment lost 
... War production halted. And on some 
battlefront 5000 miles away, where equip- 
ment is needed, our casualties rise sharply. 
Precious American lives are lost—through 
someone’s carelessness. 


We insurance men must keep this fact be- 
fore us: By reducing the toll of fire here at 
home, we can reduce our casualties on the 
battlefronts. Now, as never before, safety 
engineering must be pushed to the limit. 
We can feel no complacency over our fire 
prevention work . . . because today we are 
faced by our greatest challenge. Here is 
why: 


Fires in industrial plants are increasing 
sharply. In the first four months of 1943 
there were about as many big industrial 
fires as occurred during the entire year of 
1942. Moreover, there was a dangerous 
increase in non-industrial fires which, by 
destroying business properties, workers’ 
homes, or transportation facilities, also 
cut into our war production. You as insur- 
ance men know what this means. You 
know that fire took 10,000 lives through- 
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5000 miles away 
injured in this Fire! 





out the nation in 1942. You know that fire 
destroyed property valued at over a third 
of a billion dollars. You know that pre- 
cious war goods and equipment, irreplace- 
able even though insured, were lost to 
America’s cause. And this year, unless 
normal precautions are accelerated in the 
drive for Victory, the toll threatens to be 
greater. 


This is the staggering challenge we face. 
To meet it we must work as never before 
at safety engineering and fire prevention 
. .. must arouse America to the necessity 
of added care and precaution in combat- 
ing fire . . . must make the public realize 
that every fire is sabotage today! Our 
fighting men, our sons overseas, are count- 
ing on us. We must not fail! Victory over 
fire here will speed victory over the Axis 
out there! 


ha 


President 


P.S. Don’t forget to stress the need 
for War Damage Insurance. 


FIDELITY & GUARANTY FIRE CORPORATION 


Member: National Board of Fire Underwriters 


AFFILIATED WITH UNITED STATES 
FIDELITY & GUARANTY COMPANY 
HOME OFFICES: BALTIMORE-3, MD. 
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WISCONSIN AGENTS MEET 


J. S. Rowland Elected President; Con- 
gress Bills and NAIA Public Rela- 


tions Program Endorsed 
Wisconsin 
Agents, in forty-fifth annual meet- 
Milwaukee, October 28-29, 
dorsed the public program of 
the National Association of 
(Agents, and kg 
Congress to keep control of 


The Association of Insur- 
ance 
ing in en- 
relations 
Insurance 
islation now being con- 
sidered in 


the business with the various 
the Insurance 


to spread information 


insurante 
The campaign of 
Economics Society 
the to the 


states. 


threat insurance business 
of “cradle to the grave” leg 
was approved, and the facilities of 
association offered to disseminate 
information to the membership. 
John S. Rowland of the Carpenter & 
Rowland Co. agency, Racine, was 
elected president to succeed August 
Lutze, Shebovgan, who served three 
terms and becomes chairman to the ex- 
ecutive committee. Mr. Rowland has 
been in the agency business about twentv 
vears and is a son of John D. Rowland, 
pioneer anizer of the agency who 
serviced as state president nearly thirty 


vears 


on 
islation also 

the 
such 


org 


ago. 
Other officers reelected, 
BB. Calhoun, Milwaukee 
director, Willard V. Jac kson, 
Harold R. Hanson, Neenah, and Joseph 
Funk, Kenosha, vice presidents; Mrs. 
Hilda L. Rogers, Milwaukee, secretary, 
and Alvin Veitenhaus, Milwaukee, treas- 
urer. 
The 
Wisconsin 
vear, Mr. 
address, were 


are William 
state national 
Eau Claire, 


four principal objectives of the 
association during the past 
Lutze said in his president's 
adoption in the state of 
the National Association’s educational 
program, the unsuccessful attempt to 
secure passage of the state agents’ qualli- 
fication and licensing bill, interest in the 
government’s anti-trust suit, and the 
national public relations program. Al 
though starting late, the Wisconsin 
quota has been about 50% subscribed 
and satisfactory progress was reported 
by Robert C. Pittelkow, Milwaukee 
state public relations chairman. 


Town Planning 
14) 


existing system of land tenure. Because 
blocks usually consist of several free- 
holds, each freehold can be developed in- 
dependently of others, or owners can 
purchase pieces of back land from neigh- 
bors. Where the land is leasehold and 
all leases fall in together, the block can 
he redeveloped as a whole. For many 
vears past the municipality of Stockholm 
has been buying land with this aim of 
wholesale periodic redevelopment — in 
view; this power of large-scale redevel- 
opment has long been coveted by all 
town planners; for it to be effective land 
must be owned or controlled in large 
units, either by the State, municipalities, 
corporations or individuals, but it can 
only be effective if governed by a far- 
seeing policy and powerful control. 

But the lessons to be learned from 
fire blitzes are clearly not limited to 
possible future wars. Even if we never 
have another war, it cannot be den‘ed 
that fire blitzes have shown us how 
shoddy, how inconvenient, how un 
Wg son how unworthy are the centers 

large towns. If we have learned this 
‘Sete and profit by it, future genera- 
tions may even look back on this time 
and talk of the benefits conferred on 
civilization by the aonning aircraft! The 
aim of providing greater protection 
against incendiary sitack accords very 
well with the aims of providing lig ht, 
air, traffic space and amenity. Further, 
the measures here discussed will greatly 
reduce fire losses in peacetime. 

Finally, the evils revealed by 
are directly attributable 
quate control of building in the past, 
especially in provincial towns. It seems 
clear that something like a national code 
of building, universally applied, is neces- 


(Continued from Page 


the blitz 
to lack of ade- 


an essential component of 
civil defense and, at the same time, to 
fulfill the peacetime aims I have just 
mentioned. Local authorities should not 
be allowed to have any building regula- 
tions in respect of fire that they choose 
or, as was frequently the case in the 
past, none at all. 


Clark C. Collins Jc Joining 
FCAB in Hartford Office 


Clark C. Collins has resigned as vice 
president of Service Review, Inc., New 
York, to join the Fire Companies’ Ad- 
justment Bureau as an adjuster in the 
Hartford, Conn., office, effective next 
Monday, November 15. Mr. Collins, who 
is favorably known throughout the New 
York metropolitan area, has been en- 
gaged in credit investigation work for 
about seventeen years. A graduate of 
Colgate University where he was a mem- 
ber of Theta Chi fraternitv, he served 
three years with the Retail Credit Co., 
three years with the National Inquiry 
Bureau and for the last eleven years has 
been with Service Review in the New 
York — and Newark, N. J. offices. 

Mr. Collins has been active in New 
York City Pond of Blue Goose for sev- 
eral years, serving as chairman of the 
life insurance committee before becom- 
ing an officer of the Pond. 


sary both as 


N. Y. STATE WOMEN ORGANIZE 
Six Local Clubs Form Federation; 
Luella Goodridge, Albany, Elected 
President at Syracuse Meeting 
The newly formed Federation of New 
York Insurance Women’s Clubs drew 
up a constitution and by-laws for the 
federation at a one-day conference of 
insurance women’s clubs of New York 

State, at Syracuse, November 4. 

Clubs are active in six cities: Syra- 
cuse, Rochester, Buffalo, Schenectady, 
Utica and New York City. 

Luella Goodridge of Albany was 
elected president of the federation; 
Alfrieda Diller, Syracuse, vice presi- 
dent; Marjorie O’Connor, Albany, cor- 
responding secretary; Eleanor Culkins, 
Rochester, recording secretary, and 
Katherine Dwyer, Schenectady, treas- 
urer. Next year’s convention will be 
held in Buffalo. 

Mrs. Ada V. Doyle, Caldwell, N. J., 
president of the National Association of 
Insurance Women, addressed the meet- 
ing. Charters from the national or- 
canization were presented to the presi- 
dents of the six clubs making up the 
federation by Clara A. MacCubbin, 
United States Fidelity & Guaranty Co., 
Baltimore, first vice president. 
under way to organize a chapter at 
Utica. 








OFFICIAL WAR MESSAGE 
No. 9 


1 





CEILING PRICES 
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roof under 


your feet 


That’s what ceiling prices are! They 


you to plan your wartime 
on a good firm foundation. 


They enable you to look ahead and 
plan ahead without fear that next week 


month the prices of things you 
ill be way up. 


But ceiling prices will work only if you personally make 


our protection. But they also 


are for you to observe and for you to enforce. 
Know the ceiling prices of what you buy. Insist on see- 
ing them prominently displayed. Buy only at ceiling prices. 
Protect ceiling prices ... and they'll protect you! 
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HONOR FIRST CPCU WINNERS 


Institute’s New York Trustees Plan 
Luncheon for Three Successful Can. 
didates; Similar Luncheon in Chicago 
New York members of the boxrd of 

trustees of the American Instituie fo; 

Property & Liability Underwriters, Inc. 

have issued invitations to a luncheon 

at the Bankers’ Club, New York City 

Tuesday, November 16, in honor of the 

three Easterners who have succe: sfully 

passed the examinations and _ fulfilled 
the other requirements for the Chart. 
ered Property Casualty Underwriters 

(CPCU) designation. 

The designation was conferred hy the 
institute’s board of trustees in July, by 
formal presentation of the diplom: is will 
be made at the luncheon to F. H. Cheg.- 
widden, Camden Fire; E. Adrian Teaf. 
E. Adnan Teaf & Co., Philadelphia, and 
Abraham J. Wohlreich, Stavitsky & 
Wohlreich, Newark. Mr. Wohlreich at- 
tended the classes of the Insurance So- 
ciety of New York. Three other suc- 
cessful candidates who reside in the 
Mid-West, will be tendered a_ similar 
luncheon in Chicago. 

First examinations for candidates for 
this professional designation were hel 
in June. Ninety submitted themselves 
for one or more examinations and sixty- 
seven passed one or more. Only a few 
stood for all five of the examinations 
and of these, six were successful i 
qualifying for the CPCU designation, 
becoming the first group to so qualify. 

John A. North, vice president, Phoe- 
nix Insurance Group, Hartford, presi- 
dent of the institute, and Dean Harry 
J. Loman will present the diplomas and 
take the “charge” at the New York 
luncheon. The committee in charge is 
composed of Harold C. Conick, assistant 
United States manager, Royal-Liver- 
pool Groups; Arthur C. Goerlich, edu- 
cational director, Insurance Society of 
New York; Julian Lucas, Jr., president, 
Davis, Dorland & Co.; William FE. Mc- 
Kell, president, New York Casualty Co, 
and Kenneth Spencer, president, Globe 
Indemnity Co. 

The Chicago meeting will be held 
November 17, when Holgar J. Johnson, 
president of the Institute of Life In- 
surance. will deliver an address and 
diplomas will be presented by Dr. S. S. 
Huebner, chairman of the board of the 
institute. Dr. Loman points out. that 
the two regional meetings are being 
held this year in lieu of a national con- 
ferment on account of transportation 
difficulties. 





New York City Women 
Begin Fall Activities 


The Insurance Women of New York 
(City) has opened its 1943-1944 season 
Florence McCaskie, was a 
delegate to the state 
Syracuse, November 4, at which 
it was voted to form a Federation 0! 
New York Insurance Women’s Clubs. 

Forty of the Insurance Women 0! 
New York have made reservations tor 
the tea to be given Sunday, November 
14 at 3:30 P. M. at the Hotel Pennsyl- 
vania, which is the seventeenth annual 
friendship reunion of women’s clubs. 
The Woman's Press Club of New York 
City being the hostess club. The theme 
of the reunion will be “Charting @ 
Course for Women for the Pos! Wat 
World.” Among the speakers will be 
Evelyn Burns, economist, and Dean 
Virginia Gildersleeve of Barnard Col 
iege. Mrs. J. Borden Harrim wl 
present the American Women’s Asso 
ciation award for eminent achievement 
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Burdick Potomac Specia! 
In Northern New Jersey 


R. E. Burdick of East Orange has 
been appointed special agent in north 
ern New Jersey for the Potomac ‘str 
ance Company, as of November 15. Mr. 

3urdick has had many years experience 
in fire tinderwriting, rating, and engl 
neering and sales promotion. 
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WOMEN’S ASSOCIATION DRIVE 
Publicity Chairman Jackson Invites 
Women to Join; Messages From 
Mrs. Mayer and Miss Crosby 

oris Jackson, Los Angeles, publicity 
chairman of the National Association of 
Insurance Women, has invited all insur- 
anee women to join the association dur- 
ine its November membership drive in 
which the objective is to add at least 
1.000 new members and to establish state 
units in all states in which the insurance 
wouen are not organized. The associa- 
tion now has sixty-seven local clubs in 
thirty-one states. 

“One of the most important services 
rendered by the National organization,” 
M:-s Jackson says, “is that given mem- 
bers traveling from one state to another. 
Club memberships are transferable and 
immediate help is given to obtain posi- 
tions for out-of-town members through 
local employment committees. New- 
comers may immediately take part in 
educational and social activities and find 
conipanionship with women who have 
common standards and interests.” 

Miss Jackson points out that in addi- 
tion to employment, educational and 
social activities, local clubs are con- 
tributing to the war effort through 
providing blood donors, Red Cross work- 
ers, nurses’ aids and civilian defense 
workers. Many clubs report members 
who have joined the WACS, WAVES 
and Marines. Miss Jackson passes on 
the following message from Mrs. Elsie 
B. Mayer, Denver, founder and _ first 
president of the NAIW: 

“May our organization grow in num- 
bers but far more important than this, 
may it grow in usefulness and may we 
as members continue in our search for 
knowledge and the furtherance of the 
interests of the insurance fraternity. 
Above all, cultivate, endorse and foster 
good fellowship among all members of 
our National Association Women.” 

In connection with the drive, the 
association also is circulating a letter 
from Genevieve Crosby, Omaha, Neb. 
Miss Crosby’s letter, which is officially 
recommended by Mrs. Ada V. Doyle, 
Caldwell, N. J., president of the asso- 
ciation, points out that the organization 
“helps us to be more systematic, learned, 
congenial and happy.” 





Kelleher State Agent in 
N. Y. for Virginia F. & M. 


Claude D. Minor, president of the 
Virginia Fire & Marine, announces the 
appointment of Thomas A. Kelleher as 
state agent for that company in New 
York, excluding metropolitan and subur- 
ban territories. Mr. Kelleher’s head- 
quarters will be in the Chimes Building, 
Syracuse. 

_Mr. Kelleher, a graduate of Fordham 
University, for several years was asso- 
ciated with the educational activities in 
the home office of the Royal-Liverpool 
Groups and since May 1, 1940, has been 
special agent for those companies in 
northern New Jersey. 





ILLS SUPPORTED IN MONTANA 


Sam C. Ford of Montana and State 
Ih surance Commissioner John J. Holmes 
Nave joined forces with the Montana 
\ssociation of Insurance Agents in urg- 
ng enactment of S. B. 1362 and H. R. 

9-70, measures designed to keen the 
ulation of the insurance industry 
thin the power of the states. In 
eping with their stand, Governor Ford 
'd Commissioner Holmes have called 
mn the Montana representatives in 
ngress to support the bills. 


INDIANAPOLIS AGENTS ELECT 


. G. Gordner has been elected presi- 
lent of the Indianapolis Insurance 
ard. Other officers elected at the re- 
it annual meeting are E. E. McLaren, 
’ president, and Joseph W. Stickney, 
elected secretary-treasurer. Directors 
Serve ‘three-year terms are W. L. 
ppert, H. S. Shepard and J. A. Welch. 
¢ board was founded as the Indian- 
polis Fire Insurance Agents’ Associa- 
ton in 1903 











MINUTE 
COUNTS 


Many things cause job absences. 
It’s a community responsibility to 
lick lost time. Transit Companies, 
banks, stores, laundries, etc. may 
need to readjust their hours. And 
it’s each individual’s responsibility 
to be on the job every minute he 
possibly can. 


Lost time may mean lost lives. Let’s 
all team up to get this war over with. 
Let’s use our time the very best we 
know how. 


As the President said: “Lost ground 
can be regained; lost time never.” 


CONTRIBUTED BY 


RHODE ISLAND INSURANCE COMPANY 


PROVIDENCE + RHODE ISLAND 
Progressive in Outlook — Conservative in M anagement 
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Leaves NAIA to Become 
Counsel for Motor Bus Co. 





WILLIAM T. REED, JR. 


Willam T. Reed, Jr., manager of the 
Washington office of the National Asso- 
ciation of Insurance Agents, has an 
nounced his resignation, effective No- 
vember 15, to accept the position of 
general counsel to the Washington, Vir- 
ginia & Maryland Coach Co. of Arling- 
ton, Va. 

Mr. Reed was an individual agent 
member of the National Association of 
Insurance Agents when he was selected 
to open the Washington office in Au 
gust, 1934. He has faithfully represented 
the local insurance agents throughout 
the country for nearly ten years, during 
which time all legislative and Govern- 
mental matters affecting the insurance 
business have been handled through that 
office. 

Mr. Reed, known as “Tom,” was born 
in Washington, D. C., is married and has 
one son. He holds a Master of Laws 
degree from National University Law 
School, Washington, D. C. His first posi- 
tion was with the U. S. Department of 
State, after which he became manager 
of the insurance departments of the 
American Security & Trust Co., also 
Boss & Phelps, Washington realtors. He 
is a member of the Washington Board 
of Trade, National Fire Protection Asso- 
ciation, and is interested in various civic 
activities. 


National Fire Directors 


Honor Sidney T. Maxwell 


Presentation of a resolution unani- 
mously adopted by the board of direc- 
tors highlighted the directors’ dinner 
held at the Hartford Club, November 4, 
in honor of Sidney T. Maxwell, execu- 
tive vice president of the companies of 
the National Fire Group. Mr. Maxwell 
will retire as an officer November 15, 
but will continue as a director of the 
companies and as a member of the 
finance committee of the National. 

High tribute to Mr. Maxwell’s many 
years of valuable service to the fire 
insurance business and to the companies 
of the National Fire Group is tendered 
in the testimonial resolution which par- 
ticularly commends his excellent work 
in the conception and development of 
the National’s new home office building 
as chairman of the building committee. 
The resolution was presented to Mr. 
Maxwell in beautifully embossed form, 
bound in hand-tooled leather. 

At a luncheon for Mr. Maxwell held 
at the home office on November 5 his 
associates expressed their esteem and 
regard for him, based on their long 
association with him. The officers recog 
nized his keen interest in amateur 
photography by presenting him with a 
motion picture camera. The presentation 
on behalf of the entire official staff was 
made by President Frank D, Layton, 
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. SUPT. ON STATES RIGHTS 


Scheufler Hopes Supreme Court Will 
Follow Precedents and Uphold State 
Regulation of Insurance 

Insurance Superintendent Edward L. 
Scheufler of Missouri has written his 
approval of state supervision of insur- 
ance in a letter to Senator Frederick 
Van Nuys, chairman of the Senate Com- 
mittee on the Judiciary. The Superin- 
tendent, a Republican, thereby takes an 
opposite view to Attorney General Rey 
McKittrick, Democrat, of the same state, 
who appeared as a witness against the 
Bailey-Van Nuys bill at the hearing last 
week in Washington. In his letter Su- 
perintendent Scheufler said in part: 

“It is my studied conclusion that very 
serious and chaotic results would ensue 
should the established pattern, cumu- 
latively refined through the seventy-five 
years of reliance upon judicial construc- 
tion, be upset. 

“Irrespective of any particular indict- 
ment or any particular bill, the pending 
controversy involves a basic philosophy 
f government long maintained in this 
country, including protection to millions 
of citizens and the soundness and safety 
of billions of dollars of savings of the 
citizens. 

“You are, no doubt, informed of the 
action of the executive committee of the 
National Association of Insurance Com- 
missioners in recently declaring that the 
interests of the insuring public can best 
be served by proper supervision on the 
part of state governments, in keeping 
with constitutional limitations as de- 
fined by the United States Supreme 
Courts over the past seventy-five years. 

“There are occasional mistakes on the 
part of officials in both federal and state 
governmental operations; but, an occa- 
sional mistake that may be ferreted out 
incident to state supervision certainly 
does not justify the upsetting of such a 
basic institution, so ramifying in its 
effect as to every phase of social and 
economic import to the citizens of this 
great Republic. 

“In the over-all picture, the citizenry 
certainly has the right to rely upon a 
pattern so well established, and to trust 
that the Supreme Court will follow its 
well-established precedents. Certainly, as 
matters now stand, the unanimous re- 
sult of all judicial determinations is that 
federal jurisdiction as to insurance does 
not exist.” 


Field Directory For 
Kentucky-Tennessee 


Just issued is the 1943 Kentucky-Ten- 
nessee Insurance Field Directory. This 
directory, pocket-size, is published an- 
nually by the Insurance Field, Box 1164, 
Louisville, Ky. It contains invaluable in- 
formation for insurance interests in Ken- 
tucky and Tennessee. 

Complete and accurate ‘statistics on in- 
surance company operations in these 
states during the 1942 calendar year are 
included together with complete data on 
all insurance personnel in the states. A 
new feature of the directory is a list of 
Tennessee non-resident brokers as of 
September 8, 1943. All licensed agencies 
are listed in alphabetical order by cities 
for easy and quick reference. Accurate 
names of all members of agency firms, 
date organized and companies repre- 
sented are included in every instance. 

Other directories now available include 
those for Texas and Louisiana-Missis- 
sippi. Coming soon are similar direc- 
tories for New York, New Jersey and 
Carolinas- Virginia. 





PRIORITIES ASSUMPTION 

The Iowa Insurance Department has 
approved a new standard form, priori- 
ties assumption clause, to be known as 
form No. 301, for use when liability is 
intended to cover loss caused by priori- 
ties or civil authority order. The ridet 
is for attachment to fire policies cover- 
ing additional living expense, extra ex- 
pense, leasehold interest, rent or rental 
value, use and occupancy or business in- 
terruption. 


DEFERRED PAYMENT CLAUSE 


New York Fire Exchange Approves Loss 
Payment Clause for Optional Use 
On Time Element Policies 
The New York Fire Insurance Ex- 
change rates, rules and forms committee 
has approved for optional use the fol- 
lowing deferred loss payment clause on 
time element policies, including use and 
occupancy, rent, extra expense and sim- 

ilar forms: 

“The amount of any collective loss 
shall be ascertained and paid as pro- 
vided by the terms of this policy sub- 
ject to the following conditions: 

“1. In the event of claim, the amount 
of any loss which is passed upon an- 
ticipated loss of use in whole or in part 
in excess of six months shall be con- 
sidered as provisional and subject to 
review and _ correction every’ three 
months in accordance with the then 
existing conditions affecting restoration 
of the described property. Such review 
and correction shall be made at the end 
of the first six months’ period following 
date of loss .covering the next three 
months’ period and at the end of that 
period for the next succeeding three 
months’ period and so on until the en- 
tire period for which there is liability 
under this policy is exhausted or the 
amount of this policy through payments 
so agreed upon is exhausted whichever is 
first. 

“2. Payments of any agreed collectible 
loss covering the first six months’ period 
shall be made as provided by the terms 
of this policy. Payments on the provi- 
sional loss shall be made as promptly as 
possible after the amount collectible is 
agreed upon through review and correc- 
tion in accordance with paragraph 1 
above. 

“3. It is understood and agreed that 
nothing in paragraphs 1 and 2 above 
shall be considered as increasing the lia- 
bility of this company beyond the limi- 
tation provided in this policy.” 





ORDERED TO CHANGE WORK 


A number of the younger insurance 
men of the state of Washington have 
been advised to change their occupation 
and get into an essential industry within 
the next thirty days. Official notice 
issued by Walter J. DeLong, state se- 
lective service director. 


RECONSTRUCTION RULES 


Agents in New Jersey Told How to 
Proceed to Affect Repairs Fol- 
lowing Fire Damage 
Agents in New Jersey have received 
a bulletin dealing with procedure for 
reconstruction of buildings after fire 
damage, which answers many questions 
put to producers by assureds. The bulle- 

tin follows: 

“Residential homes, where there are 
less than six families or multiple resi- 
dences of six or more families: Within 
two weeks of the fire forms must be 
filed with the nearest WPB field office. 
If the estimated cost of reconstruction 
does not exceed $5,000 the owner may 
proceed with reconstruction at once, 
providing the forms—WPB 2896 and 
2897—W PB-617—have been filed with- 
in the time limit. If the estimated cost 
of reconstruction exceeds $5,000, the 
owner may perform the minimum con- 
struction necessary to make safe the 
structure and its contents but must re- 
ceive an authorization from WPB be- 
fore beginning any additional recon- 
struction. 

“Industrial, mercantile and other re- 
stricted construction: Within five days 
of the fire the nearest WPB field office 
must be notified by telegram stating 
(a) the cause of the damage, (b) the 
function of the structure damaged, (c) 
type of construction, (d) why immediate 
reconstruction is necessary and (e) the 
estimated cost of construction. (Forms 
WPB-617-257 must be used.) 

“Farm buildings: Within two weeks 
of the fire, form WPB-2570 must be 
filed with the county war board, usually 
located in the county seat, if immediate 
reconstruction is contemplated. No re- 
construction can be begun, except the 
minimum amount necessary to make 
safe and to protect the structure or 
contents until the United States De- 
partment of Agriculture has determined 
reconstruction is mecessary and an 
authorization to begin reconstruction 
has been received.” 





WALTER H. DEY DIES 
Walter H. Dey, 72, partner in the 
insurance firm of George W. Dey & 
Sons, Norfolk, Va., died November 5 
at a Norfolk hospital after a short ill- 
ness. 


+ * FIRE ** 


NEW YORK 


REINSURANCE 


Dwelling Fire Rates 
Lowered in Louisiana 


A substantial reduction in 
rates in Louisiana, effective November 
1, has been announced by the Louisiana 
Insurance Commission. New schedules 
just published by the Louisiana Rating 
& Fire Prevention Bureau eliminate all 
dwelling-to-dwelling exposure charges, 
and basic rates in second and third class 
towns have been changed. In making 
the announcement Frank E. Rainold, 
secretary of the commission, estimated 
that the over-all reduction would be ap- 
proximately 20%. 

“Under this revision,” said Mr. Rain- 
old, “dwellings in all towns will, hence- 
forth, be rated on a ‘flat rate’ basis, 
which method is already being used in 
the majority of other states. Dwelling- 
to-dwelling exposure charges which have 
contributed to the excessively high 
dwelling rates of the past have been 
eliminated in all towns, and in addition 
the multiple tenant charges and_ basis 
rates have been adjusted downward in 
those cases where necessary in order to 
produce equalization of rates as between 
the various communities.” 
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Court Holds Proof of Car Theft 
Depends on Evidence by Plaintiff 


he parked it by some party unknown to 
him. 
The 
rule can be laid down, 
accepted as a law of evidence that posi- 


action on an automobile theft in- 
surance policy was tried in Kentucky 
hefore a jury on the question whether 
the insured car was stolen by persons 
unknown to insured, on the night of 
August 3, 1941, as alleged by the insured 
" petition. It was further alleged 
that on the following morning, some few 
hours after the alleged theft, the car 
was found in a wrecked and demolished 
condition, in an old quarry, located on 
a road some three miles distant from 
the plaintiffs home in Mt. Vernon, Ky. 
Immediately after the car was stolen 
notice of such fact was given both the 
defendant and police. The trial resulted 
in a verdict for the defendant insurance 
company. Judgment thereon was af- 
firmed by the Kentucky Court of Ap- 
peals. Purcell v. Michigan Fire & Ma- 
rine, 173 S. W. 2d 134. 

The plaintiff's witnesses on the issue 
of ar of the theft were herself, her 
husband and a friend of the husband. 
The plaintiff’s testimony was to the ef- 
fect that at 6 o’clock on the evening of 
August 3 her husband, with her consent, 
took her car and drove away in it; that 
she did not thereafter see him until his 
return the following morning, about 
seven o'clock, when he was brought 
home by his friend and witness in the 
case in the latter’s car. 


Plaintiff’s Husband Only Witness 


Plaintiff's husband was her only wit- 
ness who, as the Kentucky Court of Ap- 
peals put it, “undertook to positively 
relate the time, place and circumstances 
under which the car was stolen from 
him,” although his story was very vague, 
confused and unsatisfactory. He was 
also plaintiff's only witness who was in 
a position and did purport and under- 
take to directly and positively testify 
both as to the fact and the attendant 
circumstances under which it was _ al- 
leged the car was stolen from him on 
that night. 

The appellate court stated in extended 
detail the testimony of plaintiff's hus- 
band and of his friend as to the facts 
and circumstances of the alleged theft, 
the friend testifying merely that he saw 
an automobile pass a house where he 
Was visiting about twelve o’clock that 
night which did not return while he was 
there: that this place was beyond the 
place where plaintiff's husband had tes- 
tified he left the car; that plaintiff's hus- 
band came to the witness’ place next 
morning about 6.30, and that he drove 
him to a garage and then home. The 


iil 


in he 


opini m also summarizes the testimony 
ot the witnesses introduced by the com- 
pany, as constituting circumstantial ev- 
idence contradicting the plaintiff’s hus- 
band's positive testimony that the car 


he i] e 
had heen stolen from him. 


Conflicting Evidence Presented 


This conflicting evidence, the court 
‘aid, made an issue as to whether the 
car was in fact stolen, as testified by 


hei l’s husband, or was, as contended 
y the company, not stolen but wrecked 
on this country road, when driven over 


the cliff, by insured’s husband sometime 
durins the night of August 3; and the 
jury's verdict so finding in effect, was 
Supprted by the circumstantial evidence 
introcuced by the company, which tend- 
ed to contradict and challenge the cred- 
ibilit of the husband’s direct testimony. 
Th jury’s verdict was that the car 
Was not stolen, though the company in- 


rina ‘d no evidence expressly contra- 
actin Purcell’s positive testimony that 
me ¢ 


* was stolen from the place where 


while no rigid 
it is universally 


court said that. 


tive testimony may be contradicted by 
circumstances, or a witness may be so 
evasive, equivocal, confused or otherwise 
uncertain as to make his credibility es- 
sentially a question for the jury. 

“The jury, in finding for the company, 
was not passing judgment upon the cred- 
ibility, quantum and probative character 
of the evidence offered on behalf of the 
defendant, but rather determined that 
the uncertain and unsatisfactory testi- 
mony of Purcell (plaintiff's husband) 
was not of such probative character or 
force as tended to establish the basic 
fact that plaintiff's car had in fact been 
stolen, upon which her right to recover 
on her policy depended.” 

The jury’s verdict showed, the court 
indicated, that the plaintiff had failed 
to maintain the burden imposed on her 
of making out her case, her evidence 
having failed to convince them that the 
car had in fact been stolen. The Ken- 
tucky rule is that “a litigant who has 
a cause of action which is denied by a 
pleading, must prove his case in accord- 
ance with established rules. This the 
jury by its verdict found plaintiff had 
failed to do and therefore refused her 
recovery for the theft of her car.” 


RUSH ON GREAT LAKES 


Underwriters Watch for Weather 
Changes as Ore Fleet Works Over- 
time to Meet 1943 Quotas 
The curtain has risen on the final act 
of the 1943 Great Lakes shipping sea- 
son. Mariners are beginning to look 
for “big seas,” snow and sharp drops 
in temperature, all of which will tend 
to impede the movement of war mate- 
rials and foods down the lakes. But 
the vessel operators, still faced with a 
big job in reaching their 1943 wartime 


goals, are hoping for a sailing season 
well into December to overcome the 


lag in shipments caused by a delayed 
opening and many days of Bs 

So far this Fall the Great Lakes 
fleet has had comparatively smooth 
sailing but, as one veteran of the lakes 
said, “anything can happen at this time 
of the year.” And the industry is pre- 
paring to meet the worst. 

At the head of the lakes, pre-steam- 
ing equipment is in readiness for sud- 
den drops in the temperature. The 
Great Lakes ore fleet during November 
and December must carry about 10,000,- 
000 tons of ore to reach the season’s 
86,500,000-ton goal. Up to November 1, 
shipments totaled 76,714,827 tons. Mar- 


iners are confident that the ore goal 
will be reached. 
Some predicted total ore shipments 


for the year may reach or exceed 9%0,- 
000,000 tons. However, additional boats 
are expected to switch from the ore to 
the grain trade before the close of the 
season, 


HENNESSY IS MADE CAPTAIN 
John M. Hennessy, Sr., Moellman & 
Hennessy agency, Louisville, Ky., has 
received notice that his son, John M. 
Hennessy, Jr., 23, has been promoted 
to the post of captain of field artillery 
and is stationed at Fort Sam Houston, 





Texas. Young Hennessy joined the 
Army by enlistment in October, 1941, 
and was graduated from the Officer 


Training School at Fort Sill, Okla. 





Cross Petitions in Collision Case 


Two cars belonging respectively to 
Gross and Rothen collided. Each car 
was damaged. Rothen was insured by 
National Retailers Mutual for damage 
to his own car, less $50 under deductible 
clause. Rothen’s loss was 407. The Na- 
tional Retailers paid him $357 under its 
policy, taking from Rothen an assign- 
ment of that part of his claim against 
Gross. Nearly two years later National 
Retailers sued Gross for the $357 it 
had paid Rothen, the summons being 
issued one day before the expiration of 
the Ohio two-year limitation for action. 

Some months later Gross, by permis- 


sion of court, served Rothen with sum- 
mons on the insurance company’s peti- 
tion to have him made a new party de- 
fendant. Rothen answered and cross- 
petitioned for judgment against Rothen 
for $1,000 for damages he sustained by 
ee negligence. 

A demurrer to this petition by Rothen 
was sustained in Akron Municipal Court 
on the ground that the action on the 
cross-petition by Gross was not brought 


within the statutory two-year period, 
and Rothen was dismissed as a party 
defendant. The Ohio Court of Appeals 


reversed this decision and remanded the 
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court with instruc- 
tions to over-rule Rothen’s demurrer to 
the cross-petition. Rothen appealed. 

The first question on appeal was: In 
an action by the assignee of part of a 
tort claim against a_tort- feasor, may 
such tort-feasor have the assignor of 
the claim made a party to the action? 
This question the Ohio Supreme Court 
answered in the affirmative. 

Second: If a counterclaim is not 
barred by a statute of limitation at the 
commencement of the action in which 
it is pleaded, the Supreme Court holds, 
it does not become so during the pend- 
ency of such action. The judgment of 
the Court of Appeals was therefore af- 
firmed, 

Hart, J., dissented in part, on the 
ground that, since Rothen did not at- 
tempt to assert his claim until after the 
period of limitation had run against it, 
his claim was barred. 


cause to the trial 





Rhode Island Buys Holborn 


Pan American Corporation 
Stewart Hopps, director of the Rhode 


Island Insurance Co. has bought the 
interests of Robert Van Iderstine and 
John N. Gilbert in the Holborn Corpo- 
ration, at 80 John Street, New York 
City. 

Messrs. Van Iderstine and Gilbert will 


continue with the Holborn Agency at 
another address, which will be announced 
soon. They will only do United States 
business. Robert Schelsinger Ahrens 
will continue as vice president in charge 
of the Latin American department as of 
January 1, 1944 
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New York Department Expected to Act 
On Stock Company Compensation Plan 


Sayer Kills Rating Board Resolution of Approval; Spencer in 
Sharp Retort Regrets Sayer Joined With One 
Non-stock Carrier and State Fund 


With General Manager Henry D. 
Sayer of the Compensation Insurance 
Rating Board of New York casting the 
deciding vote under which the board 
late last week disapproved the new work- 
men’s compensation rating program and 
issuance of a sharp retort by President 
Kenneth Spencer of the Globe Indem- 
nity Co., chairman of the casualty re- 
search committe of the Association of 
Casualty & Surety Executives which 
developed the program, it is now ex- 
pected that the Insurance Department 
of New York will render an early de- 
cision on the stock company program, 
already on file with the Department. 

The action of Mr. Sayer in killing the 
resolution in support of the program 
precludes official filing by the board of 
the joint program for stock and non- 
stock carriers approved by the National 
Council on Compensation Insurance. It 
is believed that the Department has 
withheld action on the stock company 
filing, pending action by the board on 
the part of the rating board. 


Tie Vote Recorded 

On the resolution before the rating 
board to approve the program a tie vote 
was recorded, two votes being cast 
against it, two for it, and one member 
refraining from voting. Under the con- 
stitution, the General Manager cast the 
deciding vote under which the resolution 
was defeated. The program under con- 
sideration consisted of two separate 
plans for stock and non-stock carriers, 
each plan consisting of an optional ad- 
vance discount plan and three retrospec- 
tive rating plans, for risks with annual 
premium of $1,000 or more, all em- 
bodying the principle of gradation of 
expense loading. No plan was submitted 
by the New York State Insurance Fund. 

Mr. Sayer, explaining his vote, de- 
precated the tendency toward a mul- 
tiplicity of plans and said the adoption 
of dual rating plans “breaks down the 
very unity of the rating structure which 
has been built up in this state.” He 
said further that “a more serious and 
fundamental difficulty arises in the fact 
that the program as filed concerns itself 
only with the large risks and makes no 
effort correspondingly to ease the bur- 
den upon risks whose annual premium 
volume is under $1,000. 

While it has been urged that adoption 
of the National Council program in a 
number of states necessitates the adop- 
tion of the plan in New York in the 
interest of uniformity, Mr. Sayer took 
the position that uniformity “ought not 
to be sought at the expense of sound 
insurance principles or sound public 
policy.” 

Spencer’s Statement 

Commenting on the board’s disapproval 
of the plan, Mr. Spencer characterized 
this action as regrettable and due to 
apparent misunderstanding of the facts. 

“It is of record,” he said, “that the 
stock company members of the com- 
mittee voted for the program; one non- 
stock member voted against it, as did 
the State Fund, and one non-stock mem- 
ber did not vote. The action of the 
committee is particularly unfortunate be- 


cause of all the members of committee 
who are bound by the decision, only one 
voted against the program. The State 
Fund, whose vote created the tie, is not 
bound by the board’s action, or by any 
ruling of the Insurance Department, but 
is free to adopt the program for itself, 
or any modifications of it, or any other 
rating procedure it may elect at any 
time. 

“We are sorry that General Manager 
Sayer thought it necessary for him to 
join with the one non-stock member and 
the State Fund in resolving the tie by 
a negative vote. His statement explain- 
ing his vote seems to indicate that his 
decision was based upon a misunder- 
standing of the facts.” 

Challenging Mr. Sayer’s statement 
that the new program breaks down the 
unity of the rating structure, Mr. Spen- 
cer said there has been no unity of 
the rating structure in New York State 
for a number of years. “The State 
Fund,” he said, “while a member of the 
board and all of its committees, is not 
bound by, and does not abide by, the 
board’s action with respect to rates, 
yet as in this instance it does not re- 
frain from imposing its desires on those 
who are bound by the board’s action. 

In Public Interest 

“In essence, the program is a liberal- 
ization in the interests of the insuring 
public of rating methods already recog- 
nized and in effect in New York State. 
Those methods are now time tested and 
their successful application during the 
past several years is a complete answer 
to the arguments advanced by Mr. 
Sayer in support of his position. The 
program is the result of careful study 
and consideration by highly qualified in- 
dividuals representing the component 
elements of the compensation insurance 
industry. That it has been well received 
throughout the country, is attested by 
its widespread approval in other rate 
regulated states and by the endorse- 
ment given it by organizations repre- 
senting buyers of insurance. 

“It is not advanced and should not be 
considered as a ‘competitive’ program 
except in the best sense of that word. 
It is designed to effect economies in the 
cost of compensation insurance and to 
reflect the results of those economies 
equitably among the risks which pro- 
duce them. If that tends to equalize 
costs among different types of carriers 
and thus to minimize competition on a 
price basis it is a healthy result and 
carries with it nothing but advantage to 
the insuring public. It cannot be em- 
phasized too often that no increase in 
cost is involved for any risk, large or 
small. The program is based entirely 
upon the principle of a graded reduc- 
tion in expenses by size of risk to re- 
flect more correctly the actual incidence 
of such expenses.” 





C. H. HOLLAND DIES 

Charlton Gilmore Holland, 66, mem- 
ber of the old and well-known Danville, 
Va. agency of Waddill, Holland & 
Flinn, died last week. His widow and 
one son, Dr. Charlton Gilmore Holland, 
Jr., surgeon in the United States Ma- 
rine Corps, survive. He was a charter 
member and past president of the Dan- 
ville Rotary Club. 


Surety Ass’n 35 Yrs. Old 


Organized Nov. 11, 1908 With Edwin 
Warfield as First President; Some Origi- 
nal Organizers Alive and Active Today 

The Surety Association of America 
observed its thirty-fifth anniversary yes- 
terday, November 11. It took its corpo- 
rate title on November 11, 1908 when 
about twenty high-ranking officers of 
thirteen surety companies met at Hotel 
Manhattan, N. Y. and adopted a con- 
stitution and by-laws. Wm. M. Tom- 
lins, Jr., now first vice president of 
American Surety and then with the Title 
Guaranty & Surety Co., was the first 
secretary of the association and took the 
minutes of that memorable meeting. 

Among those attending who are still 
alive and active today were the follow- 
ing: F. W. Lafrentz, board chairman, 
American Surety and New York Cas- 
ualty; T. J. Falvey, president, Massa- 
chusetts Bonding; Wm. B. Joyce, an 
insurance broker today, formerly chair- 
man, National Surety ; Wm. M. Tomlins, 
Jr, J. Kemp Bartlett, executive vice 
president, United States F. & G. 

The late Edwin Warfield, president, 
Fidelity & Deposit and one-time gover- 
nor of Maryland, presided at this or- 
ganization meeting and was first presi- 
dent of the Surety Association. Its other 
original officers included H. C. Willcox, 
American Surety, and John R. Bland, 
United States F. & G., vice presidents, 
and Mr. Tomlins as secretary-treasurer. 

Today the association operates with 
no permanent president or chairman but 
before adjournment of each meeting 
there is elected a chairman to preside 
at the next meeting. An executive com- 
mittee runs the affairs of the organiza- 
tion, today’s chairman being Charles L. 
Phillips, executive vice president, United 
States F. & G. E. Vernon Roth is 
secretary-treasurer. 

The Surety Association is undoubtedly 
the oldest organization of its kind in 
the casualty and surety business. 


$25,000 Gift to N. Y. Society 
Honoring F. W. Lafrentz 


The executive committee of the board 
of trustees, American Surety, has 
authorized a gift of $25,000 to the Insur- 
ance Society of New York, Inc. in honor 
of F. W. Lafrentz, chairman of the 
board, who on November 1 celebrated 
his fiftieth anniversary with the com- 
pany. The resolution authorizing the 


contribution said: 
Whereas our Chairman, F, W. Lafrentz, on 


November 1, 1943, completed fifty years of serv- 
ice with American Surety Co. of New York, and 

Whereas Mr. Lafrentz has contributed much 
toward the development of corporate suretyship 
and insurance during the past half century, and 
has always evidenced a keen interest in and 
strongly supported various activities relating to 
the broad field of education, now, therefore, 
be it 

Resolved, that in commemoration of this 50th 
anniversary $25,000 be contributed to the Insur- 
ance Society of New York, Inc. for the purpose 
of establishing a permanent endowment fund to 
be known as the “F. W. Lafrentz Suretyship 
and Insurance Educational Fund.” 

The Insurance Society of New York 
was incorporated by act of the State 
Legislature on April 12, 1929. It is a 
non-profit professional and educational 
organization supported by membership 
dues, fees charged for courses in insur- 
ance, and endowments. 


W. J. Driscoll in N. Africa 
Reads N. Y. Paper Regularly 


William J. Driscoll, well known cas- 
ualty production man, now third class 
petty officer in the Sea Bees, U. S. 
Naval Construction detachment, has 
been in North Africa for some months 
and working hard. He has just received 
a North African campaign stripe, having 
been in the thick of things. “Bill” 
writes that he-is a subscriber to the 
New York World-Telegram and Esquire 
in addition to The Eastern Underwriter 
which helps to keep him posted on hap- 
penings here. He was in the metropoli- 
tan N. Y. production department of 
U. S. Casualty in civilian life. 





N. J. Casualty Managers 
Hear W. D. O’Gorman 


HIGHSPOTS RECENT TRENDs 


Hopeful that N. J. Qualification; Bil] 
Will be Passed by Legislatur: ; 
Discusses Public Relations 


William D. O’Gorman, vice president, 
O’Gorman & Young, Inc., Newark, N. J, 
and immediate past president, New Jer- 
sey Association of Insurance Agents, was 
the guest speaker at the November 
luncheon meeting of the Casualty Under- 
writers Association of New Jersey on 
Monday this week. He was introduced 
by John C. Nolan, Aetna Casualty & 
Surety, president of the organization and 
gave an impressive talk on the progress 
of the New Jersey association during 
the past year and highspots of the recent 
Pittsburgh convention of the National 
Association of Insurance Agents. He 
spoke particularly of the proposed quali- 
fication bill for brokers and agents in 
New Jersey which, he said, will be intro- 
duced this winter and with the approval 
of the Department of Banking and In- 
surance. He saw excellent chances for 
the passage of this bill. 

The speaker also spoke of the careful 
study made of the New Jersey fire pol- 
icy contract and the new standard fire 
policy of New York State and said that 
the association had recommended to the 
Department the adoption of the New 
York policy after a waiting period of a 
year. Mr. O’Gorman then complimented 
the public relations committee of the 
New Jersey association for its excellent 
job in the past year, saying: 


Has Lined Up Support for S. 1362 


“The New Jersey association has in- 
dexes showing the names of each mem- 
ber who is closely and personally ac- 
quainted with every member of the legis- 
lature in Trenton and also in Washing- 
ton. At present we are very much inter- 
ested in the U. S. Senate Bill No. 1362 
and you will, I think, be glad to know 
that we have definite assurance from 
both senators and all but three of the 
New Jersey congressmen that they will 
work and vote for this bill or the similar 
house bills.” 

The speaker also told of the study 
made by the casualty committee of the 
New Jersey association and its adverse 
report on the new compensation insur- 
ance rating program of the stock cas- 
ualty companies. He happily touched on 
the award of the Sparlin cup made to 
his organization at the NAIA annual 
meeting, and of the 50th anniversary 
souvenir book which was prepared and 
widely distributed. 

Before closing Mr. O’Gorman gave a 
personal opinion on the Atlanta case, 
which involves the South Eastern Un- 
derwriters Association, declaring: 

“One hears it said that if the Atlanta 
case is lost before the Supreme Court, it will 
be the beginning of the end. I do not alto 
gether adhere to that statement, because while 
I certainly am no lawyer, I do know that the 
case would then go back to the Atlania Court 
and in all probability it would be tric: Z 
the Judge who has already thrown it out 0! 
court, causing the appeal to the Supreme Court. 

“All of us, I think, in insurance have been 
worried in recent years by the growin aspect 
of the likelihood of federal control, if oot the 
actual taking over of the entire busines: of im 
surance. For myself I was tremendous! heart 
ened by the election of last week becau:: | amt 
lead to believe that the new deal is mn soins 
to be permitted to continue its abnorn 
opment of vast bureaus responsible on! 
Executive. In fact I am now very hop 
they will be very much curtailed.” 
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Underwriters of New Jersey wi 
new officers for 1944 and nom! 
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F. W. Lafrentz Anniversary Dinner 


Notable Event in Insurance Annals 


\ notable event in insurance annals 
was the dinner November 1, celebrating 
the fiftieth anniversary of F. W. La- 
freniz, Chairman of the board of the 


\merican Surety and New York Cas- 
ualty Cos. It was strictly a “family” af- 
fair. when more than 400 officers, direc- 
tors. trustees and employes of the com- 
pares gathered at the Downtown Athle- 
tic Club in New York City to pay trib- 
ute to the man who served so many 
years as president of the companies and 
is now their chairman. 

Of the Lafrentz family itself, there 
were present, in addition to the chair- 
man, his son, A. F. Lafrentz, president 
of the companies, Mrs. A. F. Lafrentz, 
and Mrs. J. F. Bryan, his daughter. Mrs. 
F, W. Lafrentz could not attend as she 
was ill. 

Features of the dinner were the pre- 
sentation to Mr. Lafrentz of a silver 
plaque designed by the sculptor, Jeno 
Juszko, commemorating the chairman’s 
half century of service, and Mr. La- 
frentz’s cutting of the fiftieth anniver- 
sary cake on which were fifty-one 
candles—the odd candle representing the 
first anniversary of the employe asso- 
ciation of American Surety and New 
York Casualty. 


President A. F. Lafrentz Speaks 


President A. F. Lafrentz, addressing 
the dinner guests, pointed out that there 
were 8347 years of continuous service 
represented by all those present, with 
an average of 221%4 years each. This in- 
cluded trustees of American Surety and 
directors of New York Casualty. He 
then introduced Mrs. J. F. Bryan, Mrs. 

IF. Lafrentz, and trustees of the com- 
pany: Joseph F. Abbott, George A. An- 
derson, Newcomb Carlton, Fannin W. 
Charske, William E. Hall, Henry O. 
Havemeyer, James T. Lee, Matthew S. 
Sloan, Frederick P. Small and Bronson 
Winthrop. 

Next he introduced the following di- 
rectors of the New York Casualty: 
Charles C. Auchincloss, Goodwin B. 
Beach, J. Frank Clancy, Stephen V. 
Duffy and Peter Grimm, asking all, both 
trustees and directors, as he named them, 
to stand. He also asked R. E. Robson 
and John M. Pfeiffer to stand as both 
of these men completed fifty years of 
service with the organization this year. 

He mentioned that there were present 
thirty-six employes from the branch of- 
fices outside the metropolitan district— 
one from each branch office. 


Tributes to Chairman Lafrentz 


Paying tribute to Chairman Lafrentz’s 
early pioneering and present go 
in the surety field were Albert H Wig- 
gin and Judge Jeremiah T. Mahoney, 
trustees of American Surety; Percy C. 
re 3 director, New York Casualty, 

nd W, M. Tomlins, Jr., first vice presi- 

nt of American Surety. President La- 
entz read a letter from Floyd A. Ro- 
laine, assistant manager, fidelity de- 
partment, and president of the employe 
a sociation, who was to have spoken 
a prevented by illness from at- 
ding, 

W. E. McKell, president of New York 

sualty and vice president of Ameri- 

n Surety, presented the silver plaque 

Chairman Lafrentz, saying in part: 

“We usually think ‘of pioneers going 
\Vest, but fifty years ago a pioneer came 
ast. The surety business really was a 

neering business in those days. None 

the roads were mapped; each com- 

” had its own kind of leadership. 

: have since come to know such lead- 

‘Sas rugged individualists. They 

‘ilded well, however, and we have a 

eat industry today. 

“The American Surety can well be 

oud of the leadership of F. W. La- 
irentz. It has been a constructive lead- 
tship. It has been a helpful and friend- 

leadership. Mr. Lafrentz has always 





Standard Flashlight Co. 
F. W. LAFRENTZ 


been one of us. His has not been a 
leadership of commands. When a word 
of encouragement is needed, it is given. 
He does not fail to recognize work well 
done. He always has a sense of humor, 
even if the road is rough. He has a 
twinkle in his eye that one can not for- 
get and a smile that is contagious. 
Presents Juszko Plaque 


“On the occasion of his fiftieth anni- 
versary with the company we wanted 
to give expression of our esteem and 
affection for him personally and to rec- 
ognize his accomplishments. With that 
thought in mind we arranged with Jeno 
Juszko, well-known sculptor, to create 
a portrait of Mr. Lafrentz on a silver 
plaque, a picture of which appears in 
the souvenir program that you have be- 
fore you. These words appear thereon: 
‘Presented to Ferdinand W. Lafrentz 
on his fiftieth anniversary with the 
American Surety Co. of New York... . 
1893-1943. . . . His vision and high ideals 
have not only contributed to the suc- 
cess of this Company but have also been 
an inspiration to all of his associates.’ ” 

Mr. Lafrentz came to the American 
Surety from Ogden, Utah, in 1893. He 
has been chairman of the board of that 
company since January, 1926. Besides 
also being chairman of the board of 
New York Casualty Co., he is a trustee 
of the Central Savings Bank, and a di- 
rector of the Amsuco Securities Co., the 
Canadian Surety, Compania Mexicana de 
Garantias, S. A., and Guardian Life. 





J. D. Dorsett on Program of 
Indus. Hygiene Foundation 


J. Dewey Dorsett, assistant general 
manager, Association of Casualty & 
Surety Executives, was on the program 
November 10-11 of the Industrial Hy- 
giene Foundation’s annual meeting in 


Pittsburgh. He spoke on “Medical 
Testimony Before Industrial Commis- 
sioners.” Mr. Dorsett is on the board 


of trustees of the foundation and a mem- 
ber of its legal committee. 

Other topics of insurance interest on 
the program included a progress report 
on a study of disability in  silicotics, 
which was presented by Dr. L. U. Gard- 





O.K. STOCK COMP. PLAN IN TEXAS 





Commissioners Deny Rating Proposal 
of Non-Stock Cos.; Public Hearing 
Set for November 19 
J. P. Gibbs, casualty insurance com- 
missioner, announces that the Texas 
Board of Insurance Commissioners has 
promulgated guaranteed cost discounts 
of workmen’s compensation insurance 
premiums which will mean a saving of 
approximately $2,500,000 based on total 
premiums written during the calendar 

year 1942. 

In addition, the board has prescribed 
three alternative retrospective rating 
plans which are part of the new com- 
pensation rating program. 

After careful consideration of the pro- 
grams filed by the National Council the 
commissioners found the graduation 
of administrative, pay roll audit, field 
supervision and acquisition expense ele- 
ments fundamentally sound if done on 
an equitable basis. They found that the 
stock company program was not dis- 
criminatory to the smaller premium risks 
or to any risks because the discounts 
are uniform for all risks up to any given 
amount of premium and the higher dis- 
counts apply only to that part of the 
premium within a higher bracket. 

In rejecting the program of the non- 
stock carriers, which called for higher 
expense factors than those embodied in 
the stock company plans, the board 
stated that it had found upon investiga- 
tion that some of the so-called “sliding 
scale” participating companies use grad- 
uated expenses in the determination of 
dividends to be paid to a policyholder. 
It found upon examination of records 
of the actual expenses of so-called “flat 
dividend” companies that it would not 
be reasonable to contend that the dis- 
counts prescribed would be confiscatory 
to that class of carriers. 

The orders to include these changes 
are to become effective January 1, 1944. 

The Texas Board of Insurance Com- 
missioners will hold a statewide hearing 
on workmen’s compensation insurance 
rate matters November 19 in Austin. 

Undoubtedly A. J. Branscom, chair- 
man of the Texas State Manufacturers 
Association, will be a prominent figure 
at this hearing. He has already asked in 
a petition filed with the state board of 
commissioners why the effective date of 
the promulgated guaranteed discounts 
should be made January 1, 1944 instead 
of October 1, 1943. He said: “We think 
this is a $600,064 question and wonder 
why we employers cannot get that sav- 
ings for the last three months of 1943.” 





V. F. DONAHUE’S CHANGE 
Mass. Bonding’s Newark, N. J. Man- 
ager Resigns to Join Cronheim Agency 

of Same City as Manager 

Vincent F. Donahue, manager of 
Massachusetts Bonding in Newark, N. J. 
for the past three years and before that 
assistant manager of the office, has re- 
signed to join the David Cronheim 
Agency of the same city as its manager, 
effective November 15. Mr. Donahue 
has had fourteen years’ experience in 
the casualty-surety business, the Mass- 
achusetts Bonding being his one and 
only company connection. For the past 
two years he has been secretary of the 
Casualty Underwriters Association of 
New Jersey and in that organization he 
has made many friends. 

One of Mr. Donahue’s wartime activi- 
ties has been as a member of the New 
Jersey State Guard. 





JOINS CENTRAL SURETY 
H. Gordon Eason, past president of 
the Des Moines Casualty & Surety Club, 
has resigned as regional supervisor in 
Iowa and Nebraska for the Ocean Acci- 
dent and has joined the Central Surety 
of Kansas City. 





ner and Dr. George Wright of the 
Saranac Laboratory, and a panel dis- 
cussion on “Putting the Disabled Vet- 
eran Back to Work.” 


> S NORTHWEST APPOINTMENT 


N. Y. FEDERATION MEETING 





President Wadsworth and Exec. Chair- 
man Thompson to Preside at Dec. 22 
Affair; Gov. Saltonstall Speaker 
Plans are nearing completion for the 
twenty-ninth annual convention of the 
Insurance Federation of New York, 
Inc., which will be held December 22 
at Hotel Commodore, N. Y. Harry H. 
Wadsworth of Syracuse, president of 
the organization, will preside over the 
business meeting starting at 10 A. M. 


Election of new officers and directors 
will take place and reports made by 
officers and various committee chair- 
men, Everette H. Hunt,- counsel and 
secretary, among them. 

William J. Thompson, Globe Indem- 
nity vice president, will preside over 


the luncheon in his capacity as execu- 
tive committee chairman. It will start 
at 12:15 P. M. and as previously an- 
nounced, Gov. Leverett Saltonstall of 
Massachusetts will be the speaker on 
the subject: “States’ Rights and Free 
Enterprise.” Timeliness of this subject 
and the fine reputation held by Gov. 
Saltonstall is expected to draw a big 
attendance, probably exceeding the 800 
mark of last year’s luncheon. Reserva- 
tions, in fact, are now coming in and 
those wishing to reserve tables, seating 
ten, at $2.25 per person should contact 
G. A. Buckingham, c/o New York 
Board of Trade, 41 Park Row, N. Y. 
President Wadsworth will welcome the 
guests at the luncheon. 

Committee on arrangements is headed 
by Charles S. Ashley, resident vice 
president, Maryland Casualty, and is 
doing a fine job in stimulating interest 
in the affair along William Street. 

Afternoon session will be devoted to 
election of executive committee mem- 
bers and to general discussion. Key- 
note of the meeting, as succinctly ex- 
pressed by James R. Garrett, National 
Casualty, a past president and_ this 
year’s publicity chairman, is “Preserve 
Free Enterprise.” 


Texas Board Holds Against 
Advancing Comp. Reduction 


The Texas Board of Insurance Com- 
missioners has denied the petition of a 
committee from trade associations and 
the Texas State Manufacturers Associa- 
tion that the effective date of premium 
reductions on workmen’s compensation 
insurance be made retroactive to Oc- 
tober. The new rates -will become effec- 
tive January 1. The board felt that 
a retroactive order probably could be 
held invalid, and also pointed out that 
the composite out of which the saving 
will be made is based on the choice of 
four optional plans, and that the Jan- 
uary | date will give the premium payers 
the opportunity to make a wise choice 
of the most desirable plan. In addition, 
the board explained that numerous forms 
must be prepared before the optional 
plans can be used and to put the order 
for reduced rates into effect before the 
forms were ready would bring on much 
confusion. 

The petition said that if the new rates 
mean a $2,500,000 annual savings to em- 
ployers of labor, as claimed by the board, 
more than $600,000 is being lost to em- 
ployers by postponing the effective date. 





R. G. WATERS IS ADVANCED 


R. G. Waters, formerly casualty insur- 
ance commissioner of Texas, who has 
been assistant manager in the South- 
western territory for the Pacific Em- 
ployers Insurance Co., has been named 
resident manager. John C. Graham, 
who has been resident manager, is re- 
turning to the home office in California. 
Mr. Waters will have his office in 
Houston, Tex. 





Gould & Gould, Inc., Seattle general 
agents, has been appointed to represent 
American Casualty of Reading for fidel- 
ity and surety lines in Washington, 
Oregon, Idaho and Alaska. 

Tileston Grinstead, is manager of the 
firm’s surety department. 
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Bailey Looks to Private Enterprise to 
Curb Inflation in Post-War Era 


“The post-war age will be as good as 


we make it—and the encouraging thing 


business leaders 
preparing to make it 
William B. 


Insurance 


is that thousands of 


are planning and 
good,” 
economist of The 
Co., told 


Jincinnati 


Professor jailey, 
Travelers 

representatives of 
recent 


Travelers 
and vicinity at a 
Cincinnati. 

Theme of Professor Bailey’s talk was 
“What Insurance Men May Expect in 
the Post-War Years.” His observations, 
he said, were based on the study of 
certain trends. “One of the trends that 
wives me the greatest encouragement 
today is the growing recognition on the 
part of American industry of the im- 
portance of providing employment in 
the post-war era and the definite plans 
that it is making toward that end. 

“It seems as though American industry 
has now adopted the doctrine of nob- 
lesse oblige. The corporation is com- 
paratively new development. During the 
adolescence of our corporative age, 
many business organizations grasped for 
profits, but were inclined to overlook 
their obligations to those who made 
those profits possible: their employes 
and also their customers. When _ busi- 
ness fell off, they turned their employes 
into the street. When they enjoyed a 
monopoly, they forced their customers 
to pay all the traffic would bear. 


meeting in 


Business Comes of Age 
business has now come of 
age. Leaders in nearly every line of 
business are giving serious considera- 
tion today to providing employment for 
our returned soldiers and displaced war 
workers in the post-war era. 

“Our business leaders recognize that 
high level employment in the years fol- 
lowing the war is essential. They know 
that if private industry doesn’t provide 
. the Government will. And they know 

if the Government has to find jobs 

12 or 15 million workers, it would 
lave to invade fields now dominated by 
private industry to do it. They are 
willing to risk private capital to create 
new opportunities for employment. And, 
after having watched how American in- 
dustry licked the problem of conversion 
to all-out war production in less than 
a year, I'm confident that it can lick 
this problem of high level employment 
in the post-war era. If private industry 
is able to provide jobs for the returned 
soldiers and displaced war workers, 
there should be no serious depression in 
the years immediately following the war. 
danger of inflation and 
until industry is fully re- 
peacetime production. But 
worried by this. In the 
first place, the American public is 
handling its money in a very conserva- 
tive manner. And looking over the en- 
tire American scene today, there is little 
evidence of any inflationary buying any- 
where. The stock market is behaving 
itself in an exemplary manner.  Keal 
estate prices have moved up a bit, but 
shees s nothing in any way comparable 
to the Florida boom. The people who 
are making big money today are hand- 
ling that money in a very sensible 
manner. 

Little Danger of Inflation 

‘As long as that cautionary, conserv- 
ative attitude persists, there’s little 
danger of inflation. I think that as long 
as an element of uncertainty exists, 
people are likely to hang on to their 
money \fter reconversion is com- 
pleted, that uncertainty will disappear, 
and people will probably begin to spend 
freely; but by that time consumers’ 
goods will again be in full swing and 
production should be able to keep pace 
with demand. 

“There’s always danger of inflation 
whenever the national income far ex- 
ceeds the value of consumers’ goods that 


“Corporate 


“There is 
there will be 
converted te 
I'm not greatly 


WILLIAM B. BAILEY 


can be produced to meet this income. 
This danger will continue to exist for 
the duration and for one to two years 
after the end of the war. But wartime 
controls are likely to be kept in force 
as long as the danger lasts, and also 
the American public is saving a large 
percentage of its wartime earnings, and 
is likely to continue to do so as long 
as uncertainty exists as to the duration 
of its wartime jobs. I think our chances 
of escaping an inflationary boom and 
its disastrous collapse are much better 
during and following this war than they 
were after the first World War or the 
Civil War. 

“It is my guess that we will see less 
bickering between Government and busi- 
ness in the post-war years than we saw 
during the decade of the thirties.” 

Conditions in Insurance Field 

In looking forward to conditions in 
the insurance field following the war, 
Professor Bailey said, “I think it is 
very likely that the general price level 
will be at least 25% higher than it was 
before we entered the war. That means 
that men will need at least 25% more 
life insurance if their families are to 
enjoy the same living standards that 
they wanted them to have before the 
war. Life insurance sold to the soldiers 
during the last war stimulated their 
interest in additional life insurance 
after they returned to civilian life. The 
National Service Life Insurance, sold to 
the 10 or 12 million men in military 
service in this war, should help to 
arouse the desire for more adequate 
protection when these men return to 
peacetime jobs. 

“It seems reasonable to expect a large 
volume of new construction, particularly 
new homes, in the years following the 
war. Should this develop, it would 
mean new opportunities to write fire in- 
surance. 

“T believe that more states will follow 
the example of New Hampshire, New 
York, Maine and Indiana and_ pass 
automobile  safety-responsibility laws 
with real teeth in them. The passage 
of such a law invariably results in the 
percentage of insured cars in those 
States. 

Sees 40,000,000 Cars in Use 

“It wouldn’t surprise me to see the 
number of cars in use increase to 40,- 
000,000 within the next 10 years. Also 
I expect to see a big increase in the 
number of privately owned aircraft. I 
think there will be great opportunities 
for the writing of aviation insurance 
after the war—and if I were at least 
twenty years younger and in the selling 
end of the business I’d begin to look 
into the possibilities of aviation insur- 
ance right now.” 


Pink Heads New York 
Defense Rental Area 


APPOINTMENT IS TEMPORARY 
Former Superintendent on Loan From 
Hospital Concern as Public Serv- 
ice; Is Housing Authority 


Louis H. Pink, former Insurance Su- 
perintendent of New York and now 
president of Associated Hospital Service 
of New York, has been appointed by 
the Office of Price Administration as 
director of the New York defense rental 
area. Mr. Pink is undertaking the work 
as a public service without compensation. 
The appointment is temporary and ac- 
cording to OPA, he is “under war 
emergency leave granted by the board 
of directors of the Associated Hospital 
Service.” ; 

Mr. Pink will be in full charge of the 
rent control program which went into 
effect last week in the five boroughs of 
New York and Nassau and Suffolk 
Counties. He assumed his duties on 
Monday of this week at the principal 
rent area office at 535 Fifth Avenue, 
New York City. 

It is believed that Mr. Pink will stay 
with OPA only until the rent control 
machinery is functioning smoothly or a 
further, permanent appointment has 
been made. 

Praise From La Guardia 
the choice of Mr. 


Commenting on 
: 
Mayor La Guardia 


Pink for this post, 
of New York City said: 

“A very splendid appointment. It 
couldn’t be better and I am very happy 
about it. The city will give its fullest 
cooperation.” 

Acting OPA Administrator Chester 
Bowles, also expressed gratification of 
Mr. Pink’s acceptance, saying: 

“The New York rent project is the 
largest undertaking in rent control in 
the country. It is imperative that we 
give the tenant full protection against 
rising rents and at the same time assure 
property owners a fair and reasonable 
administration. Mr. Pink will do this.” 

Leader in Field 

John R. Johnson, acting regional OPA 
administrator, in announcing the ap- 
pointment, said that Mr. Pink’s work in 
housing had “earned him a_ national 
reputation as one of the leaders in the 
field and his acceptance of this post as 
a public service assures rent control ad- 
ministration in this area of the highest 
caliber.” 

Mr. Pink became president of the 
Associated Hospital. Service upon his 
resignation as Insurance Superintendent 
last February. He has long been ac- 
tively connected with housing problems. 
lor several years he was chairman of 
the State Board of Housing and was a 
member of the New York City Housing 
Authority. He is now chairman of the 
board of the National Public Housing 
Conference, an agency frequently con- 
sulted by Federal and local governments 
on housing problems. 


Anchor Casualty Purchases 
Twin Cities Midway Building 

Anchor Casualty Co. has purchased 
the Midway office building midway be- 
tween St. Paul and Minneapolis and 
intends to move its home office there 
within the next few months. The Mid- 
way Building is one of the most attrac- 
tive on University Avenue, the main 
thoroughfare between the two cities. It 
contains 30,000 square feet of floor 
space. 


TRANSFERS J. K. MacKENZIE 

J. Kenneth Mackenzie, surety under- 
writer in the bonding department of the 
Kansas City office of the Maryland Cas- 
ualty Co. for the last seven years, has 
been transferred to be assistant man- 
ager of the company’s Harrisburg, Pa., 
office. Mr. MacKenzie came with the 
company in 1935 as a student in the in- 
surance school at the home office. 








BRIDGE OF “SIZE” 


Anns ata 4 
athaeigiicsmie bE 
SUM AEU SAA PAVIA M A 


Manufacturers’ Policy-Bridges are 
designed to provide the complete 
protection needed to carry each 
assured safely over the experiences 
of Financial Loss. 


MANUFACTURERS 


Casualty Fire 
Insurance Insurance 


Co. Co. 


PHILADELPHIA 








EICHNER WITH FIREMAN’S FUND 


Supervises Indemnity Lines in Territory 
With Philadelphia Headquarters; 
Was With Employers’ Group 

George Eichner has joined the Fire- 
man’s Fund Group and will assume 
supervision of all indemnity operations 
for the Fireman’s Fund Indemnity and 
the Western National Indemnity in 
Pennsylvania, Southern New _ Jersey, 
the Eastern Shore of Maryland and the 
state of Delaware. 

Mr. Eichner will be located in the 
Public Ledger Building, Philadelphia, 
with the fire and marine representatives 
of the group and actively takes over 
his duties November 15. 

Mr. Eichner was born in Baltimore, 
where he attended the public schools 
and the Baltimore Polytechnic Institute. 
After active service in the Navy in 
World War 1, he entered the Wharton 
School, University of Pennsylvania, 
graduating with a degree of B. S. in 
economics. While a student at the uni- 
versity he attended a summer semester 
at the National University of Mexico, 
Mexico City. Upon graduation in 1926, 
he entered the employ of the Aetna 
Casualty & Surety Co. and attended 
the bond school at Hartford. Subse- 
quently he joined the Philadelphia 
branch of the company as a field man 
assigned to bond production. 

In 1929, he joined the Employers 
Group as manager of the bonding de- 
partment of the middle department 
branch in Philadelphia. He is active in 
the Surety Association of the City 0! 
Philadelphia, and served as its prest- 
dent in 1941. He is a member of the 
Philadelphia Kiwanis. ; 

Mr. Eichner takes an interest in civic 
affairs of Drexel Hill where he resi 
He is interested in scouts and is 
president of the Keystone Lorraine 
Post V. W. of Drexel Hill, and ‘e- 
cently served as chairman of the !)s 
aster Committee, Drexel Hill brane! 
American Red Cross. A Shriner, lic 's 
a member of the choir of Lu Lu Tem}! 


STANDARD DECLARES DIVIDEND 

The board of directors of the Standard 
Accident Insurance Co., Detroit, has (¢- 
clared a dividend of 62% cents per 
share to be paid December 4, to com- 
mon stockholders of record as of ¢ 
close of business November 23. 



















& 





bait 





‘UND 


ritory 
55 

] 

Fire- 
sume 
itions 
r and 
y in 
arsey, 
d the 


| the 
phia, 
tives 
over 


nore, 
hools 
tute. 
y in 
irton 
ania, 
5. in 
uni- 
ester 
x1C0, 
1926, 
etna 
nded 
bse- 
phia 
man 

















November 12, 1943 





™Carualtro 


UNDERWRITER 








Page 31 








—— 
a 


Strong Line-up for Progress Seen in 


Pennsylvania Casualty’s New Officers 


A strong line-up for development and 
progress is seen in the new officers of 
the Pennsylvania Casualty Co., Balti- 
whose appointments were an- 
nounced in The Eastern Underwriter 
last week, concurrently with the an- 
nouncement that Commercial Credit Co., 
which owns Pennsylvania Casualty, had 
contributed $3,000,000 to strengthen the 
reserves and increase the surplus of the 


more, 


casualty company. 
With E. C. Wareheim, executive vice 
president of Commercial Credit, con- 





LESTER F. BECK 
Starts as V. P. on December 1 


tinuing as president, H. L. Van Horn 
appointed executive vice president and 
N. O. Dubson continuing as vice presi- 
dent, the following new officers were 
named: 

Lester F. Beck, William A. Wilson 
and J. D. Sheehan, vice presidents; F. 
D. Cunningham, secretary and general 
counsel; W. A. S. Gamble, treasurer. 
All are experienced insurance men, some 
of them advanced by the company and 
some of them newly appointed. Mr. 
Van Horn’s career was published last 
week. Following are some highlights in 
the careers of the other officers: 

Lester F. Beck 

Mr. Beck, whose appointment came 
as a surprise last week, will take office 
December 1 as vice president of Penn- 
sylvania Casualty with executive duties 
extending to the other companies in 
Baltimore under ownership of Com- 
mercial Credit: American Credit In- 
demnity Co., Calvert Fire and Cavalier 
insurance Corp. He leaves the position 
of chief of the insurance division of the 
Office of Procurement and Material of 
the United States Navy, where he made 
an outstanding record. 

He was appointed to that position 
when the insurance division was or- 
ganized in May, 1942, after having been 
in charge of the insurance division of 
the ordnance department of the army. 
He undertook the job with the navy 
with he expressed purpose of organiz- 
ing a central insurance division to assist 
n formulating a standard insurance pro- 
cedure for the navy as a whole. His 


eHorts there culminated in the recent 
publication of the manual of instructions 
'0 assist navy personnel, contractors, in- 
surat advisers and underwriters in 


the andling of insurance under navy 
Contracts. 

Ricag Beck is a graduate of Beloit Col- 
“ge and is a Phi Beta Kappa. He re- 
“ved his Doctor of Jurisprudence de- 
gree at Chicago Law School. After 


handling trust business for the Chicago 
Bank of Commerce & Trust Co.,. he 
came to New York as assistant to the 
late J. H. Doyle, general counsel of the 
National Board of Fire Underwriters. 
He then became counsel for the Na- 
tional Automobile Underwriters Asso- 
ciation, leaving that post to go to 
Washington as insurance counselor to 
the ordnance department of the army. 


Dubson and Wilson Careers 


Mr. Dubson has been vice president 
of the company since May, 1942. A 
native of Pennsylvania, he attended 
Pierce Business School and was gradu- 
ated from Temple University. For six 
years he was with the Pennsylvania In- 
surance Department, first as examiner 
and later in charge of examinations. He 
became associated with the Eureka 
Casualty Co. in 1933 as assistant secre- 
tary and in 1936 was made treasurer. 

He is a member of the Pennsylvania 
Society, Association of Casualty & 
Surety Accountants & Statisticians and 
Insurance Federation of Pennsylvania 


and is national casualty director of the 
Insurance Accounting & Statistical 
Association. 

Mr. Wilson has joined the Pennsyl- 
vania Casualty as vice president in 
charge of agencies. He began his in- 
surance career in 1930 in the general 
agency business at Dallas, Tex. He went 
with the Commercial Standard Insur- 
ance Co., Fort Worth, Tex., in 1934 
and when the company set up a service 
office in Oklahoma City in 1936, he was 


made general manager of the office, 
supervising Oklahoma and Western 
Arkansas. In August, 1943, the service 


office became a branch office and a little 
later, he resigned and went into the 
general agency business under his own 
name. 


Cunningham and Sheehan 

Mr. Cunningham, who becomes secre- 
tary and general counsel, attended In- 
dianapolis public schools and University 
of Indiana and was graduated from In- 
diana Law School. He practiced law 
in Indianapolis before he joined the 
American Surety Co. in 1926. He served 
as superintendent of claims in the In- 
diana office for ten years and then was 
transferred to the home office in New 
York where he_ supervised casualty 
claim examiners and later was appointed 
assistant manager. In November, 1940, 


(Continued on Page 33) 


VOTES CAPITAL RESTORATION 





U. S. F. & G. Reverses 1932 Action by 
Transferring $8,000,000 From Sur- 
plus; Capital Now $10,000,000 

At a special meeting held in Baltimore, 
October 29, stockholders of the United 
States F. & G. authorized an amendment 
to the company’s charter increasing the 
par value of 
stock from $2 to $10, thereby increasing 
the total capital from $2,000,000 to $10,- 
000,000 by transferring from surplus to 
capital. 


the capital shares of its 


This action reverses that of 1932 when 
the par value of the shares was reduced 
from $10 to $2 and $8,000,000 transferred 
from capital to surplus. 

The stockholders also authorized an 
amendment changing the annual meet- 
ing date which in future will be in 
February instead of in January as for- 
merly. 


SWENSON NAMED MANAGER 

Kureka Casualty of Philadelphia has 
appointed Oliver A. Swenson as_ its 
branch claim manager in Newark, N. J. 
Ile was previously with Continental Cas- 
ualty for nine years and before that 
with American Auto. 
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Acceptance of unusual risks is routine with 
the North America. If you have an unusual 
risk or an exceptional situation, bring your 
problem to Indemnity. This affiliate of the 
151-year-old Insurance Company of North 
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Building for Future Home Office 


The Continental Companies (Conti- 
nental Casualty, Continental Assurance, 
Transportation Insurance Co.) have 
purchased from the Northwestern Mu- 
tual Life the 2l-story, and 9-story 
tower, office and store building at the 
Southwest corner of Michigan Avenue 
and Jackson Boulevard, Chicago, known 
as the 310 South Michigan Building. 

This structure, which will be known 
as Continental Companies Building was 
originally erected in 1924 and title was 
acquired by the Northwestern Mutual 
Life in 1939 by deed in lieu of fore- 
closure. Since that time the property 
has been operated for the Northwestern 
Mutual by the 310 South Michigan Ave- 
nue Building Corporation. Extensive 
alterations of former bank space were 
undertaken to provide modern office 
space. Tenants of the building include 
some of America’s most substantial 
companies. 

Details of Announcement 

In an announcement, under the head- 
ing “An Important Post-War Planning 
Step,” the following were among the 
statements made: 

“The rapidly accelerating growth of 
the Continental Companies, which now 
constitute the largest insurance institu- 
tion having its home at Chicago, has 
made necessary forward thinking as re- 
spects their housing problem. Their 
aggregate assets have recently passed 
the $100,000,000 mark. Of their 2,000 
salaried employes, more than 1,200 are 
now employed at their present quarters 
at 910 South Michigan Avenue where 


they have been located for over ‘thirty 
years. The conclusion was reached that 
a permanent home with expansion room 
should be provided and that it sould 
be commensurate with the standin= and 
importance of the Continental Com- 
panies to Chicago and the middle west, 
To construct such a building in the 
post-war period in a desirable location 
would be exceedingly difficult and ex. 
pensive. 

“The property is a 29-story tower 
office building of the institutional type, 
facing Lake Michigan at the intersec- 
tion of Michigan Boulevard with Jack- 
son Boulevard. It contains a total rent- 
able area of over 400,000 square feet, 

“The Continental Companies wil! not 
be able to move into the building for 
several years since it is now almost 
fully rented, but, fortunately, they have 
a lease at their present quarters running 
until 1947, This permits an orderly 
move to the new quarters with mini- 
mum disarrangement of the plans of 
the present tenants of the building. At 
this time the floor space occupied by 
the Continental Companies is approxi- 
mately one-third of the floor area of 
the building being purchased. It is an- 
ticipated that the present and post-war 
growth of the companies will make it 
necessary for them to occupy a larger 
proportion of the available space when 
the move is made. The new owners 
have made arrangements with the well- 
known firm of John E. Colnon & Co. 
to manage the building in their be- 
half.” 





T.-Y. Beams Sees Big Premium Gain 
In Casualty Lines in Next Decade 


T. Y. Beams, vice president, Royal In- 
demnity and Eagle Indemnity companies, 
made a good impression in speaking at 
the recent annual meeting of the Ohio 
Association of Insurance Agents, his 
participation being on the insurance 
forum panel. Mr. Beams centered his 
attention on the contributions of insur- 
ance to the war effort and made the 
point that “insurance producers have 
made a splendid contribution in the 
valuable services they have rendered in 
accepting substantial reductions in the 
pay for such services.” He also de- 
clared that no Government or political 
instrumentality would have settled claims 
of those injured in person or property 
“so promptly, so equitably and at such 
a low operating cost.” In the same 
manner, no Government or political in- 
strumentality has contributed so largely 
as the insurance business did and is do- 
ing in preventing accidents, saving life 
and limb, protecting tools, equipment 
and materials, eliminating waste, over- 
coming bottlenecks and speeding up pro- 
duction essential to our war effort. 

Takes Look Into the Future 

Taking a look into the future, Mr. 
Beams visualizes many new forms of in- 
surance, many improvements in and ad- 
ditions to present coverages. He said: 

“It would not surprise me if during 
the next decade Casualty premium writ- 
ings were increased upwards of 66 2/3% 
in spite of reduced rates and premium 
charges. In many respects the future 
looms brightly. It behooves us to do all 
in our power to preserve the business 
and keep it free from hurtful influences 
which increasingly threaten it.” 

The speaker then reviewed the present 
situation respecting casualty premium 
writings and made some worthwhile sug- 
gestions in connection therewith. He 
said: “Over one-third of all casualty 
and surety company premiums are in 
connection with automobile bodily injury 
and property damage liability insurance. 
In Ohio, where there is a monopolistic 
State Compensation Fund, the percent- 
age is even higher. 


“You have lost a certain amount of 
premium because some of your cus- 
tomers have gone into service, there are 
fewer cars in operation and rates have 
been greatly reduced. On the other 
hand, due to higher wage scales and 
your new safety responsibility act, many 
new clients are available. It may be 
that the new act in Ohio will serve to 
increase the number of insured private 
passenger cars by 50% or more in spite 
of other factors. And by the way, more 
policies are being issued with higher 
limits and medical payments coverages 
are being increasingly sold. 

Higher Limits Being Sold 

“Higher limits and medical payments 
coverages are also being increasingly 
sold in the miscellaneous liability field. 
Then, too, many producers are develop- 
ing new and increased premiums through 
the sale of comprehensive general lia- 
bility and comprehensive personal lia- 
bility policies. The revised private resi- 
dence and farm coverages have _also 
attracted a lot of new customers. More 
product liability insurance is being sold 
and there is a surprisingly large increase 
in the number of liability policies which 
are being extended to provide property 
damage coverage.” 

Tells of Dwight Morrow’s Philosophy 

In closing Mr. Beams stressed the 1- 
creasing importance of greater coopera 
tion and a more united front. He to 
the following story about the late 
Dwight W. Morrow to illustrate this 


point: ee. 
“When asked to explain why he had attained 
such great success in business and in ‘diplomatic 
circles, he waved aside all claims undue 
greatness. Mr. Morrow explained tha: it was 
his practice on meeting a person to 
immediately the points whereon they a: 
then concentrated on those points an 
had time to get around to disagreemer' 
“According to Mr. Morrow, many Pp 
out because when they meet another 
mediately discern differences. They te! 
centrate on their differences and seldom 
time to get around to their agreements.” 
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AMA Insurance Division 
Program Now Completed 


—_———_ 


WILLIAM F. LUND TO PRESIDE 





Cleveland Discussions, Dec. 1-2, Center 
on Bonds, Compensation, Program 
for Industry, Insurable Values 





Tho program for the meeting of the 
nce division of the American Man- 


inst 

agenont Association to be held at the 
Hote! Statler, Cleveland, December 1 
and 2 has now been completed. William 
F. Lund, manager, insurance and office 
plan ng section, United States Rubber 
Co. New York, who is vice president 
of A\A in charge of its insurance di- 
vision, will preside. He will also make 
a talk opening the first session on Wed- 
nesdav morning, December 1. 


The first session will be devoted to 
the subject of bonds. Carl Kuhn, Cleve- 
land manager, Fidelity & Deposit Co., 
will discuss surety bonds and Peter A. 
Zimmermann, assistant secretary, Town- 
er Rating Bureau, New York, will talk 
on fidelity bonds. 

William D. Winter, president, Atlantic 
Mutual, will be the luncheon speaker, 
talking on “Insurance in a Post-War 
World.” Presiding over the luncheon 
will be William B. Stewart, member of 
the Cleveland law firm of McKeehan, 
Merrick, Arter & Stewart, leader in the 
Cleveland Chamber of Commerce and 
other civic activities. 


Hale to Preside 

Clayton G. Hale, Hale & Hale, Cleve- 
land, well-known agent who is _ par- 
ticularly prominent in the insurance 
educational field, will conduct the after- 
noon session when discussions will cen- 
ter around the new workmen’s compen- 
sation rating program. Conducting the 
panel on this subject will be John R. 
Blades, insurance consultant, New York; 
Fred J. Bristle, W. A. Alexander & Co., 
Chicago; William Leslie, general man- 
ager, National Bureau of Casualty & 
Surety Underwriters, and Hubert W. 
Yount, vice president, Liberty Mutual 
of Boston. 

“A Practical Insurance Program for 
Industry,” is the subject of the Thurs- 
day morning session over which Amos 
E. Redding, assistant secretary, Aetna 
Casualty & Surety Co., will preside. 
Speakers will be H. L. Hubbell, manager, 
real estate and insurance, Westinghouse 
Electric Co. Pittsburgh, and Byron 
Picton, partner of Picton, Cavanaugh & 
a insurance brokerage firm of Toledo, 

hio. 

The Thursday afternoon program calls 
for a question and answer session on 
‘Establishing Insurable Values for Loss 
Adjustment,” over which Herbert L. 
Jamison, president, H. L. Jamison & Co., 
New York, will preside. ‘Representing 
the buyer will be Chester A. Leach, in- 
surance manager, Glidden Co., Cleveland; 
the appraiser, Robert F. Dunphrey, 
president, Appraisal Affiliates, Inc., New 
York ; boiler and machinery insurance, 
B, “. Prentice, Hartford Steam Boiler 
: inspection Co.; adjusters, William 
. Ball, chief adjuster, Associated Fac- 
tory Mutual Fire Cos., Boston, and 

llen Guy, manager, Western Adjust- 
ment & Inspection Co., Columbus, Ohio; 
acccintant, Captain Frank G. Glenden- 
ing, CPA, Philadelphia, now in the army 
who will get special leave to attend. 


MUST BUY OWN INSURANCE 

M tivated by the 1943 tightening of 
the autoists’ financial responsibility law 
anc by another new act abolishing the 
stat-’s “governmental function” defense 
in “amage actions, the Michigan state 
adn istrative. board’s finance commit- 
e ias tentatively approved a proposal 
a’ state employes be required to pro- 
vide their own liability insurance when 
driving state-owned cars. 


). P. TAHENY’S NEW POST 
a I ome P. Taheny has joined the Los 
Anccles office of Swett & Crawford to 
( the compensation department. Pre- 
viously he was with the Associated Com- 
Mans in San Francisco for fourteen 








CASUALTY ACTUARIAL MEETING 
N. Y. Affair on Nov. 17 Will Mark Sec- 
retary Fondiller’s 25th Anniversary; 
Sup’t Dineen Invited 

Annual meeting of the Casualty Ac- 
tuarial Society on Wednesday, Nov. 17, 
at Hotel Biltmore, New York, will be 
marked by a testimonial luncheon in 
honor of Richard Fondiller, consulting ac- 
tuary, who has completed twenty-five 
years’ service as secretary-treasurer of 
the society. S. B. Pinney, associate ac- 
tuary, Travelers, and Clarence W. Hobbs, 
commissioners’ representative on the 
staff of the National Council on Com- 
pensation Insurance. are scheduled to 
pay tribute to Mr. Fondiller’s long and 
faithful performance, and he will be 
presented with a gift on behalf of the 
society. J. M. Cahill, actuary, Comnen- 
sation Insurance Rating Board of New 
York, is chairman of the committee 
arranging the testimonial. 

Insurance Superintendent Robert FE. 
Dineen of New York has been invited 
to attend this meeting, thus having an 
opportunity to meet the leading actuaries 
in the casualty-surety business. Fea- 
tured on the morning program is the 
presidential address of Ralph H. Blanch- 
ard, of Columbia University’s School of 
Business. Election of officers and three 
members of the council will also take 
place. 

Presentation of new naners include 
that of William R. Williamson, Social 
Security Board, on “Some Backgrounds 
to American Social Security”: and that 
of Arthur L. Bailev, American Mutual 
Alliance, on “Sampling Theory in Cas- 
ualty Insurance.” Following luncheon 
the informal discussion will center on 
“Post-war Rating Problems” which will 
be off-the-record. 


HOBBS BACK ON THE JOB 


Clarence W. Hobbs, the commission- 
er’s special representative on the staff 
of the National Council on Compensa- 
tion Insurance, is back on the job this 
week after a three weeks’ siege at home 
with intestinal flu. 








FEATURES RADIO LIABILITY 


Employers’ Liability Issues Policies 
Covering Broadcaster’s Liability for 
Radio Stations and Programs 
_Two new broadcaster’s liability poli- 
cies, one affording protection to pro- 
ducers of radio programs and the other 
protecting radio stations are being fea- 

tured by the Employers’ Liability. 

The company points out that suits 
have arisen against producers of radio 
programs and radio stations for the 
following causes: They may uninten- 
tionally infringe upon copyrights, un- 
intentionally slander an individual, de- 
scribe true facts and yet be sued for 
stating those facts or may use ideas 
without realizing that such ideas really 
belong to some one else. 

To cover liability for such infringe- 
ments, Employers’ Liability now issues 
for radio programs a_ policy under 
which the company will pay, subject to 
limits selected, 90% of the amount the 
radio program producer may become 
obligated to pay and in addition will 
pay, without limit, the cost of trying 
suits. The coverage also applies to lia- 
bility assumed under written contract 
executed prior to broadcast, from any 
station, sponsor or advertising agency 
named in the policy. If the producer 
makes arrangements with any sponsor 
or advertising agency other than those 
named in the policy in connection with 
the broadcasting program described, 
the insurance applies to the other spon- 
sor or advertising agency provided, 
(1) the company is notified thirty days 
following the date the change is made, 
and (2) the insurance with respect to 





the replaced sponsor or advertising 
agency terminates at the time of the 
change. 


The policy covering radio stations’ 
liability also applies to any liability 
assumed from any sponsor or advertis- 
ing agency in connection with program 
material. Suits arising within three 
years of the date of the broadcast will 


Penna. Casualty 


(Continued from Page 31) 


he was transferred to the legal depart- 
ment and was appointed attorney. 

Mr. Sheehan, vice president in charge 
of the underwriting department, entered 
casualty insurance in 1923 with the 
New York metropolitan office of the 
Hartford Accident & Indemnity. After 
ten years in the underwriting depart- 


and long-haul trucking risks which are 
a specialty of Pennsylvania Casualty. 
Mr. Gamble, the new treasurer, has 
been with Commercial Credit for the 
past fifteen years, most of the time in 
Canadian offices. He was educated at 
Brantford Collegiate Institute and the 
University of Toronto. He had con- 
siderable experience in public ac- 
counting in Canada, conducting oper- 
ations and balance sheet audits of in- 
surance companies. He was also chief 
accountant of the Chrysler Corp. of 


arene ene 








Duncan Describes Pennsylvania Casualty Financing 


In a letter to general agents and agents of Pennsylvania Casualty dated Novem- 
ber 6, A. E. Duncan, chairman of the board of the Commercial Credit Co., Balti- 
more, said that CCC now owns 99.98% of the stock of Pennsylvania Casualty. 
Upon purchase of the company August 21, 1942, Mr. Duncan said, the CCC officials 
were not satisfied that the reserves set up were adequate and Joseph Froggatt & 
Co., Inc., insurance accounting firm of New York, was called in to make a thorough 


balance sheet audit. 


Mr. Duncan said the Froggatt audit showed that the reserves were inadequate 
and that a considerable portion of the premiums in course of collection had to be 
treated as more than ninety days old and eliminated from admitted assets under 
insurance regulations. “This was largely due,” he said, “to the failure or inability 
to allocate properly to specific policies amounts owing by and payments received 
from agents during quite a period, and such unallocated accounts could not be 
credited to the oldest unpaid items. As the company’s records are clarified, there 
will be a very substantial recovery from this source.” 

It was in order to provide reserves suggested by Froggatt & Co., he said, that 
CCC contributed $3,000,000 in cash to the paid-in surplus account of Pennsylvania 
Casualty and the company is now in a very strong financial condition. 


ie 


ment, he joined the New York office of 
the Bankers Indemnity Co. Later he 
was head automobile underwriter in the 
Newark, N. J. office and seven years 
later was made manager of the Phila- 
delphia office. In 1934 he became man- 
ager of the underwriting department of 
the Citizens Casualty Co. of New York. 
He is considered an authority on bus 








Canada, Ltd. Following are the posi- 
tions in which he has served Commercial 
Credit: 

Branch inspector, Canadian branches; 
industrial manager, Canada; _ claims 
manager, Canada; operations manager, 
Canada; special representative, United 
States; comptroller of Calvert Fire and 
Cavalier Insurance Corp. 





J. E. Baum, A.B.A., Guest of 
N. J. Surety Underwriters 


Surety Underwriters’ Association of 
New Jersey at its November luncheon 
meeting in Newark voted to change the 
regular monthly meetings to the first 


Thursday of each month rather than the 
first Tuesday, and the constitution of 
the organization has been changed ac- 
cordingly. 


. . ,’ 
Guest speaker at this affair was James 


E. Baum, secretary, insurance and pro- 
tective committee, American Bankers 
Association, who spoke on_ banker’s 
blanket bond loss experience, future 
trends, the basis for adoption of expe- 
rience rating in 1941, and the recent 
doubling up of percentages allowed 
banks under the experience rating plan. 
An open forum followed Mr. Baum’s 
talk which was well received. 





STANDARD ACCIDENT POSTER 
The Standard Accident, Detroit, has 
issued a new poster featuring burglary 
and robbery coverage for store, office, 
factory and residence. It depicts two 
safe-crackers at work while tools of 
their trade are spread out nearby. The 
headline is “By-product of Every. Boom.” 
It is released to Standard agents who 
have ground floor windows and have 
indicated a desire to receive the twelve 
poster releases the company issues each 
year. 





RESIGNS FROM RATION BOARD 

Clifford W. Brown, president of the 
Merchants Mutual Casualty Co. of Buf- 
falo, N. Y.. has resigned as chairman 
of the Buffalo War Price and Ration- 
ing Board because of the pressure of 
business. 





be defended by the 


company, even 
though groundless. 


These suits are 


covered if brought against the station 
itself, any employe or partner, execu- 
tive officer of or director, or independ- 
ent contractor while acting within the 
scope of their duties as such, in con- 
nection with a program produced by 
the station. 
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Abe Martin says: “Have you ever 
noticed that the feller with inside in- 
formation, is allus on the outside?” 

* * * 


Our old Uncle Abimelech Bogardus, 
cynic from away back, says he likes to 
skip the stories in our current maga- 


zines because he finds there’s more 
fiction in the ads. 
Bont * 
Try this on your memory: “One 
man’s meat is another man’s poison, 


and your telephone is another man’s 
wrong number.” 
* * * 


The Planetarium tells us of a Junior 
Astronomy Club. Looks to us as just 
another excuse for the kids to stay out 
at night. 

” cd 

Speaking of Prize Headlines, a friend 
showed us the November, 1932, copy of 
the “Harvard Crimson,” in which they 
ran a small item saying that Franklin 
Delano Roosevelt, ’04, had been elected 
President of the United States. The 
Caption was: “Harvard Man Makes 
Good.” 

x * * 


I told that one to Ed Muller, Aetna 
Life’s tennis champ, and he reminded 
us of his favorite headline dating back 
to 1929, the week of the Great Crash, 
when “Variety” used this typically the- 
atrical headline: “Wall Street Lays 
Egg.” * * * 


Groucho Marx was doing a scene 
where someone throws a juicy grape- 
fruit and hit him in the face. After 
this had been filmed and the cameras 
stopped, Groucho, his face dripping with 
the juice, turned to the spectators and 
said: “You wouldn’t believe it, but I 
collect first editions.” 

* « * 

The late Frank H. Davis once said: 

“Every time you kick you miss a step.” 


—Mervin L. Lane. 
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Evans Says Intent of Judicial Bond 
Is Based on Service Above Liability 


W. Robert Evans, manager, Kansas 
City, Mo., branch, American Surety Co., 
speaking before the Casualty & Surety 
k/nderwriters Association of Kansas City 
October 29, said that it is in the court 
bond field more than in any other “where 
we intend to furnish service rather than 
liability for the premium charge.” 

Mr. Evans addressed the association 
as a part of the series of educational and 
sessions arranged by F. Glenn 
president, who is. Mass. 
in Kansas City. 

Mr. Evans said, 


sales 
Pac kwe 0d, 
Bonding manager 

The judicial field, 


a proving ground of the ability and 
stamina of agents and underwriters. He 
said that for an agent it is not so im- 


portant that he know the manual or that 
he be familiar with the language of the 
bond as that he know human nature; 
the underwriter must know the hazards 
and mechanics and must often exercise 
the same technique in dealing with the 
agent that the agent uses in dealing 
with the applicant. 

Probate bonds, he said, are 
to first consideration in the 
bond field; the law creates the demand 
but seldom requires a corporate bond. 
He stressed the importance of calling 
attention to the risks and obligations 
involved in personal bonds and to the 
importance of having the services of a 
surety company. 

Court bonds involve obligations which 
Mr. Evans classed as definitely good, 
hazardous and extra hazardous. 

“The best way to draw a dividing line 
between the preferred business and the 
least desirable business,” he said, “is 
by placing the plaintiffs or non-com- 
pulsory I the preferred 


entitled 
judicial 


court bonds in 
class and the defendants or compulsory 
bonds in the second class. Of course 
not all of one are good and not all of 
the other are bad. Fundamentally, how- 
ever, a risk on behalf of one who is 
initiating litigation is far better than a 
risk on behalf of someone who is de- 


Under such bonds as 
garnishment, replevin and attachment, 
the surety has a nominal liability on 
behalf of some person or concern who 
has counted the cost before it goes to 
the courts. Under such bonds as release 
of garnishment, release of attachment, 
discharge of replevin, supersedeas and 
appeal, the surety has the liability for 
someone who is forced to fight and 
often with little notice in advance. 
“Another thing to remember is that 


fending himself. 


most plaintiffs win—which, of course 
means most defendants lose. This fact 
alone makes one readily see that the 


plaintiff bond is the safest one to write.” 
Thorns in Field 

The thorns in the field of court bonds, 
Mr. Evans said, are found among the 
occasional litigants who are not used to 
the ways of the courts and who under- 
take to secure a bond on the last day 
it can be filed. 

“It is just such cases as these,” he 
said, “that provide a test of our ability 
to properly represent our companies and 
which at the same time provide a test 
of our ability to explain the real func- 
tion of the surety company in furnishing 
a court obligation. We must explain 
that when we write a court bond we are 
furnishing a service and that the pre- 
mium charge compensates us for what 
we have done to enable the litigant to 
have the remedy of the law. It is in 
the court bond field, more than any 
other, where we intend to furnish serv- 
ice rather than liability for the premium 
charge. 

“Tf we will remember that fact and if 
we will remember that the main question 
is how strong is any particular applicant 
rather than how strong is the merit of 


his case, and if we all realize that the 
handling of court bonds calls for a 
patient and sympathetic and also a 


“steadfast attitude on the part of us all, 


then there is no reason why we should 
not succeed in this important field.” 


OHIO C. & S. MANAGERS MEET 


Cleveland and Cincinnati Groups Affiliate 
sala State Association; Baxter 
Brown Is Special Guest 

The Ohio Association of Casualty & 
Surety Managers held its October meet- 
ing in Columbus October 25. Due to the 
fact that many of the members from 
Cleveland and Cincinnati were in the 
city for the convention of the Ohio 
Association of Insurance Agents, this 
meeting was one of the best attended 
and one of the most constructive that 
the Association has held. 

The aplication of the Cleveland Asso- 
ciation of Casualty Managers to become 
affiliated with the state association was 
accepted. It is felt that with the affilia- 
tion of the Cleveland group and also 
the Cincinnati group, the work of the 
Association can now be carried on much 
more effectively than before. 

Baxter Brown, vice president of the 
Fidelity & Deposit who led the fidelity 
and surety discussion at the Ohio agents’ 
convention, was a guest at this meeting. 

The next meeting of the association 
is to be held on Tuesday, November 30, 
in Columbus. 





Minnesota Agents Approve 
New Compensation Program 


A snecial committee of the Minne- 
sota Association of Insurance Agents 
annointed to studv the new compensa- 
tion insurance rating plan has recom- 
mended that the association anprove it. 
President Armand Harris has sub- 
mitted the report to members of the 
executive committee and if they ap- 
prove the report the state association 
will recommend that the Minnesota 
Compensation Insurance Board approve 
the plan. 

At the annual meeting of the state 
association in September there was 
some opposition to approval of the plan 


until a study had been made of. it. 
Members of the snecial committee are 
Lvle McKown, Wirt Wilson & Co., 
Minneapolis, chairman; John McV. 
Regan, vice president, Marsh & Mc- 
T.ennan, Minneapolis, and Henry Orme, 
Kenney Co., St. Paul. 


CONSIDERS HOSPITAL PLAN 

The State of Iowa is considering ne- 
rotiation of a contract with Hospital 
Service. Inc., Des Moines. to provide 
hosnital insurance for full-time state 
employes on a paycheck deduction plan. 





BARNES SPEAKS TO FIELDMEN 
Talks to Casualty & Sabana Fieldmen’s 
Association of Pacific Southwest on 
Auto Accident Frequency 
William E. Barnes of the Globe-Royal- 
Eagle Indemnity Cos. was the speaker 
October 16 at the meeting of the Casu- 
altvy & Suretv Fieldmen’s Association 
of the Pacific Southwest at Los Angeles, 
having for his topic automobile accidents 
and their causes and means of combat- 

ting their frequency. 

President John Gurash, assistant man- 
ager of the American Surety Co., named 
his committees for the year just opening, 
as follows: 

Executive—John Gurash, chairman; F. 
E. Homer, Hartford Accident & Indem- 
nity Co.; R. E. Masterson, Fireman’s 
Fund Indemnity Co.: Glen Huntsberger, 
Hartford Accident & Indemnity Co.; L. 
Maupin, Ocean Accident & Indemnity 
Co.; John Sherman, Travelers Indem- 
nity Co. 

Speakers Bureau—John Sherman, 
chairman; M. E. McFarland, Globe- 
Royal-Eagle Indemnity Cos., vice chair- 
man. 

Publicity and Program—Glen Hunts- 
berger, chairman; Samuel L. Stratton, 
Globe Indemnity Co.; T. D. Gibson, U. 
S. Fidelity & Guaranty Co. 

Membership and Attendance—R. E. 
Masterson, chairman; Stanley Plews, 
Travelers Indemnity Co.; G. Earle Wil- 
liams, Aetna Casualty & Surety Co. 

Special Events—L. Maupin, chairman; 
Otto Kloppenberg, a. Accident & 
Indemnity Co.; R. P. Wilkins, Fireman’s 
Fund Indemnity “Mg 





Potter Stimulates Agents to Push 
New Residence and Theft Policy 


Opportunities for the sale of the new 
residence and outside theft policy were 
W. Potter, field 
supervisor, Aetna Casualty & Surety, in 
his recent address before the Vermont 
Association of Insurance Agents at the 
Burlington Country Club. 

Pointing out that the total volume of 
stolen property in the United States 
exceeds $75,000,000 a year and that both 
burglaries and robberies increased sub- 
stantially in 1942 over 1941, Mr. Potter 
declared: “It was indeed fortunate with 
burglaries, robberies and thefts of all 
kinds on the increase that such a broad, 
up-to-date, streamlined contract was 
made available at this time. This new 
policy is selling just as well in the rural 
areas as it is in the large cities and, 
in fact, the largest producer of this 
business for our company is located 
a rural area. 

One Agent’s Outstanding Record 

“IT have received a letter from one of 
our agents whose accomplishment, as 
far as I know,” Mr. Potter continued, 
“is a world’s record for the sale of this 
policy. After selecting his prospects 
with care and doing the necessary pre- 
approach work—finding out whether the 


described by Francis 





prospect had a large or small house, 
whether various members of the family 
owned expensive jewelry or furs, wheth- 
er they traveled considerably, whether 
their home was left vacant for short or 
long periods of time—he started out to 
call on his prospects and ended up by 
selling eighty-nine policies to ihe first 
100 prospects called on. He is working 
now on the second 100 and has sold a 
total of 132 nolicies with premiums of 
over $2,400. Fifty of these policies were 
sold for three years, and eighty-two for 
one year. 

To date among all those called on 
only twelve persons already had resi- 
dence burglary and theft insurance. 
About 50% of those being interviewed 
are brand new prospects for the office. 
Many of the calls have been on a cold 
canvass basis and the results have been 
most satisfactory. In several cases after 
the sale has been made the agent has 
been introduced to others in the office, 
and four policies were sold to persons 
coming into the office on the recom- 
mendation of someone who had just 
purchased a policy. 

“This agent states that in most cases 
he did not exceed ten minutes in making 
the sale and filling out the few ques- 
tions on the application. He usually 
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used for an illustration the $1,000 policy 
--either divided form or blanket— de- 
pending on the prospect. Before com- 
pleting the sale he always discussed the 
amount of jewelry, silverware and furs 
owned by the prospect and tried to get 
the prospect to buy adequate coverage 

What Successful Producers Stress 

“In talking with many producers who 
have been successful in the sale of this 
policy, they all state that they have a 
definite well organized sales talk in their 
minds which centers on a few outstand: 
ing features of the contract. 

“1. That the policy covers not only 
burglary, but hold-up, theft and_lar- 
ceny. 

“2. That the policy covers not only the 
husband, but his wife and children, rela- 
tives, guests, employes and anyone else 
who does not pay board and rent. 

“3. That it covers all damage to the 
premises and to insured property, and 
also damage to the interior of the 
assured’s premises by vandalism or mal- 
icious mischief. 

“4. That the policy covers property 
stolen from garage, porch, grounds and 
outbuildings on the premises. 

“5. That the policy covers $100 on 
money and $500 on securities, including 
war bonds. : 

“6. That the policy covers theft from 
automobiles—whether locked or not— 
and theft while traveling including thet! 
from hotels, trains, busses and any place 
used by the assured or his family for 
temporary residence not exceeding sixty 
days. 

“Mysterious Disappearance” Confusing 





























“Although ‘mysterious disappearance 
is made a part of the contract, many 
agents have found that they have plenty 
to talk about in the contract without 
even mentioning mysterious disappear 
ance. The term itself is confusi : and 
often diverts the prospect away trom 
the main features of the contract. Many 
agents have over-sold the words “Mys- 
terious Disappearance’ and in event 0! 
a claim there may be difficulty in making 
proper adjustment. Certainly {) say 
that because something is lost tha such 
a loss should be interpreted as riyste- 
rious disappearance is going far | yond 
what the contract says. There CGE 
tainly enough to sell in the cov tracl 
without going off on a tangent trv 1g ft 
explain what is meant by the word 
‘mysterious.’ 

“The commissions are sizeabi: and 
offer you a splendid return for the time 
invested, to say nothing about the fact 
that, once sold, Residence Theft ' rally 
remains on the books for years to ©ome. 
The policy #s simple to read and ‘9 un- 
derstand and needs no high pressure 


salesmanship.” 
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In Biblical days wise men warned 
against the hazard of one man going 
surety for another. King Solomon 
said: “Jy son, tf thou be surety for thy 
Jriend, tf thou hast stricken thy hand 
with a stranger, thou art ensnared with ‘ 
the words of thy mouth, thou art taken 
wtth the words of thy mouth.” 


s, 
ms 


The Greeks, too, had some words for 
it. A tablet in the Delphian temple 
quotes Thales, sage and philosopher, | 
as saying: “Surelyship ts the precursor Gs } 3 8 
of ruin.” : 


It was centuries later, 1720 A.D., 
when some one realized that these 
risks of suretyship could be as- 
sumed safely if there were enough 
to get an average and if they were 
underwritten. In that year the 
London Post printed this notice: 


It was 120 years, however, before this “invention” of issued. It is good business for agents, especially so for 
corporate suretyship was finally put in practice. those who avail themselves of Travelers fidelity and 
Today, in America, many are the forms of surety bonds — surety service. 


THE TRAVELERS INDEMNITY COMPANY 
HARTFORD, CONNECTICUT 





IF THE JAFS INVADED TOMORROW... 


_— you picked up your newspaper some morn- 
ing and found that the Japs, in a lightning raid 
on the Pacific Coast, had fired a California city— 
and burned thousands of people alive! Suppose that 
you learned that among them were 2,200 children 
less than nine years old—wouldn’t your blood boil? 
Wouldn’t you be roused to a higher pitch of fighting 
spirit than you have ever been? 

Yet—2,200 children under nine years of age are 
burned to death every year right here in the United 
States! But Carelessness, not the Japs, is the criminal. 

And— it’s a crime you can help stop. 

Yes, you can help save thousands, tens of thousands 
of other lives... and help prevent damage to war 
plants, damage seriously retarding our war effort 
with losses that mere dollars cannot replace today. 
And, to make it more tragic, fire losses this year 
are about 16% above last year and are rising at 


an alarming rate. 


That’s why fire prevention, always important, is 
extra important this year. That’s why, too, cutting 
down fire losses is the concern not only of every 
manufacturer and home owner, but of every citizen. 
And there is this final reason to make fire prevention 
your concern—over a period of time the smaller the 
losses the less the property owner will pay for his 
insurance protection. 


So, now of all times, be extra careful about fires. 


EITHER CAN vo 
4 
j 


Vg 


(A 
THE ENEMY’S WORK 
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